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“The race has grown, not independ- 
ent of the earth, but more dependent 
upon it... Men in devising tools and 
machinery and engines to do the 
work of their hands have had to goto 
their mother earth for them. They 
use other forces than their own, but 
they are still the forces furnished 
by the earth...” 
OTIS F. MASON 
(American Anthropologist) 


Horse Power Plus Banking Power 


NDUSTRY localizes in proportion to the 
adjacent advantages. Water power, near- 
ness to fuel and material, shipping facilities, 
market and labor supply all determine the 
selection of a manufacturing site. The 
development of public utilities and the pro- 
duction of cheap power stimulate industrial 
growth... and the coordination of banking 
power plays a tremendous part. 


GHEMICAL 


BANK 


OF NEW YORK 
Founded 1824 
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WHICH STOCKS SHOULD 
NOW BE BOUGHT! 


—and which sold? 


UR current Stock Market Bulletins discuss the profit possibilities 
() in several different securities, many of which you may be about 
to purchase or may now be holding. Some of these stocks: 


1. Are now in a bargain zone and should be bought. 

2. Others are marking time and should be avoided. 

3. Still others have advanced substantially and should 
be sold at once. 


These Bulletins should be of great value to everyone interested in the 
Stock Market. They may prevent you from suffering severe losses and 
enable you to secure substantial profits by taking advantage of present 


opportunities in stocks which are undervalued. For instance, these 
Bulletins discuss: 


1. The present position of the oil stocks: Are there indications of 
higher prices for PHILLIPS PETROLEUM and MID-CONTI- 
NENT? Is the time now ripe to buy MARLAND, BARNSDALL, 
and ATLANTIC REFINING? 


2. The outlook for the copper stocks. Should KENNECOTT sell 
considerably higher? And what of CERRO DE PASCO, CHILE, 
ANACONDA, MAGMA and GRANBY? 


3. The future trend of the rails. Are many rails now too high? Or 
are such stocks as GREAT NORTHERN, NORTHERN PACI- 
FIC, ATCHISON, B. & O., PENNSYLVANIA, SOUTHERN 
PACIFIC, and UNION PACIFIC headed for much higher prices? 


4. The profit or loss prospects in HUDSON MOTORS. Should 
HUDSON be held for considerably higher prices? 


5. The steps which immediately should be taken with regard to such 
stocks as INTERNATIONAL PAPER, LEHN & FINK, LIG- 
GETT & MYERS, NATIONAL POWER & LIGHT, INTER- 
NATIONAL NICKEL, FREEPORT TEXAS, TEXAS GULF 
SULPHUR, BETHLEHEM STEEL, AMERICAN STEEL 
FOUNDRIES, AMERICAN HOME PRODUCTS, A. M. BYERS 
WRIGHT AERONAUTICAL, FLEISCHMANN, CRUCIBLE 
STEEL, CHESAPEAKE CORPORATION, and many others. 


If you are interested in any of the above securities, or would like to 
know what the Stock Market is likely to do next, write today for 
copies of our current Bulletins. They will be mailed to you without 
cost or obligation. In addition, we shall be glad to send you a Special 
Analysis of a medium-priced stock which should advance substantially 
within a reasonable time. Also an illuminating little book called, 
“MAKING MONEY IN STOCKS.” 


Simply mail the coupon below 
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To navigate drifts it is at times neces- 
sary to equip the trucks with snow 
plows, as on the truck in the distance. 





"Fecal to thus Frozen North 


N THE trackless heart of the upper Domin- 
ion International Speed Trucks are bold 
explorers. The McInnes Fish Company, Ltd., 
Edmonton, Alberta, operating the northern- 
most inland fisheries on the North American 
continent, takes them into the Great Slave 
Lake region, in a latitude as far north as Green- 
land, to fish for whitefish through the ice. 
Last winter, in spite of the hardships of 
heavy snows, with temperatures falling to 55° 
below zero, the McInnes International Speed 


Trucks transported 1,200,000 pounds of fish 
to headquarters, besides serving the crews of 
fishermen with a winter hauling of-supplies. 


The splendid qualities, for which Interna- 


tionals have been called to the difficult haul- 
ing problems the world around, are in reserve 
in every Speed Truck and every Heavy-Duty 
Truck of International Harvester manufac- 
ture, Every owner will be given faithful per- 
formance by the Internationals he buys, and 


Service he will find always close at hand. 


The International line includes the Special Delivery for loads up to %-ton; 4 and 6-cylinder Speed 
Trucks of 1%, 1% and 2-ton sizes; Heavy-Duty Trucks ranging from 2% to 5-ton sizes; Motor Coaches; 
and McCormick-Deering Industrial Tractors. Write for folder on Internationals for your business. 


INTERNATIONAL HARVESTER COMPANY 


OF AMERICA 


606 SO. MICHIGAN AVE. (mcorroratep) 


CHICAGO, ILL. 


INTERNATIONAL 


CONTINENT.-WIDE SERVICE is rendered to International Trucks through these 154 Branches in the United States and Canada: 
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Okla. Soateew, Mich. 
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Looking Ahead With the Forbes Editors 
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O YOU BELIEVE in luck? 

Carnegie once said: “The Re- 
public has become the greatest manu- 
facturing nation of the world by 
labor, and not by luck.” Herbert N. 
Casson, one of the most forceful bus- 
iness writers, believes in /uck. He has 
written a series of articles on “Tips 
on Luck.” These will soon begin to 
appear in ForBEs. 

Casson’s ideas have been absorbed 
with eager interest by executives in 
America and in Europe. He has 
written for Forses before, his 
“Twelve Tips on Advertising” and a 
similar exposition of “Leadership” 
being among the most popular ever 
printed. He is also the author of 
“How to Keep Your Money and 
Make it Earn More” and a number 
of other fascinating books on busi- 
ness that have been sold by the hun- 
dreds of thousands wherever English 
is spoken. These works have been 
translated and have inspired business 
men of France, Spain, Switzerland, 
Czecho-Slovakia, Germany and 
Japan. 

The author of the forthcoming 
series on “Luck” is no airy theorist. 
He doesn’t merely write things. He 
does things. He was business editor 
of the New York World for four 
years, right hand man to Frank A. 
Munsey for three years, was effi- 
ciency expert for the Bell Telephone 
System, joint founder of the H. K. 
McCann Advertising Company, sales 
and advertising manager of the Stan- 
dard Oil Company and he reorgan- 
ized the Merchants’ Association of 
New York. 


.This record alone would entitle 
him to respectful attention. But Mr. 
Casson has also discovered the secret 
of business success for others. He 
writes: “The man who is lucky has 
found out the secret for himself.” 
The way to be lucky wil be revealed 
in the issues of Forses. 


HE “FENCE” is a_ shrewd 
picker. He never bothers with 
amateurs or bunglers. He picks pro- 
fessional criminals to turn off a job 
for him. Crime is organized and in 
self-defense business has organized 
the National Crime Commission to 
break up the traffic in stolen goods, 
and to bring the “fence” into court. 
_ where is a “curb” and an under- 
ground market for all stolen goods. 
Men of intelligence direct these ac- 
tivities. They have protected them- 
selves with every known device to 
avoid detection. The crook may be 
caught but rarely the fence, so per- 
fect is their tactics of concealment. 
An authoritative article by a spe- 
cialist on the menacing aspect of com- 


mercialized crime has been prepared 
and will appear in an early issue. 
Leaders of trade associations that are 
spending large sums to protect the 
property of their members from theft 
in transit will state their views. It is 
important for business men to know 
what to expect from those that prey 
on the unwary. 


RESIDENTIAL elections may 

come and go but the farm prob- 
lem seems to remain forever. Hay 
is almost as basic to the farm as steel 
is to industry. Of course there are 
corn, wheat, cotton, etc., but a farmer 
that can make a profit on hay can 
usually make a profit on anything. 

Dr. Robert Stewart, Dean of the 
Agricultural College, University of 
Nevada, has attracted wide attention 
with his articles on what is wrong 
with farming. 

He has a business man’s viewpoint 
that farming must show a profit be- 
fore the migration toward the cities 
will be checked. Machines have not 
failed the farmer for he is producing 
more with less labor than ever before. 
It is in other directions that there 
has been waste. Dean Stewart will 
show how the farmer wastes time 
during the growing season and how 
lost time can be turned into a profit. 
The article will be instructive to all 
executives. 
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HAT DO salesmen read was 

a question that the head of 
one of the largest selling agencies for 
building equipmerit asked himself one 
drowsy Summer afternoon. He be- 
gan to observe. Observation led to 
a quiet survey. He found out some 
of his men read the racing digests 
and little else. He found that his most 
productive men were persistent 
searchers for new ideas. “Sales re- 
sistance,” was being overcome by 
these well-informed individuals, 
while the others missed their open- 
ings. His conclusion will be worth 
while reading. The article will ap- 
pear next month. 


AVE YOU NOTICED Art 

Young’s illustrations appear- 
ing from time to time in Forses? 
That little picture, for instance, of 
“Grandfather Economics,” which ap- 
peared a while ago in Charles W. 
Wood’s story of the old gentleman 
who maintained that the automobile 
was the “ruination of this here 
country.” Young is called the “Dean 
of American Cartoonists,” but he 
does not travel on his reputation. He 
has a combination of humor and sym- 
pathy which none of the youngsters 


can beat. There are more pictures 
coming. Look especially for his illus- 
trations of an article by Mr. Wood 
on “General Motors is a Person.” 


EN YEARS’ experience of one 

of the largest national adver- 
tisers will be put at the disposal of 
ForBEs readers in a forthcoming ar- 
ticle by Carl Byoir. He will explain 
the tests that were devised to find 
out where to advertise and how big 
the space would have to be to bring 
the product to the attention of con- 
sumers. 

Snap judgment is often relied upon 
by important executives. Just what 
instant decisions amounts to, in the 
intangible business of putting the 
printed word and the illustration be- 
fore the reading public, will be 
touched on. It is a risky business, 
the spending of millions in advertis- 
ing, if only fancy and not facts are 
considered. 

Many executives are still mystified 
by the art of advertising. Some of 
this mental fog will be dispelled by 
the tests of sales campaigns made 
by a master in the field. 


NSPIRING accounts have come 

from time to time of the leaders 
of the new South, which is rapidly 
taking its place in the business firm- 
ament. There is an article in prep- 
aration about a man identified with 
a fascinating industry—the manu- 
facture and sale of candy. 

This man is already known as 
“The Candy King.” It was prophetic 
that the first money he earned as a 
little boy was spent for candy. Then 
he learned his first lesson in business. 
What that impression resulted in 
makes good reading. 


Fp en has left unprofitable 
pursuits and is enrolled with 
industry to supply immediate wants. 
The result has been that pure science 
is neglected, while applied science 
prospers. Thousands of technical 
men are now employed by corpora- 
tions to delve into the secrets of na- 
tural laws and improve their products. 

Forses has gathered an authorita- 
tive review of the progress that has 
been made in making industry scien- 
tific. The article will be profusely 
illustrated. 


USINESS cannot function suc- 

cessfully when it is blindfolded, 
yet every day’s work is planned with 
an eye to the future. How that fu- 
ture can be gauged as accurately as 
human thought can anticipate is 
analyzed. by Paul Clay in his in- 
formative series on “Forecasting.” 


FOR 
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This is the story of a man who 
almost threw $10,000 into the 
waste basket because he did not 
have curiosity enough to open the 
pages of a little book. (How much 
curiosity have you? Have you 
read one single book in the past 
month that increased your busi- 
ness knowledge or gave you a 
broader business outlook?) 

The scene took place in a bank 
in one of the southern cities of 
California. The Vice-president, 
who had sent for a representative 
of the Alexander Hamilton Insti- 
tute, said to him: 

“IT want your help in making a 
little private experiment among 
the junior officers of this bank. We 
have got to appoint a new cashier. 
I hate to bring a man in from the 
outside, and yet I am not at all 
sure that any one of our younger 
men is ready for the position. 
Here are the names of five of them. 
I want you to send a copy of 
“Forging Ahead in Business” to 
each one, but without letting them 
suspect that I have had a hand in 
it. Then call and tell the story of 
the Institute’s training to each one 
separately and let me know how 
he receives it. 


"I saxd to bim, ‘There is a check for $10,000 hidden in that ‘book.’ ” 


“T enrolled for your Course in 
New York years ago,” he explained. 
“It gave me my first real knowl- 
edge of the fundamental principles 
of business. It meant everything 
to me, and I have an idea that 
there is no better way to test a 
man’s business judgment than to 
see how he reacts to the oppor- 
tunity it offers.” 

The five copies of “Forging 
Ahead in Business” were mailed, 
and a few days later the represen- 
tative of the Institute called. One 
of the five men was on a vacation; 
three had tossed the book into the 
waste basket. They “knew all 
about it already”; they were “not 
interested.” The fifth had his 
copy on his desk unopened. To 
that fifth man the Institute repre- 
sentive said: 

“You may not suspect it, but 
there is a check for $10,000 in that 
little book.” 

“Don’t kid me,” the other an- 
swered. 

“I’m serious,” was 
the reply. “I'll see 
you tomorrow.” 

The following 
morning the Institute 
man was called on 
the ’phone. “I think I 

found that $10,000 
check last night,” 
said the man.at the 

































































| XANDER 





5 


. In 16 years we have not 
* published a more dramatic 
story than this 


bank. “If you’re down this way 
today, drop in. I’d like to enrol.” 


A few months later the directors 
of the bank appointed him cashier ; 
his upward progress had begun. 


One of the first friends whom he 
notified of his promotion was the 
Institute representative. 


“It gives me a cold shudder,” he said, 
“to remember that I was just on the 
point of throwing that little book into 
the waste basket—$10,000 and all.” 

Few men realize how eagerly business 
leaders are looking for the heads that 
stick up above the mass—for the men 
who by any sort of special training or 
ability have marked themselves for 
larger things. 


For business nowadays develops the 
specialist—the man who knows his own 
department well, but who is so close 
to his job that he hasn’t had time to 
learn the broad fundamental principles 
upon which all business is built. 


Do you want more money? Ask your- 
self this: “Why should anyone pay me 
more next year than this year? Just 
for living? Just for avoiding costly 
blunders? I am devoting most of my 
waking time to business—what am I do- 
ing to make myself more expert at 
business?” 


Here is the Institute’s function 

in a nutshell: It first of all awakens 
your interest in business, stimulates 
your desire to know, makes business 
a fascinating game. And second, it 
puts you into personal 
contact with leaders, 
thrills you by their .ex- 
ample, makes you pow- 
erful with their meth- 
ods. Is it any wonder, 
then, that Institute men 
stand out above the 
crowd? 
} Thousands of men will 
read this page. Hundreds will turn 
aside, or cast it into the waste basket, 
as those three men in the California 
bank threw their copies of “Forging 
Ahead in Business” into the waste bas- 
ket. But a few hundred will be stirred 
by that divine emotion—curiosity—which 
is the beginning of wisdom. They will 
send for “Forging Ahead”; they will read 
it, and like the fifth man, will find a 
fortune in its pages. 


In Canada: Address the 
Alexander Hamilton Institute, Limited, 
istic C. P. R. Building, Toronto 
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VER 2,000 unlisted Public 
Utility and Industrial issues 
are quoted in the current issue of 
our handy Dealers’ Quotation 
Pamphlet, published quarterly. 





Moreover, dealers receiving this pamphlet are 
kept posted throughout the year by a supple 
mentary WEEKLY SERVICE consisting of 


quotations covering approximately 200 of the 
wr— ait" most active issues. 








Current Dealers keep telling us how well this Service 
Quotation anticipates their requirements. Further, for our 
Book mutual assistance we command every facility 
. quickly to locate and quote markets. 
_ Another Service of more than ordinary 
‘Request interest is the assistance a special 
, ef department is rendering bankers and 


dealers.in the marketing of securities 


not enjoying an active market. 









We invite you to enjoy the brokerage benefits 
of these Services—they are being steadily 
. broadened and bettered, and many dealers are 
2 finding them of almost daily helpfulness. 


~ A NATION-WIDE SERVICE 
Ss ~ ~ «+ « to Dealers in 

PUBLIC UTILITY 
SINDUSTRIAL 
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Boomed Stocks Dangerously 
High: Business Fair 


1 ‘HE hoped-for “Fall” activity 
in business has fallen below 

expectations. Industry and em- 
ployment do not now compare favor- 
ably with a year ago. 

Under these circumstances, specu- 
lative stocks in Wall Street which 
have been marked up 30 to 150 
points during the last year must be 
regarded as unwarrantedly high, not- 
withstanding that money rates are 
substantially lower than twelve 
months ago. 

I do not believe that America’s 
richest investors are accumulating 
any of the stocks, either railway or 
industrial, which have been sent up 
to unprecedented quotations. 

Compared with this time last year 
quite a number of industrial stocks 
are up $30 to $150 a share; num- 
bers of rails have advanced $20 to 
$50; and a few utilities have been 
similarly marked up. 

On the other hand, more oil stocks 
have declined than have advanced, 
and the same statement can be made 
concerning coppers. Some utility is- 
sues are in much the same position 
notwithstanding that nearly all pub- 
lic utility companies have been con- 
sistently showing more or less im- 
provement in earnings. 


By B.C. Forbes 


all-sufficient is that money is now 
much cheaper and “sure” to remain 
so. But what of something even 
more basic than money rates, namely, 
prosperity and profits? 

Comparisons with twelve months 
ago are not conducive to further 
exuberance in the stock market. 


MPLOYMENT is off 3 1-2 

per cent. Railway _ traffic 
shows a somewhat greater shrinkage 
as compared with a year ago and 
net profits likewise are lower. Au- 
tomobile production fell fully 28 per 
cent. in August as contrasted with 
the same month last year and the in- 
dustry has not improved during re- 
cent weeks—the likelihood is that 
Ford will not get into his production 
stride this year. The steel industry 
is running at somewhat less than 60 
per cent. of capacity, against 85 per 
cent. last year. The general price 
level is a trifle lower than a year 
ago and commercial failures show 
an increase. 

A recognized authority figures 
that building operations have de- 
creased 9 per cent. The soft coal 
strike appears no nearer settlement. 
Grave overproduction and unprofit- 


able prices continue to afflict the im- 
portant oil industry, although senti- 
ment is perking up a little. The cop- 
per industry has not yet begun to 
realize satisfactory prices. Tin hit a 
new bottom at the end of Septem- 
ber, and rubber also did so last 
month. Our exports are off some- 
what and our imports have notably 
increased, so that we had only a 
nominal balance ($4,000,000) for 
August, a most unusual showing. 


ERY uneven reports come from 
retail trade in different parts of 
the country; the gains recorded by 
chain stores and by the largest mail- 
order houses are misleading in that 
they are partly, if not wholly, ac- 
counted for by the opening of addi- 
tional stores. High prices for cotton 
do not stimulate consumption, and 
the woolen industry is still doing 
poorly. Farm prices have fluctuated 
erratically rather than decisively. 
Then, the Federal Trade Commis- 
sion announces that it will report to 
Congress upon a dozen of its probes 
into this, that and the next phase of 
industry; the radicals in Congress 
vow that they are going to stage an 
ultra-vigorous attack on large public 





HE New York 
Stock Exchange 
“average” quotations 
ended September only 
a few points from 
the _ year’s peak, 
reached at the middle 
of the month. The 
average for 25 indus- 
trial and 25 railway 
issues combined was 
42 points above a 
year ago. 185 
Do conditions in 
this country justify 
such bullishness? 
The answer con- x 
sidered by the bulls 
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utility corporations 
=) and holding com- 
panies, with a view to 
bringing on Federal 
regulation; we are 
nearing the convening 
of Congress and the 
presidential campaign 
looms ahead. 

Of course the sit- 
uation assuredly has 
its favorable aspects— 
very important ones. 
But it may be useful 
at this time to enum- 
erate some of the 
more sobering consid- 
_/ erations. 
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‘The IMPORTANCE ofa 


eNew Orleans Banking Connection 


Agriculture, ships and banking have long 
been a guiding trinity in the life of New 
Orleans and the territory it serves. The 
South’s natural resources have never 
yielded greater profits than now. Steady 
growth of exports and imports has won 
and kept for New Orleans the rank of 
America’s Second Port. A 
Outstanding, too, has been the record * 
of the banking service of the South 


Capital and Surplus Over 
$8,000,000.00 





since THE CANAL BANnkK opened its doors 
ninety-six years ago. 

We place at the disposal of American bus- 
iness the complete facilities of our foreign 
department to assist in arranging ship- 
ments and completing the details inciden- 
tal to timely dispatch. 

THe CanaL BANK can serve your 
f business in every phase of commercial 
h banking. 





BANK AND TRuvwstT Co. 
of New Orleans 


“Through Ninety- five Years,”’ an interesting 
booklet on the South’s industrial development, 
will gladly be mailed executives on request. 
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“Give the Car Rider What. 
He Wants ’—Alexander 


Crisp Confidence of Youth Won Municipal Contract and Favor of Mayor Tom 
Johnson of Cleveland—Now Heads Traction System Held Model of Co-op- 
eration Between City Authorities and Private Railway—His Car Service 
Ideal : “What the Rider Wants” 


By William A. McGarry 


NE day in September of 1906 

an agent of Mayor Tom. L. 

Johnson of Cleveland walked 
into the offices of an engineering 
company of that city and announced 
to the only person in sight—a husky 
youth of twenty-two—that he want- 
ed to see a member of the firm and 
he wanted to see him quick! 

“Go right ahead,” 


hour later, and incidentally got his 
first lesson in practical politics. 
Exultantly he had waved the plans 
and the contract at his employers in 
the engineering firm. upon their re- 
turn and had been stunned when 
they failed to rejoice at the big busi- 
ness that he had picked up when he 
was left in charge of the office. 


Stanley, who for six or seven years 
as the active head of the privately 
owned traction system had blocked 
every move of the mayor in his pro- 
jected three cent system. The sec- 
ond was that John Stanley’s friends 
were interested in the firm. 

All of this made it rather obvious 
that the political crowd had put one 
over on the young en- 





said the young man, 
“and what can we do 
for you?” 

The visitor, assum- 
ing that .such , crisp 
confidence could be- 
long only to a mem- 
ber of the firm, 
plunged into his ex- 
planation at _ once, 
never suspecting for 
the moment that the 
young “partner” was 
really only a fledgling 
draftsman, just out 
of engineering school. 
He unfolded plans 
for the construction 
and instalation of a 
new power plant for 
the Municipal Trac- 
tion Company and in- 
sisted that time, and 
not price, would be 
the controling factor. 
After several years of 
legal and political de- 
lay, Mayor Johnson 
had finally succeeded 
in setting up his three 
cent trolley lines and 











gineer and that they 
had placed a- very 
definite responsibility 
for the successful 
opening of the three 
cent lines at the very 
door-step of the man 
who had been most 
active in opposing 
them. But most of 
all, they insisted, -it 
was impossible to 
finish the work with- 
in the time allowed; 
it couldn’t be done. 
And that was that. 
That is, it was to 
everyone except 
y oun g Alexander, 
who had seen the 
dreams of ambitious 
youth shattered by a 
cynical blast — “it 
can’t be done.” Stead- 
fastly he went over 
the whole plan again, 
and so persistently 
did he marshal the 
facts, that at last the 
firm agreed that 
while it couldn’t be 








was planning to begin 
operations the first 
week in November. 
The only remaining 
need was power and the only way to 
get it—in view of certain legal ob- 
stacles—was to make it in a new 
power plant. 

“It won’t do us any good unless 
we can have it before election,” ex- 
plained the Mayor’s agent and then 
added, “That’s six weeks away.” 

“We'll take the contract,” said the 
youngster. 

Joseph Hunter Alexander met 
the first real test of his career an 





_ Joseph H. Alexander 
President, Cleveland Railway Company 


With a growing feeling of apprehen- 
sion but with undampened enthusi- 
asm he went over all the details, in- 
cluding the iron bound proviso as to 
time. 

At that point the mournful group 
of ranking engineers began to do 
some explaining on their own hook. 
They pointed out two things to the 
young enthusiast. One was that 
Mayor Johnson’s pet political enemy 
and chief competitor was John J. 


done, they would let 

him do it. 
If Joseph H. Alex- 
ander had not been 
allowed to work on this power 
plant, it is interesting to speculate 
where he would be to-day. Most of 
his friends are certain that he would 
not be president, at forty-three, of 
the Cleveland Railway Company. For 
every incident in the evolution of this 
company through a series of financial, 
industrial and political troubles to its 
present secure position, as one of the 
finest and the most efficiently op- 
erated properties in the country, may 
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oe tpg back to that hectic time in 
1906. 

In discussing the historic contract 
which his employers made, and 
which gave Tom L. Johnson the op- 
portunity to try out the theory of 
municipal three cent service, Colonel 
Alexander is inclined to insist that 
he went ahead with the power plant 
contract because he didn’t know it 
was impossible to finish the work 
within the time limit. At any rate, 
the record of what happened after 
the contract was made is quite clear. 

Six weeks later—on November 2, 
1906—the current was turned on for 
Mayor Tom L. Johnson’s new three 
cent trolley system. By working day 
and night, the plant had been com- 
pleted but in many details it was one 
of the most remarkable in electrical 
history. The switchboard was a 
second-hand installation that had 
been discarded elsewhere as out of 
date. A battery of lamps, attended 
by a man who kept a vigilant watch 
on the rise and fall of its illumina- 
tion, did duty as a voltmeter. It 
was necessary to put a man at the 
throttle to control output by guess, 
in place of the usual governor. But 
the plant ran. 


Gains Practical Experience 


And Alexander had gained an- 
other lesson in politics, as well as 
about a “million dollars worth of ex- 
perience” in how to get along with- 
out supposedly essential parts. 
Whole carloads of machinery had 
been “lost” and “accidentally” side- 
tracked miles away from Cleveland. 
The politicians may have known 
something about it. Yet some sort 
of substitute had been rigged up for 
every missing part and the contract 
had been fulfilled. 


It had, in fact, been met so well 
that when the “lost” parts were all 
found or replaced by the following 
March and the power house was in 
first class operating condition, it was 
suggested that Mr. Alexander come 
and join the Municipal trolley sys- 
tem. He joined the engineering staff 
and at once set out to acquire knowl- 
edge by first hand experience. He 
went on a street-car as a motorman 
and later moved back to the other 
end of the car and studied the job of 
the conductor for another few weeks. 


During the four years of political 
and financial warfare between Mayor 
Johnson and the privately owned 
system, Mr. Alexander became one 
of the trusted engineering mainstays 
of the Mayor. By 1908, when the 
Municipal system took over the pri- 
vate systems, Alexander had had 
practical experience in every post be- 
low that of chief engineer and had 
won the admiration of all by his 
ability to do hard work. 

Moves to Pittsburgh 

Alexander remained with Mayor 
Johnson, after the latter’s bubble had 
been burst in 1908, until the termi- 
nation of the receivership in 1910 
put the system into the hands of the 
man he had been fighting for four 
years—John Stanley. Then he 
moved over to Pittsburgh, where he 
became assistant to the General Man- 
ager of the Pittsburgh Railways 
Company. Two years later he was 
called back to Cleveland as chief en- 
gineer of the City Street Railroad 
Commission, and in 1916 his grasp 
of the Cleveland situation had be- 
come so evident that Mr. Stanley 
asked him to join the Cleveland Rail- 
way Company as assistant to the 
president. ; 

With the exception of a brief 
period of army service during 1918 
in which he handled a little job of 
construction for Uncle Sam _ involv- 
ing expenditures of a billion and a 
half and the employment of ‘400,000 
laborers, Colonel. Alexander has de- 
voted all his time since then to the 
Cleveland company. Soon after his 
return from the army he was ap- 
pointed vice-president of the com- 
pany, serving in that capacity until 
the death of Mr. Stanley in October 
of last year, when he was elected 
president. During this eleven year 
period, it fell to his lot to initiate 
many of the engineering projects 
which make the Cleveland system 
unique. 

The features are the use of auto- 
matic sub-stations, the fact that the 
company uses the longest trolley cars 
in city service anywhere, and the re- 
markable economies achieved in 
track construction and the main- 
tenance and repair of rolling stock. 
Another innovation is an articulated 
train of two cars operated on three 
trucks—first of its kind to be used 
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in city service. It is said to weigh 
less per seat than any other modern 
form of electric railway passenger. 
carrier now in service. 

In many ways the plan of opera- 
tion in Cleveland is regarded as a 
model of co-operation between 
municipal authorities and private 
ownership of street railways. The 
details of this plan are fairly well 
known to the industry. Without 
going into them at great length it 
may be possible to throw a great 
deal of light on the success achieved 
in that city by revealing some of 
Colonel Alexander’s methods. This 
will show also that despite the 
growth of his wisdom and ex- 
perience, he still retains an unusual 
capacity for ignoring what “can’t be 
done.” 

_At the time of the formulation of 
the Tayler plan—under which the 
Cleveland company operates—many: 
street railway experts believed it 
would not work because it limited 
the earnings of the company to six 
per cent., thus eliminating private ini- 
tiative beyond that amount. It was 
said also that it would be impossible 
to get co-operation between munici- 
pal authorities and private manage- 
ment. In Colonel Alexander’s opin- 
ion a great deal of the difficulty ex- 
perienced by street railway com- 
panies elsewhere has been due to this 
point of view on the part of trans- 
portation men. 


Believes in Co-operaiton 


“Granting that our plan is a dis- 
tinct asset in many ways and is a 
vast improvement over conditions 
existing in some other cities,” he 
says, “it is my opinion, based on -my 
experience and observation here, 
both on the city and the operating 
side, that more progress always may 
be made when both groups are de- 
termined to find a basis for co-op- 
eration. No matter how bad a plan 
may be, in other words, it is weak- 
ened rather than strengthened if it 
is approached with the conviction that 
it will not work. 

“This is well illustrated by our ex- 
periences with labor in Cleveland. 
The plan of city control of services 
gives the operating management no 
advantage whatsoever in dealing with 

(Contnued on page 50) 
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How to Detect Common 
Methods of Fake Stock Selling 


Methods of Fly-by-Night Promoters Have Many Common Characteristics—Millions 
Now Lost by Investors May Be Saved by Learning to Detect Fraudulent 
Intent in Methods of Sales Approach—Tipster Sheets and 
Market Newspapers Now the Vogue of Fake Schemes 


By Richard W. Schabacker 


HE praiseworthy urge to save 

and invest money during the 

years of greatest earning 
power in anticipation of buildiag up 
a comfortable fortune for one’s old 
age and family is present in every 
right-thinking business man. 

One of the greatest investment 
tragedies in modern times, as well as 
in the past, has been the ruination of 
such good intentions by fraudulent 
security salesmen and promoters. 

The best-grounded savings plan in 
the world is of no avail if such sav- 
ings are invested in worthless secur- 
ities and the potential fruits of 
worthy sacrifice and long frugality 
are nipped in the bud by poor in- 
vestment counsel, misplaced confi- 
dence and insufficient personal 
knowledge of safe purchases among 
modern investors. 


Characteristics of Frauds 


The point need not be argued 
that one of the most important 
considerations in building up an es- 
tate is careful selection of securities, 
but the basis for selection may al- 
ways be argued. The usual method 
depends at least in part upon the his- 
tory of a company and its earnings, 
but in this article the stress will be 
laid upon a new point in judging 
securities. 

The theory is that the prospective 
investor can often save himself a 
great deal of time in research and 
investment counsel by weeding out 
of potential purchases any issues rec- 
ommended by the fraudulent type of 
stock selling which is in vogue at 
the present time. 

The investment analyst who is con- 
stantly dealing with prospective 
stocks and bonds can spot a fraudu- 
lent, or at least very questionable 
issue, merely by the names connected 
with its sponsoring and very often 
merely by the points stressed in the 
sales argument or in the set-up of 
the prospectus. 

Some of the general characteristics 
of potential fraud are so regular, so 
common that they may be passed on 
to the average investor as of assist- 
ance to him not only in avoiding the 


final investment of his savings and 
surplus funds in questionable enter- 
prises but in saving him a second 
glance or a second thought to the 
great mass of investment literature 
which comes to the desk of the busy 
business man, as well as the average 
investor. 

One of the most general and broad 
considerations of assistance in de- 


tecting fake stock selling methods on 
their very face and without further 
research is that the quality of the 
stock being sold is likely to vary in- 
versely to the sales pressure being 
applied to such selling. 

The greater and more insistent the 
efforts of a stock salesman to sell a 
particular issue, the less likely it is 
to be a meritorious stock and the 





stock and should prove a winner. 


market, but is 
at the time to be attainable at such 
care is exerci 
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This is the type of announcement and general set-up which the tipster sheets 
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greater should be the investor’s im- 
mediate suspicion. 

The underlying reason for this gen- 
eralization is that the fraudulent stock 
promoter realizes he has nothing 
definitely favorable underlying the 
stock he is selling and, since he can- 
not make use of logical arguments, 
he must depend for his selling success 
upon the ability of a salesman to put 
across a deal by sheer excellence of 
his salesmanship. In fraudulent stock 
selling campaigns, therefore, by far 
the greater portion of the money in- 
volved in selling the stock rather than 
in building up any assets behind it. 

There are three main channels 
through which fraudulent stock sell- 
ing 1s beimg conducted to-day: by 
personal agent, by wire and by mail. 

By far the greatest amount of 
business is done through the third 
medium, but we may first give short 
consideration to the other two medi- 
ums. 

The characteristics of the fraudu- 
lent stock selling agent are many, but 
perhaps the most important is the 
speééd* with which he works. He is 
an expert salesman and can within 
an hour so inflame the imagination of 
the average individual who is looking 
for profits on his capital that even 
the practical business man is often 
led to sign on the dotted line with- 
out realizing that the sales talk has 
been merely a tale of mythical profits 
and optimistic statements which have 
not been backed up by facts, and that 
at no time has the salesman even 
mentioned the present earnings of his 
company, its past record or the rec- 
ord of the men who are behind the 
promotion. 


Silent on Past Earnings 


The fraudulent sales agent is us- 
ually armed with a beautiful pros- 
pectus, with maps, pictures and testi- 
monial letters, and will probably also 
have inspiring figures on estimated or 
possible profits of his company; but 
he will very rarely show the pros- 
pective purchaser a balance sheet and 
earnings statement for the past, or 
any sort of asset and liability figures 
—for the simple reason that there are 
no adequate profits and there are no 
adequate assets. 

His chief aim is to sell the stock 
at the first sitting, since he realizes 
that his selling methods depend upon 
contagious enthusiasm and that any 
mature deliberation on the part of 
his client will work against an ulti- 
mate sale. It is seldom that such a 
salesman will work in a small town 
longer than three or four days, 
though in the larger cities, of course, 
he can work different sections and 
may stay for months. 

An example of this type of sales- 
man is recalled in the experience of 
a wealthy business man in Akron, 
Ohio, several years ago who was ap- 
proached by one of these high pres- 
sure salesmen. The business man 


was noted for being practical in finan- 
cial matters, but he was not averse 
to making quick profits. The sales- 
man was offering stock in the devel- 
opment of a new invention for auto- 
matic refrigeration, had his working 
models and his prospectuses so con- 
vincing that there seemed little doubt 
but that this company could undersell 
any other concern in that line and 











-_DANGER— 
KEEP AWAY! 


1. From low-priced mining 
stocks recommended as a 
speculation: or “Flyer,” for 
“big profits.” 

2. From stocks of the suave, 
expert salesman who offers 
sweet dreams and pictures in- 
stead of past earning records 
and balance sheets. 

3. From low-priced stocks, 
either unlisted, or listed on 
the Boston Curb Exchange. 

4. From the gaudy “tipping 
service” which offers low- 
priced or free advice on 
stocks and always recom- 
mends its “pet” among the 
higher-grade issues. 

5. From the “financial 
newspaper” which uses 
“scare headlines” and mixes 
optimistic news about its 
“pet” with legitimate news 
about higher-priced securi- 
ties. 

6. From any stocks which 
you are urged to buy immedi- 
ately, by telegraph or tele- 
phone call, except from reli- 
able sources. 

7. From houses “leading an 
attack on fraudulent stock 
selling” but also trying to sell 
low-priced speculative stocks 
of their own. 

8. From any stock on which 
you have not received definite 
facts and figures or expert in- 
vestment analysis. 




















give a better product for the money. 
Our business man, however, was 
naturally of a discouraging tempera- 
ment and when the salesman called 
the next day he left without his or- 
der, even though the business man 
was satisfied in his own mind that he 
was being presented with a real op- 
portunity. 

That night the prospective investor 
dropped around at the salesman’s 
hotel with a check for twenty thou- 
sand dollars, but found that the sales- 
man had checked out and gone to the 
next town. Missing connections with 
the salesman that night held up the 
business man’s investment for about 
a week, at the end of which time the 
company’s officers were indicted for 
fraudulent stock selling. This is one 
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case in which the rapid method of 
stock selling worked against the 
fraudulent promoter, but in most 
> it is his most successful meth- 
od. 

Another medium of selling stock 
in questionable enterprises is con- 
ducting negotiations by wire. This 
method usually follows an original 
contact either by agent or by mail, 
chiefly the latter, and is another as- 
pect of the promoter’s dependence 
upon the “hurry-up method.” When 
he thinks the prospect is worked up 
to the right pitch of enthusiasm but 
will falter if he has more time to 
think the proposition over, the pro- 
moter will either telephone or tele- 
graph his client and advise immedi- 
ate purchase of. the stock either be- 
cause some special news is coming 
out that will advance it in the market, 
because the selling price is being ad- 
vanced by the promoter, or because 
the client is led to believe that -prac- 
tically all of the stock has been sold 
and he must act immediately if he is 
to get the amount which he is told 
is still being reserved for him. One 
questionable promoter has a record 
of having sold $1,500,000 of stock 
by long distance telephone in only 
five months! 

A fairly safe rule to follow is nev- 
er to buy a stock if its purchase is 
thus urged by telephone or telegraph, 
except, of course, where the firm is 
well-known as reputable or the ad- 
vice is expected. 


Operate Through Mails 


The third and most important meth- 
od of fraudulent stock selling is car- 
ried on through medium of the mails. 
By far the greater portion of such 
business is done in this way, because 
it is less expensive and the approach 
can be built up over a longer period 
and confidence can be instilled by 
maintaining a constant stream of lit- 
erature of a seemingly conservative 
variety from the same address in a 
large city over a considerable period. 

There are a number of different 
methods of developing clients by mail, 
but the two chief ways currently be- 
ing used in this country are the dis- 
tribution of market letters and mar- 
ket newspapers. These two types 
are somewhat alike, but the market 
letter usually pretends to advise the 
purchaser of money-making oppor- 
tunities in the stock market from a 
technical standpoint, whereas the 
newspaper is more inclined merely 
to give news intelligence suggesting 
such profit opportunities. 

In both cases the firm from which 
they originate is important. About 
the only definite line that can be 
drawn, however, is that of member- 
ship in a reputable stock exchange, 
preferably the New York Stock Ex- 
change. Membership in this latter 
association is the highest criterion ef 
brokerage integrity and comparative- 

(Continued on page 44) 
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No Morgan 
Chestnuts 
to be Pulled 


from 
Mexican 
Fire. 


Ambassador Selected by Pres- 

ident Coolidge to Adjust 
Property 
Rights, Able, Kindly and 


Conflict Over 


Democratic 


By B. C. Forbes 
|) cc MORROW is not 


proceeding to Mexico to pull 

Morgan & Company chest- 
nuts out of the Mexican fire, for the 
reason that this international bank- 
ing house has no chestnuts in the 
Mexican fire. 

J. P. Morgan & Company have 
not handled a single Mexican loan 
since Mr. Morrow joined the firm, 
in 1914. So far as the records dis- 
close, in all of Mexico’s long series 
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New United States Ambassador to Mexico 


of loans the House of Morgan 
headed only one issue and in that 
case took only part of a refunding 
offering placed in London, on the 
Continent of Europe, and here. 
The fact is that J. P. Morgan & 
Company have never been recognized 
as Mexico’s bankers. A great part 
of Mexico’s financing has been done 
in England and in France, while its 
borrowing here has been done 
through Speyer & Company, Kuhn. 























Photo by Burton Holmes from Ewing Galloway, N. Y. 


The United States Consulate in Mexico City. 


Loeb & Company, Ladenburg, Thal- 
mann & Company and other influen- 
tial houses rather than through Mor- 
gan & Company. 

When, in the years following the 
withdrawal of President Porfirio 
Diaz, Mexico’s finances became seri- 
ously involved, investors and bank- 
ers in various nations sought to effect 
some sort of settlement of their 
claims. The result was a movement 
to organize an international com- 
mittee. There was one banking house 
which all parties were ready to in- 
vite to head the committee, J. P. 
Morgan & Company, of New York. 
T. W. Lamont consented to act on 
the basis that it might be helpful to 
Mexico as well as to Mexico’s bond- 
holders to reach some arrangement 
which would both satisfy the credi- 
tors and restore the Mexican Re- 
public’s credit. 


Elite of World Bankers 


How far-flung were the interests 
involved can be gathered from the 
personnel of the “International Com- 
mittee of Bankers on Mexico” then 
formed : 


American Section—Thomas W. La- 
mont, chairman, J. P. Morgan & Com- 
pany, New York; Mortimer L. Schiff, 
vice-chairman, Kuhn, Loeb & Com- 
pany, New York; George W. Davison, 
Central Union Trust Company, New 
York; De Witt Millhauser, Speyer & 
Company, New York; Charles E, Mit- 
chell, National City Bank, New York; 
John J. Mitchell, Illinois Merchants 
Trust Company, Chicago; Walter T. 
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Rosen, Ladenburg, Thalman & Com- 
pany, New York; Charles H. Sabin, 
Guaranty Trust Company, New York; 
C. I. Stralem, Hallgarten & Company, 
New York; Albert H. Wiggin, Chase 
National Bank, New York; Robert 
Winsor, Kidder, Peabody & Company, 
Boston. 

British Section—Vivian H. Smith, 
chairman, Morgan, Grenfell & Com- 
pany, London; Laurence Currie, Glyn, 
Mills & Company, London; Sir Claren- 
den Hyde, S. Pearson & Son, Ltd., 
London; E. R. Peacock, chairman of 
the bondholders’ committee of the 
Mexico Tramways and the Mexican 
Light and Power group of companies, 
London; Frank C. Tiarks, J. Henry 
Schroeder & Company, London; Vin- 
cent W. Yorke, chairman of Mexican 
Railway Company, Ltd., London. 

French Section—G. Griolet, chair- 
man, Banque de Paris et des Pays Bas, 
Paris; Jules Chevalier, Banque de Paris 
et des Pays Bas, France; William 
D’Eichthal, -Mirabaud) & Company, 
Paris; George Heine, Banque de |’Union 
Parisienne, Paris; Jacques Kulp, Banque 
de Paris et des Pays Bas, Paris. 

Switzerland—G. Pictet, G. Pictet & 
Company, Geneva. 

The Netherlands—C. E. Ter Meulen, 
Hope & Company, Amsterdam. 

Belgium—Auguste Dupont, Associa- 
tion Belge pour la Defense des Deten- 
teurs de Fonds Publics, Antwerp. 


Some time ago a newspaper, 
which had published a mis-statement, 
received a letter from Mr. Lamont 
in which he stated that Morgan & 
Company owned only a few thou- 
sand dollars’ worth of Mexican 
bonds, and as for Mr. Morrow per- 
sonally, it will be noted that he has 
not been a member of the Interna- 
tional Committee: 

It will thus be seen that Mr. Mor- 
row goes to Mexico with absolutely 
clean hands—and with an unaffected 
pocket. 

To what extent does 


Dwight 
Whitney Morrow qualify 


to deal 


FORBES for October 15, 1927 















RR RE oe 


ee ee 























Photo by Burton Holmes 

From Ewing Galloway, N. Y. 
Avenue de San Francisco, one of the 
many business streets in Mexico 


City. 


From Ewing Galloway, N. Y. 


View across the Mexican capital’s principal public square, showing 
Catholic cathedral in the background. 


with American interests in Mexico? 
And what are the chances of a suc- 
cessful solution of the problem? 

Mr. Morrow’s qualifications are 
outstanding. He carries with him 
the prestige of an intimate friend 
of President Coolidge from college 
days on—they first became ac- 
quainted as classmates at Amherst 
when Coolidge was eighteen. 


Mission An Important One 


President Calles and his advisers 
are evidently appreciative of the fact 
that President Coolidge regards the 
Mexican Ambassadorship as_ the 
most important position he has had 
to fill in years and they are appre- 
ciative, also, of the fact that the 
office is to be filled by a man of con- 
spicuous achievement, a man who is 
prepared to give up one of the most 
lucrative positions in the whole 
financial world to accept the salary 
of an ambassador. The writer 
knows that, just as Mr. Lamont’s 
acceptance of the chairmanship of 
the International Committee was en- 
tirely acceptable to Mexico, so Mr. 
Morrow’s acceptance of the Ambas- 
sadorship is equally acceptable to 
Mexico’s high officials. 

Mr. Morrow won high honors at 
college and law school. As a lawyer, 
identified with a leading firm in New 
York, he early earned an enviable 
reputation; so much so that, when 
only forty, he was chosen as a Mor- 
gan partner. In addition to his bril- 
liant services with the leading bank- 
ing firm in the world, it is charac- 
teristic of Dwight Morrow that he 
has undertaken much disinterested 
public and patriotic work. 

The writer has been one of his 
neighbors (in Englewood, N. J.) for 
a dozen years, and has often been 


amazed at the amount of time and 
energy Mr. Morrow has gladly spent 
in local Englewood affairs. He has 
been President of the Englewood 
Public Library, head of the local 
Charity Organization Society, and 
very active in hospital affairs. You 
will catch a glimpse of his character, 
also, from the fact that, of all the 
many banquet invitations he has re- 
ceived since his appointment, the 
only one he is accepting is from his 
home-town folks in Englewood. 
Mr. Morrow’s work for his own 
State, New Jersey, began when he 
loyally co-operated with Governor 
Woodrow Wilson in formulating the 
Workmen’s Compensation laws. He 
was chairman of the Prison Inquiry 
Commission of New Jersey in 1917 
and took the lead in bringing about 
needed improvements in the treat- 
ment of prisoners. He was chairman 
of the New Jersey Board of Insti- 
tutions and Agencies in 1920 and 
also director of the War Savings 
Committee of New Jersey. 


An Adviser to Pershing 


His national services, as adviser to 
the Allied Maritime Transport Coun- 
cil during 1918, won the gratitude 
of General Pershing, who confided 
to intimates that Mr. Morrow was 
the most useful of his advisers, and 
the Commander-in-Chief awarded 
him the Distinguished Service Medal 
“for exceptionally meritorious and 
distinguished services.” Not per- 
haps more valuable, though more 
widely recognized, was Mr. Mor- 
row’s work as chairman of the Presi- 
dent’s Aircraft Board, which was in- 
strumental in having assistant secre- 
taries appointed in the Navy De- 
partment, in the Army Department 


(Continued on page 50) 
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Street Cars and Busses 
In One System 


Public Advantage Assured When Mobile Units Supplement Railways—Era of 
the Commuter, With Steam, Electric and Gasoline Driven Vehicles at His Dis- 
posal—Transit Lines Rapidly Acquiring Bus Feeders to Utilize Good 
Roads—High Mortality Among Independents 


By Thomas N. McCarter 


President, Public Service Corporation of New Jersey 


HE American Electric Rail- 
way Association estimates 
400 electric railway. com- 
panies are operatine either directly 
or through subsidiaries more than 
8,000 motor busses at present. 
These figures, compared with 
those covering operations of previous 
years, show a marked increase both 
in the number of railway 
companies operating busses 


business, presumably because it did 
not pay their year’s operations show- 
ing a combined loss of $49,526. 


Profits Not Assured 


Inasmuch as the Ohio records 
parallel what we know of experience 


ing rapidly and that it is popular 
with the traveling public. 
Generalities have, in my opinion, 
little value in the discussion of local 
transportation problems. Controling 
conditions vary widely in the com- 
munities affected, and differ, too, in 
respect to the kind of service re- 


in other communities, we are, I 








and in the number of busses 
operated. According to Bus 
Transportation, at the end 
of 1922, fifty-six railway 
companies were operating 
355 busses, at the end of 
1924, 193 companies were 
operating about 3,000 busses, 
and at the end of 1926, 266 
companies were operating 
7,284 busses. 

An analysis for 1926 
shows that of the total 
2,092,500,000 bus _ passen- 
gers transported by 
common carriers (excluding 
steam railroads) 900,000,000 
or some 43 per cent. were 
carried by electric railway 
companies and their subsid- 
iaries, although such com- 
panies operated only 17.6 per 
cent. of the total number of 
busses in service. 

I have been unable to se- 
cure statistics covering the 
financial results of bus op- 
eration for the country as a 
whole. However, the Ohio 
Public Utility Commission, 
which has jurisdiction over 
common carrier bus opera- 
tions in that State, recently 
has made public statistics 
which are significant. They 








A Billion Passengers Rode in 
Railway Busses 


HE motor bus provides luxury to 

the commuter who does not have 
a motor car. Far-seeing transit com- 
panies are adding these thickly uphol- 
stered, smooth-riding vehicles to their 
lines, co-ordinating the product of the 
automotive engineer with that of the 
electrical technician. 

How far this has gone was made pub- 
lic at the convention of the American 
Electric Railway Association at Cleve- 
land. There are now 372 electric rail- 
way companies, operating 7,777 motor 
busses, over 16,334 miles of route. Of 
this number forty-eight companies have 
substituted busses for their entire rail- 
way properties. Nearly half of the two 
billion bus passengers in 1926 were 
carried by busses operated by electric 
railway companies. 

Urban and rural communities are 
united by the motor tentacles of the 
transit systems. Woodstock, Ontario; 
Walla Walla, Washington; Corpus 
Christi, Texas; Newport, Rhode Island ; 
all of northern New Jersey; Key West, 
Florida; Nevada City, California are 
some of the regions where busses are 
permanent links of transit. 











show that in the year 1926 
the 274 companies that op- 
erated during all or some part of the 
year, had combined earnings of 


$8,412,002.74 and combined ex- 
penses of $8,540,911.52, leaving a 
deficit for the year of $128,908.77, - 
and that during the twelve-month 
period eighty-seven companies with 
combined earnings of $1,017,696, or 
nearly one-eighth of the total, quit 


= 








quired, the terms under which ser- 


vice is demanded and with 
both the social habits and 
the mental attitude of the 
public for which the service 
is provided. 

I shall not, therefore, at- 
tempt to say how, when or 
under what conditions motor 
busses should be operated, 
either by electric railway 
companies or by independent 
operators. Tlie transporta- 
tion needs of the particular 
community will ultimately 
determine that. 

It is, however, evident to 
any student of local® trans- 
portation matters, that com- 
munities are best served 
when all transit facilities are 
under one responsible man- 
agement, and welded to- 
gether in a.single compre- 
hensive system. 

From the standpoint of 
public advantage such op- 
eration assures dependabil- 
ity, financial responsibility, 
ease of governmental regula- 
tion, the possibility of wider 
co-ordination of all facili- 
ties, and management by 
trained transportation ex- 
perts. 

_ To assure successful motor 
bus operation all of the fore- 
going elements are necessary. 
Past history afid present ex- 
perience show that adequate 


think, justified in the deduction that 
the margin of profit in the business 
of motor bus operation_is neither as- 
sured or of such’ dimensions as to 
warrant indiscriminate investment. 
It is, nevertheless, evident that the 


motor bus has achieved for itself a 


permanent place in the local traris- 
portation field, that its use is increas- 


and good service is not forthcoming, 
and that effective regulation is diffi- 
cult, if not impossible, when inde- 
pendent operation is encouraged, or 
even perinitted. 

In addition, two other facts of 
great impoftance make themselves 
apparent: first, that the motor bus 
cannot compete with the street car 
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in supplying mass transportation and, 
second, that it cannot provide the 
same service as street cars at any 
lower fares than are necessary for 
the maintenance of car service, and 
that, except in exceptional cases, a 
higher fare is necessary. 

The motor bus is an extremely use- 
ful and efficient transit facility and 
by its use the range and character 
of local transportation systems can 
be extended and improved. It is 
capable of efficiently supplementing 
the service of street cars in built-up 
communities and it permits a wider 
and more universal use of the gigan- 
tic system of good roads, in which 
millions of dollars of public funds 
are being invested, extending their 
advantage to those who do not own 
motor cars. 









A Complicated Problem 


The automobile has taught Ameri- 
cans to overcome the obstacle of dis- 
tance, and at the same time the coun- 
try’s record prosperity has estab- 
lished higher standards of living. In 
consequence, while business and in- 
dustry are being concentrated in con- 
gested zones, residential areas are 
spreading out. 

This is the era of the commuter, 
whether he use the steam railroad, 
rapid transit lines, street cars, busses 
or his own motor car. Constantly in- 
creasing street and highway conges- 
tion has further complicated the 
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Bus service is given by the Cleveland Railway Company at a fare higher 


than that charged on the cars. 


Here is a view of both types of transsit 


service at Euclid Avenue and East 9th Street 


problem of transportation, with the 
result that communities, both large 
and small, have on their hands tran- 
sit problems that will be solved only 
by the adoption, after careful study 
and full co-operation of every inter- 
est, of broad-gauged policies based 
on sound principles of engineering 
and economics. 



































As the result of street congestion, 
and especially of the increasing dif- 
ficulty of finding parking space, both 
street car and bus traffic is increas- 
ing at an accelerated rate, due to the 
number of car owners who find it 
quicker, more convenient and more 
comfortable to leave their motors at 
home and use street cars and. busses 
for business riding. 

Under these circumstances, it is 
encouraging to record that not only 
are electric railway companies avail- 
ing themselves to greater and greater 
extent of the facilities provided by 
the motor bus, but that public au- 
thorities are rapidly realizing that if 
the full usefulness of the bus is to 
be secured, that its operation in co- 
ordination with street cars and under 
the same management is imperative. 


Left—Busses and cars of the Public 
Service Railway at Military Park, 
Newark, N. J. 


Below—City terminus of the auxili- 
ary bus lines operated by the Con- 
necticut Company at New Haven. 
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“Bold, Bad Power Interests” 
Rush to Save Niagara 

















Mighty Torrent Over Horseshoe Fall Ruthlessly Shears Off Middle Cliff, Taking 


Water From the American Fall—Corporation Takes Initiative to Conserve 
Nation’s Greatest Wonder With Hoover’s 


tion, the cry is going up to save 
Niagara Falls. 

Niagara has changed considerably 
during this period, but America has 
changed much more. Niagara, at 
least, is tumbling along in the same 
general direction that it always did; 
but when one contrasts the cry of 
to-day with the cry of yesterday, it 
seems as though America were re- 
versing its course. 

A generation ago, the public was 
being warned to preserve the most 
beautiful of all natural cataracts from 
the ravages of the power interests. 
To-day the power interests are ap- 
pealing to save the cataract from the 
ravages of nature. 

The power interests in those days 
were not supposed to have any aes- 
thetic character. It might be ad- 
mitted, to be sure, that the “inter- 
ests.” if they were carefully analyzed, 
might all turn out to be human be- 
ings; but when human beings went 
in for profit-making, that was sup- 
posed to put an end to all their fine 


| \OR the second time in a genera- 


Also Has Its Practical Side 


By Charles W. Wood 


qualities. Beauty could mean nothing 
to them after that. Art could mean 
nothing. The only thing that could 
have any meaning, supposedly, was 
profits ; and in the pursuit of profits, 
men could be depended upon to de- 
nude the Nation of all that was true 
and beautiful and good and turn it 
into a reeking dump of ugliness and 
dirty dollars. 


Somehow, it hasn’t turned out 
quite that way. Prosperity has not 
destroyed America’s beauty spots; 
and modern industry, instead of 
strangling art, has stimulated it in 
many ways. 


Machine-Made Beauty 


Factories, to be sure, did have a 
tendency to herd us up in cities, but 
automobiles manufactured in those 
factories let us out again, and made 
it possible for the millions to see not 
only their own restricted country- 
side but the scenic wonders of the 
whole broad continent. 


Aid—Aesthetics 


became beautiful—more and more 
beautiful as the years rolled by. No 
animal-drawn carriages in human 
history ever achieved such harmony 
of line, although great artists labored 
upou. their decorations and the motor 
vehicles were mere machine products. 

The new steel processes, it was 
thought at first, were taking art from 
architecture. Art, as Americans then 
saw it, was invented in Greece, and 
structural iron work made it almost 
impossible to follow the Grecian 
lines. But American architecture 
somehow survived the change. In 
fact, purely American architecture 
began with the change; and the great 
new “step-back” sky-scrapers of New 
York, built as they are built simply 
because that is the best way which 
has yet been discovered to build on 
such high-priced lots, now challenge 
the admiration of the world. 

In a hundred other ways, America 
has been made beautiful by modern 
industry. Even Niagara, doomed as 


And the automobiles themselveswe supposed to be “ruined” by the 
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power interests, played an important 
part in making cities beautiful; for 
it was from hydro-electric develop- 
ment that the great, modern art of 
lighting was born. 

Of course, like all arts in human 
history, this was not thought of as an 
art at first. One did not instal bu!bs 
in place of the old hanging-lamp with 
any thought that he was making the 
house more beautiful. His main 
thoughts were that he could now get 
light by simply pushing a button, that 
his wife wouldn’t have to clean and 
fill any lamps hereafter and that he 
could get through any room in the 
house at any time of night without 
peril to his shins. But year by year, 
as electric lighting became more effi- 
cient, it became 


idea being that the rest of the river 
had all been diverted to mere com- 
mercial uses. 

At that, there was a good deal of a 
thrill to most Americans in the very 
idea that such a cataract could be 
conquered. It was the supreme vic- 
tory of Man over Nature. Just to 
think that Mighty Niagara, which 
hitherto had awed the human mind 
into a sense of its own insignificance, 
was now to be imprisoned by that hu- 


man mind and led away to do- 


domestic service! 
Rates Lower Each Year 


It was this feeling, doubtless, which 
kept us from evicting the power in- 
terests entirely, and which resulted 


falo wasn’t very busy. 
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tying in with the other great gener- 
ating systems, both east and west, and 
playing one peak load against an- 
other. 

Buffalo, for instance, might need its 
maximum current at an hour when 
Cleveland could spare a little, and 
Youngstown might borrow current 
from the Niagara circuit when Buf- 
Never in 
all history had peoples learned such 
tricks of co-operation and co-ordina- 
tion. And it paid. 

It paid the power interests and it 
paid the consumers of power; and 
presently these consumers began to 
draw their pay as stock-holders too, 
They got paid going and coming. 
With millions of them investing their 

small savings in 





more artistic, 
and the art of 
lighting present- 
ly quickened a 
dozen other 
arts and indus- 
tries. 
Ornamental 
street lighting 
and indirect 
lighting and ex- 
periments in col- 
ored illumination 
followed soon. 
The theatre now 
took on new life 
and a new world 
of pageantry 
came into being. 
Soon the Ameri- 
can ‘“‘ musical ” 
play, however its 
music might be 














the power indus- 
try, and with 
the directors of 
that industry 
uniformly mak- 
ing those in- 
vestments good, 
the public began 
to get a new 
slant on “com- 
mercialism.” 
But there was 
one remaining 
indictment in the 
public mind, as 
far as the Ni- 
agara power in- 
terests were 
concerned. 
Grand as their 
work had been, 
and in spite of 
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critic ized, at- 
tracted world- 
wide attention 
for its brilliance 
and color. 

But in the meantime, while all this 
was going on, the notion still per- 
sisted in the minds of most Ameri- 
cans that “commercialism” was some- 
how the foe of art. Although the 
structural engineers had _ rescued 
architecture from the architects, al- 
though mere efficiency cranks had 
given us the most beautiful chariots 
in which human beings ever rode, and 
although cities under electric devel- 
opment had achieved hitherto un- 
known charms, was it not still true 
that the profit-makers cared only for 
profits and that we must be eternally 
on guard against them if Beauty were 
not to perish from the earth! 


Attitude Has Changed 


There was Niagara Falls, for in- 
stance. Everybody past forty can re- 
member the campaign to preserve 
them from the power interests. The 
country was flooded with cartoons 
showing Niagara’s great bare cliffs, 
with a stingy little trickle where the 
glorious water-fall had been, the big 


How the steady powerful stream of water over the famous Horseshoe Fall has 
gradually changed the contour of this remarkable handiwork of nature is shown in 
the above sketch. The resemblance to a horseshoe now, it will be noted, is very 


slight. 


eventually in our letting them have 
a certain limited percentage of the 
water to play with. 

They did well with that percentage. 
No one from Buffalo and vicinity as 
far east as Syracuse will deny that. 
They made friends with the people 
as they went along. They might be 
greedy, but certainly they did not act 
like it. They put in the best ma- 
chinery available, but before they got 
it instaled they would discover some 
that was still better and instal that. 
There was no end, it seemed, to the 
amount of money they were willing to 
put into the enterprise; but instead 
of crying for higher rates to offset 
all this expenditure, they made rates 
lower and lower from: year to year. 

By this method they induced every- 
body almost to use electricity until, 
eventually, they were generating and 
selling all that the law allowed them 
to generate. But then, instead of 
jacking up the rates, they kept on 
lowering them. They did this by 
finding new economies, especially by 





the factthat 
“Capital” had 
turned out to be 
rather a human 
old chap after 
all, was it not 
true that the diversion of water 
for power purpose was tending to 
dim the glory of Niagara Falls? 

It seemed so to many who did not 
know the facts. 

In the first place, it became known 
that the Horseshoe Fall was wearing 
away. It had been wearing away for 
thousands of years but the public had 
not kept track of that. It was wear- 
ing away now so. that it could be 
noticed from year to year, and while 
there was no logic in connecting the 
power business with this erosion, it 
had all seemed to happen since the 
power interests had come upon the 
scene. 


Future of Power Group 


But bare spots had actually oc- 
curred on the Goat Island side of the 
Canadian fall, and the power -interests 
were unhesitatingly condemned for 
that. Government surveyors knew 
better; but government surveyors 
have a way of reporting their find- 

(Continued on page 52) 


FO 








a 








i ES od 


—_— 





FORBES for October 15, 1927 


HIL D. ARMOUR had charac- 
teristics all his own. He was 
a diamond in the rough—he used 
to say that all the Armour culture 





was kept in his 
wife’s name. In 
his later years 
he felt that his 


too much of his 
mother’s gentle- 
ness and not 











enough of his 








father’s force- 
fulness to wrestle successfully in 
the work-a-day world of strenuous 
business. 

Mr. Armour himself could do 
things—big things—and do them 
in a hurry. He preferred men of 
the same stamp, men who were 
prepared to act on the spot and 
start for anywhere at a moment’s 
notice. 

One of his right-hand boys, 
Edwin Ross, now of Piedmont, 
California, talking with the editor 
of Forses the other day, related 
this incident: 

“Before I knew that Mr. Ar- 
mour expected any man to start 
for any part of the globe on no 
more notice than time to rush to 
the station to catch a train, I told 
him, when he ordered me to leave 
for South America in ten minutes, 
that I hadn’t a hand-bag at the office. 
Mr. Armour’s emphatic injunction to 
me was: 

““Buy a nightshirt and a tooth- 
brush on the way to the station. 
All I want you to be sure to take 
along with you is your brains.’” 


IERREPONT B. NOYES, 
president of the Community Sil- 
verware Company, at the age of 
fifty-seven, has become a novelist. 
One day some two years ago he 
was sitting on his front porch at 
Oneida, N. Y., thinking about the 
condition of the world, whose tra- 
vail in the post-war adjustment he 
had a close view. He had his own 
views on that era of trouble and 
wanted to tell it to many people. 
Suddenly he had an idea. He 
would write a novel. It would be 
a mystery thriller. It would deal 
with pre-historic man and caves 
and war. Its background would 
be the Paris Peace Conference. 
He rushed to his wife. “What do 
you think of this as a plot for a 
story?” he demanded. 


son Ogden had - 
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Soon he, his wife and his eleven- 
year-old son were off for the Py- 
renees Mountains to explore grot- 
tos. The next year he spent writ- 
ing his book. It deals with Fear, 
destroyer of Mankind. 

“T could never write if I just had 
a story to tell,” he said the other 
day before starting West on a 
business trip. “I wanted to reach 
a larger audience than I could by 
speaking. My purpose would be to 
picture the insane folly of Man, the 
destroyer of his own kind. 


A Constant Danger 


“While our best brains are occu- 
pied in seeking new ways of kill- 
ing, of making war, the world will 
always be in danger.” 

In gathering his story material, 
Mr. Noyes had to take great risks. 
The caves of the Cro-Magnons he 
explored were under a mountain. 
The entrance was flooded. He put 
matches in his waterproof cap and 
dove through the airless water 
hole. He was the twelfth man of 
historic times to enter the cave. 
Then he came home and wrote his 
story. 


DSEL FORD is not purse- 

proud. His associates find him 
far from domine ring. He is es- 
sentially democratic. 

A member of 
the Forses staff 
was taken into 
the unpre ten- 
tious dining- 
room of the 
Ford executives, 
and with him 
was a friend. 
Edsel immedi- 
ately rose from his seat next his 
father to give it to one of the vis- 
itors. While the latter was greet- 
ing Mr. Ford, whom we knew, it 
became evident to Edsel that 
someone had neglected to intro- 
duce the other visitor to him— 
there were half-a-score of Ford 
executives around the table. 

A Democratic Greeting 

“My name is Ford,” said the 
young man, holding out his hand. 

Not, you will notice, “I am Edsel 
Ford,” expecting the stranger to 
know who he was. 

Which gives you, does it not, a 
pleasant insight into the character 


of the sole heir to the world’s only 
billionaire ? 
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LTHOUGH he has friends 
among the various aspirants, 
Edison is a strong advocate of 
Coolidge. When the controversy 
was precipitated over the “I do not 
choose to run” announcement, 
Edison, like hosts of other famous 
men, was asked his opinion of it. 
But the inventor in more senses 
than one is seldom caught nap- 
ping. 

“Choose to run?” repeated the 
wizard, himself an adept at ques- 
tionnaires. “If President Coolidge 
wanted the job he would not have 
to run; he would walk away 
with it.” 


DWIN N. HURLEY, head of 
the Hurley Company in Chi- 
cago, and during the War director 
of the Emergency Fleet Corpora- 
tion, was discus- 
sing the meeting 
in Paris of the 
American 
Legion. 

“The French 
are polite,” said 
Mr. Hurley. “We 
always found 
them so, even in 
the most trying times.” 

Then he related this story just 
come from France: 

A highly placed French woman 
found herself in a compartment 
with a French officer, immaculate 
in uniform. He took out a fine 
cigarette case, but before lighting 
up, said to his fellow the lady tra- 
veler : 

“Does madam object to tobacco 
smoke ?” 

The lady looked at him. “I do 
not know,” she replied; “no gen- 
tleman has ever smoked in my 
presence.” 

















Squelched 


The officer told the story on 
himself, and it got around France. 
A milkmaid in Normandy deter- 
mined, if the chance ever came, to 
adopt this crushing retort. 

Her opportunity came. In a 
third-class compartment, a peas- 
ant with great politeness asked, 
before lighting his pipe, whether 
she objected to tobecco smoke. 

In her excitement, the exact sen- 
tence of the grand dame got con- 
fused in her mind. Hesitatingly 
she replied: 

“T don’t know, sir, no gentleman 
ever asked me before.” 
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Nation Arises 


Sedan, Junkboat, Wheelbarrow Will Give Way to Air- 


plane, Railroad, Radio—Vast Wealth Available 
for Development When Civil War Ends 


By James M. Yard 


HEN the single engined 
monoplane Pride of Detroit 
winged its way into the ris- 
ing sun of the Yelow Sea, it left 
China as  air-conscious as_ the 
United States was after Lindbergh's 
triumph. Edward F. Schlee and 
William S. Brock, the pilots, were 





given a warm reception in Shang- 
hai. Hundreds of Japanese airmen 
swarmed about them on their arrival 
at the Kasumigaura airfield to con- 
gratulate them on their successful 
flight of 12,295 miles from America 
in but nineteen days. 

All Asia is becoming air-minded. 


Photos by Ewing Galloway, N. Y. 


A scene in Szechuan Province, southwestern China, showing a ferry on a main 
highway. For thousands of ve the Chinese have tramped over the same 
ootpaths, 








A few weeks ago one of the Trade 
Commissioners from China met 
Lindbergh in the West and invited 
him to go to China next year. The 
Germans are already planning a reg- 
ular service between Berlin, Peking 
and Shanghai, Japan has two regu- 
lar airways to the Chinese main land. 
When the world air lanes are charted 
the routes will lie not around the 
jagged shores of India and Burma, 
as Schlee and Brock flew, but straight 
across the vast areas of North China 
and Russia. 


When Yang Sen was Tuchun of 
Szechwan, [ was in correspondence 
with him concerning the possibility 
of an air line between Chengtu and 
Shanghai. By air that trip could be 
made in about fifteen hours instead 
of the three weeks now required! 
Chinese leaders are much interested 
in aviation, but that interest is not 
in evidence due to the continued dis- 
turbances. I have talked with re- 
sponsible men and officials and I 
know that there is a strong desire to 
make a start on this most modern 
method of transportation. Sooner or 
later a group of determined and cap- 
able men will bring order to China, 
as they have done often before in 
her long history; then they will buy 
machinery as eagerly as a man in the 
desert slakes his thirst with great 
draughts of water. 





China’s Greatest Need 


China’s chief problem is that of 
size. Her distances are vast. When 
I start from New York for my home 
in Chengtu, the capital of the far 
western province of Szechwan, I pre- 
pare for a straightway journey of at 
least six weeks. When I have 
reached Shanghai I am just half way 
in point of time. For under favor- 


able conditions of steamer service on 
the Yangtse river the trip from 


Shanghai to Chengtu requires three 
weeks. 


One can make Chungking, 
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the bustling port of one million peo- 
ple, 1,500 miles in the interior, in 
ten or eleven days. The next stage 
which must be made by sedan-chair 
_a distance of only 250 miles—takes 
up a matter of ten more days. 

I have made that journey many 
times and am quite prepared to agree 
with Julean Arnold, the able Ameri- 
can Commercial Attaché in China, 
when he says that in his opinion 
China’s greatest single need is roads 
—some adequate system of transpor- 
tation. 

One reason why Japan has pro- 
gressed in modern civilization so 
much more rapidly than China is 
merely a matter of size and com- 
munications. Japan, being an island 


empire, has always had easy and 
fairly rapid communications by boat. 
When steamships were introduced 
her problem was quite simple—espe- 
cially when one remembers that her 
important cities are really not far 
apart. Distance has never been a 
problem that Japanese statesmen or 
business men have had to grapple 
with. 


Cities Far Apart 


When thinking of China’s prob- 
lem of communications one must not 
compare her with Japan; nor with 
France or Germany. Her propor- 
tions are continental. She holds au- 
thority over an area of 4,278,000 
square miles—extending from the 
Pacific ocean far back into Central 
Asia. 

This is roughly 1,000,000 square 
miles larger than the United States, 
not counting its territories over seas. 
The province of Szechwan, in which 
I lived for twelve years, is larger 
than France and three times as large 
as the Japanese empire. That means 
that China’s great cities are separated 
by many miles, and they are for the 
most part unbridged by any adequate 
system of communications. Some of 
the cities, like Peking and Hankow, 
and Peking and Shanghai are con- 
nected by rail. But there is no rail 


connection between Hankow, the im- 
mense industrial center in the heart 
of China, and Shanghai, the chief 


port of the country. It is still im- 
possible to go from Peking to Can- 
ton by rail. The overland journey 
from Peking to Chengtu requires 
fifty-two days. One might go by rail 
from Peking to Hankow, thence by 
steamer to Ichang, to Chungking, 
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thence by sedan-chair to Chengtu— 
a journey that would take twenty 
days. 

From my old home in Chengtu I 
used to see the caravans—ponies and 
donkies—start for Kashgar, Yarkand 
and Lahore. They would be from 
three to six months on the way. Air 
pilots will some day make those trips 
in a matter of a few days. Accord- 
ing to Dr. Hu Hsih, speaking recent- 
ly in Shanghai, a delegate from one 
of the western provinces who went 
to attend a meeting in Peking last 
Winter was 102 days on the road. 
Perhaps that story will help us to 
vision the enormous difficulties under 
which China is constantly laboring. 
An appreciation of this one kind of 
trouble may help us to understand 
China’s present turmoil and her in- 
ability to bring order out of the vol- 
canic social disturbance that rages 
from Harbin to Hongkong. 


Transportation Inadequate 


Her roads and her transportation 
methods are unimaginably inadequate. 
In most of her provinces- (it would 
not be much of an exaggeration to 
say in the whole country) there are 
no roads worthy of the name. I do 
not suppose any American who has 
not been there or in a like country, 
can possibly understand the condi- 
tion. 

The roads are paths, mere courier 
tracks. In some provinces the main 
paths are from two or four feet 
wide and are stone paved. They are 
useful only for men and pack ani- 
mals. In some places in north China 
there are wagon roads, and carts are 
used. But these roads are thousands 
of years old, and they look it. In 
the rainy season they are positively 
of no use at all, not the slightest. 
The main highways in West China 
are paved but some fairly important 
roads are just “natural.” I started 
for a mountain resort forty miles 
away in a sedan-chair, one Summer 


Wide World Photo 


Above—Captain Theodore Ching, Chinese army aviator—a representative of the new order. Below—Japanese Army air- 
planes at the army air base at Tokorogawa preparing for air maneuvers. 
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morning in 1922, and having traveled 
in a downpour for nine hours I dis- 
covered that we had made only eight 
miles. The chair-bearers had been 
knee-deep in mud all of the way. We 
stopped at a little village inn at 3.30 
P. M. and called it a day. 


Have One Bus Service 


A few hundreds of miles of motor 
roads have been built in various 
provinces, mostly for military pur- 
poses, but partly also under the stim- 
ulus of the Good Roads Movement 
inaugurated about six years ago. The 
main motor roads are between Pe- 
king and Tientsin; Tientsin and 
Paotingfu; and the longest motor 
road in China, that between Kalgan 
and Urga—a distance of 700 miles. 
There is regular bus service on this 
latter road. 


China’s railroads, up until a few 
years ago, were very well managed 
and were making money; much of 
the rolling stock was first class. 
Everything has deteriorated rapidly 
during the past years of lawlessness 
and military brigandage. But even 
if the roads were all in good condi- 
tion, there are less than 7,000 miles 
of railroad in all of China, and that 
mostly in the North and East. There 
are acres of blue prints of surveys 
for both railways and motor roads 
reposing in the archives at Peking 
and in the various provincial capitals 
—evidence of the real interest of the 
officials. These surveys were made 
by competent Chinese and foreign 
engineers. As soon as some govern- 
ment establishes itself, these roads 
avill be built, or at least thousands of 
miles of good roads of all sorts will 
be constructed. 


But the fact is that China cannot 
wait to build roads. She must have 
very soon, both to enable her to estab- 
lish and to maintain an orderly gov- 
ernment, a good system of transpor- 
tation for mail and passengers. For 
this purpose she will naturally adopt 
aviation. It will be much easier to 
establish airways than to construct 
roads of any kind. It can and will 
be done quickly once a decision is 
made by someone with authority. 
Even with the surveys completed it 
would take a long time to build thou- 
sands of miles of modern roads. 
Planes can be bought in foreign 
countries and pilots can be trained 
comparatively soon. There are prob- 
ably now available about 300 Chinese 
pilots, all in the army. 


Aviation Unencumbered 


Furthermore, aviation would cer- 
tainly not require nearly as great an 
initial outlay as would the construc- 
tion of thousands of miles of roads. 
Huge sums would have to be bor- 
rowed to finance a railway program 
of any great magnitude. That might 


prove a serious hindrance—especially 
bothersome does that seem when one 
recalls the former railroad conces- 
sions, consortiums and other interna- 
tional complications. Aviation is so 
recent a thing that it is encumbered 
with no entangling alliances. 
Aviation is so new that it was 
deemed a practical process only day 
before yesterday, as it were. During 
these recent years, when rapid strides 
in the development of aeronautics 
have been made in western countries, 
China has been compelled to use all 
her energy in the conduct of one of 
the greatest revolutions of history. 


FORBES for October 15, 1927 


ous French firms—of these eighty 
are left. Forty of them are new 
Schreck seaplanes (amphibians). 

In Tsinanfu, the capital of the 
Province of Shantung, Genera] 
Chang Tsung-chang is now erecting 
what will probably be the largest air- 
drome in China and has recently pur- 
chased six Potez-Anzini 75 (v.c.) 
machines. He employs three in- 
structors, two French and one Jap- 
anese. 

It is estimated that there are now 
in the whole of China about 200 
serviceable planes. 

Foreigners who have had experi- 

















From Ewing Galloway, N. Y. 


Wheelbarrow rapid transit in Soochow, China. Yes, and a sail on the wheelbarrow 


The history of aviation in China 
is briefly told. In 1909 a French 
pilot named Vallon made exhibition 
flights in Shanghai. In 1910 a Rus- 
sian flew over the Legation Quarter 
in Peking in a Bleriot plane. In the 
years immediately following the 
Great War there were a number of 
experiments by Chinese in Nanking, 
Canton, Foochow and in Chengtu. 
The first ship I ever saw in the air 
was flown by a Chinese army aviator 
in Chengtu; that was probably as 
long ago as 1913. In Foochow they 
made some experiments in building a 
seaplane but did not have much suc- 
cess and gave it up in 1921. 

The Province of Fentien under 
Chang Tso-lin has done better than 
any of the ‘other provinces. The 
Mukden authorities have employed 
instructors of various nationalities, 
In 1926 M. Poulet, a well known en- 
durance flier before the War, was 
chief adviser, while four Russian and 
one Japanese instructor were em- 
ployed in the aviators’ school. In 
the last three years Chang Tso-lin 
has purchased 150 planes from vari- 


ence in training pilots agree that the 
Chinese pilots are clever, |level- 
headed and courageous fliers. They 
have not yet developed any first class 
mechanics. 


Japanese Good Fliers 


At any rate a small beginning has 
been made by the Chinese, and their 
neighbors, the Japanese, have paid 
marked attention to flying. The Jap- 
anese army has over 3,000 men in its 
air service and the navy has 72 sea- 
planes. They did very creditable 
work with their planes in 1914 in the 
Tsingtao campaign. 

Early in 1925 two Japanese naval 
officers flew from Yokosuko to Pe- 
king; and in July, 1925, sponsored 
by two big newspapers, the Oskak 
Asahi and the Tokio Asahi, two 
planes built in Japan started for 
Rome. They flew to Moscow, to 
Paris, to London, to Rome and. were 
back in Tokio in January, 1926. 

Japan has an Imperial Aviation 
Association for the promotion of fly- 
ing. The Emperor has contributed 
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to this association 500,000 yen and a 
like sum has been received from an 
American who is keen to develop 
commercial aviation in the Far East. 
The fiftieth session of the Diet voted 
twenty-one million yen for the in- 
auguration of two air routes, one to 
be between Tokorozawa and Muk- 
den (Manchuria) ; the other between 
Etorop and Kagashima. Japan's in- 
terest in real flying was greatly 
stimulated by the round-the-world 
fight of the Americans. 


Airway to Berlin Planned 


The recent triumphs of American 
aviators and the wide publicity they 
have received will arouse still greater 
interest in the hearts of the younger 
officials and business men in China. 
They are being stirred perhaps even 
more by European aviation. Only a 
few months ago two big German 
planes flew into Peking, having made 
the flight from Berlin—a distance of 
over 6,000 miles — in ten days, 
making one stop each day. The re- 
turn journey was made in even het- 
ter time. The train journey to Ber- 
lin requires seventeen days and by 
sea one has to spend six weeks from 
Peking to Berlin. The Germans are 
planning a regular service between 
Berlin, Peking and Shanghai. 


A Decade For Progress 


It may take ten years for a real 
government to establish itself in 
China, but surely by that time some- 
thing in the way of order will pre- 
vail. During these intervening years 
regular air service will be organized 
between Tokio and Mukden and 
Tientsin and Shanghai. Regular 
planes will fly from Berlin and Paris 
and London and Moscow to Peking 
and Shanghai. It may be that be- 
fore many years we shall see regular 
service between Seattle, Tokio and 
Shanghai. All such ventures will 
stimulate commercial flying in China 
itself. For China’s greatest need is 
some adequate means of transporta- 
tion. 

Germany is to be the first nation 
in Europe to make regular flights to 
the Far East. She will do all in her 
power to encourage air lines in China. 

The great round-the-world air 
lanes will be sure to traverse North 
China. That is the short way around 
between the world’s most important 
cities. Aviators will go, let us say, 
from Seattle to Tokio, to Mukden, 
or Tientsin, to Irkutsk, to Moscow, 
to London or Berlin, to New York. 
In a day when all Chinese officials 
will be thinking of transportation 
(for that is sure to be the major 
problem that will confront a thor- 
oughly modern goverament) such 
regular world flights will be certain 
to turn their minds to this easy and 
rapid solution of the difficulty. 

Another aspect of the problem of 


Two-Line 


Mexico may soon become a big 
field for American capital. 
+ 6 
If the stock market is to tumble, 
the sooner’ the better—and get it 
over with. 
£2 
Agricultural skies are a 
brighter. 


little 


* * * 


* Radicals are sharpening their scal- 
pels for Congressional probes. 
*x* * * 
Don’t lightly give up ‘your job 
these days. 
* * * 
Our tariff will be a target this 
year and next. 
* * * 
Trolleys wil] not be killed off by 
busses yet awhile. Many bus lines 


are losing. 
* * * 
Spending is a little less liberal. 
* * * 


Looks as if Ford’s new-car slogan 
is “Out of the factory by Christ- 
mas !” 


~ @¢ 2 
“British Trade Unions Break with 
Moscow.” Gratif ying. 
* * * 
Sugar may do better. 
x * a 


The tide is running strongly to- 
wards bigness. 
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Canada is doing well. 
is inspiring. 


Her future 


* * * 


“Income Tax Payments Large.” 
But they represent water that has 
gone over the mill-wheel. 

. 5.6 

Bonds look safer than manipulated 

stocks. 
ee 

Business enterprises welcome sug- 

gestions. Why shouldnt the Navy?- 
* * * 
Muscle Shoals will soon be deep. 


in politics once more. 
* * * 


 Instalment buying has decreased. 
* * * 

Million-dollar-a-year executives are- 

coming into vogue. 
* * * 

Index numbers have had another- 
slight relapse. 

* * * 

Suppose you give attention to pre~ 
ferred rather than common stocks- 
for the present? 

oe 

“No Ford-General Motors War, 
says Sloan.” Ford says the same. 
Reassuring. 

* * Ok 

Railroads are purchasing  spar-. 
ingly. 

2.2) a 

Now looks more like Hughes and: 
less like Coolidge. 








communications in which America is 
supremely interested is that of the 
radio. There are now forty-seven 
wireless stations in China; twelve are 
controled by Japanese, twenty-six by 
Chinese, three by French, two by 
Americans, one by Mongolia and 
Russia, and one under joint control 
of China and Japan. There is even 
now a controversy over contracts for 
new stations between the Chinese 
government and the Federal Wireless 
Company (American). The contract 
is for seven stations, two at Shang- 
hai, and one each at several important 
cities like Harbin, Canton, Hankow 
and Mukden. 

The differences which have arisen 
in connection with the Federal Wire- 
less loan providing for the erection 
of a high power (1,000 k.w.) station 
at Shanghai and less powerful ones 
elsewhere have still to be adjusted. 
These differences ought to be ad- 
justed speedily and then there ought 
to be co-operation in wireless in the 


Far East, especially between the. 
United States, Japan and China. 

China has lifted recently the ban, 
on radio equipment. Gen. Harboard, 
believes that much will now be sold: 
in China. The Japanese are almost 
as keen about radio as the Americans, 
and one can easily believe that the. 
Chinese will be also. When I passed: 
Fu. Tan college in Shanghai in 1925: 
almost every window framed a 
with ear phones on his head. They- 
were then broadcasting gramaphone. 
records and just fragments of news!: 
When powerful stations put worth- 
while programs on the air, recciving- 
sets will be in demand in every city 
in China. 

It will pay American business to. 
keep in touch with the growing de- 
mand for better communications in. 
China. There will soon be a large- 
market for everything from air-craft, 
cement mixers and locomotives to. 
telephone systems and radio equip-- 
ment of every description. 
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“With all thy Getting, get Understanding” 


Fact and Comment 


By the Editor 


This authentic little bit of history will astonish you. 
President Coolidge didn’t take one soul into his confidence 
before announcing his famous “I do not choose to run” 
statement. Even Mrs. Coolidge was kept entirely in the 
dark. Frank W. Stearns, Mr. Cool- 


as a idge’s closest friend for many years, 
EVEN HIS got the news first from the news- 
OWN WIFE 


papers. Although Dwight W. Mor- 
row, Ambassador-elect to Mexico, has frequently been 
invited to confer with the President, he likewise had no 
inkling of the President’s intention. 

The public didn’t recognize that any significance at- 
tached to the date on which Mr. Coolidge made his 
declaration. He issued it on the fourth anniversary of 
the death of President Harding. 

Will Calvin Coolidge consent to accept another nomi- 
nation? This analysis comes. from the 
closest intimates: Mr. Coolidge meant exactly what he 
said. He has no intention of running. He made his an- 
nouncement so that the Republicans might have ample 
time to consider the whole situation and prepare for 
naming another candidate. Nothing has since happened 
to alter his determination. Of course, if the United 
States should become confronted with a dire emergency, 
such as war, Mr. Coolidge would not feel at liberty to 
refuse to respond to an overwhelming national demand 
that he consent to be drafted for another term. 

In the inner Republican circles Charles E. Hughes is 
at the moment regarded as the most likely candidate, with, 
however, Secretary of Commerce Hoover a close second. 
Ex-Governor Lowden, of Illinois—who is 66, a year 
older than Hughes—is also viewed as having considerable, 
but not tremendous, support. Secretary of the Treasury 
Mellon, who would be 75 before the next President takes 
office, has let it be known positively that he would not 
consent to run under any circumstances. 

Governor Smith is viewed as the leading contender for 
the Democratic nomination. 

’ * * * 
Upheavals sieve the big men from the little. 
x * * 
Hitch hope to hard work. 
x * * 
The sturdiest trees must put down the sturdiest roots. 
x * * 
Constantly looking back doesn’t help you forward. 
8 @ 
An easy job doesn’t make for an easy old age. 
* * * 


The man who stands still will by and by be asked to 
move—out. 


President’s - 


America’s industria) world has two shining examples 
of autocracy versus democracy. The contrast has been 
brought home to me forcibly by intimate talks with the 
two men at their heads, namely, Henry Ford and A. P. 
Sloan, president of General Motors. 
Both men and both enterprises have 
achieved dazzling success. Greater 
differences between the methods of 
two men could not be conceived. The Ford Motor Com- 
pany is and always has been Henry Ford. In it his word 
is unchallenged law. He is this country’s perfect example 
of the autocrat in business. 

“T never issue orders,” declares President Sloan. “Unless 
I can sell an idea to the executives to be affected, the idea 
is not put into operation.” There you have a perfect 
example of the democrat in business. Ford is surrounded 
by nomen of national reputation earning ‘amazing for- 
tunes. General Motors is rich in men of demonstrative 
ability ; more than eighty members of its management are 
earning six-figure or seven-figure returns a year. 

Both systems heretofore have worked out most profit- 
ably. Which is the better? 

Without the slighest reservation I would pin my faith 
to the democracy of General Motors rather than the autoc- 
racy of Ford. Each system admittedly has advantages. 
But, after all, Ford’s is largely a one-man organization, 
whereas General Motors emphatically is not. The demo- 
cratic organization posssses the elements of permanency; 
the autocratic organization does not. Were Sloan to pass 
from the presidency of General Motors that enterprise 
unquestionably would sail smoothly on. But were Henry 
Ford, the towering genius of his enterprise, to pass, who 
can tell what might happen? 

The one main claim made for autocracy is that it per- 
mits of swift, decisive action. That came to my mind 
when, on a recent visit to the Ford works, Mr. Ford 
stated that experiments were still being conducted on the 
new car he is preparing to produce, Although production 
ceased on the old Ford car months before, the new design 
was not complete. What would the stockholders of Chrys- 
ler or Studebaker or Willys or Packard say and do if pro- 
duction were stopped months before even the designing 
of another product was completed? A billionaire may 
afford such management methods, but woe betide any 
elected president guilty of such conduct! In this instance 
autocracy has not yielded swift, decisive action. 

Autocrats—geniuses—doubtless will continue to arise 
occasionally in our industrial life. But democracy is des- 
tined to become more and more the rule. 

* * * 

Habits, first cobwebs, become cables. 


AUTOCRACY 
VERSUS 

DEMOCRACY 
IN INDUSTRY 
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HENRY REED HAYES 
Vice-president of Stone, Webster & 
Boldgett of New York, named president 
of the Investment Bankers’ Association 

of America. 


T. R. PRESTON 
President of the 
National Bank 
tanooga, new president of the 
American Bankers’ 














H. HOUGH 
Vice-president of the B. F. Goodrich 
Company, has been elected president. 
His company has had but three presi- 

dents in its sixty years’ existence. 


Hamilton 
of Chat- 


Associa- 


tion. 


A compilation made by the writer reveals that numbers 
of industrial shares have risen $100 and more during 
the last year. A list of thirty industrials shows an aver- 
age gain of close to $66 a share, ten railway stocks a gain 
of fully $31 a share, and eight utility 


od stocks a gain of fully $37 a share. Yet 
ARE NOW there are many other issues which have 
MORE WARY 


not advanced one dollar a share. At 
least in most instances patrons of the stock market have 
discriminated between poor stocks and good ones. In- 
deed, buying during the last year has been more “selective” 
than ever before. This reflects the progress made in edu- 
cating this “nation of economic illiterates,” to use Frank 
A. Vanderlip’s description a decade ago. For example, 
oil shares have not been favored. Coppers, rubbers and 
many utility and motor stocks have not been boomed. 
Nor have all rails. 

But while the bulk of the buying has gravitated to com- 
panies showing favorable financial results, it would be 
dangerous to assume that quotations for even the best 
shares have not been marked up too far. In my judg- 
ment, most of the speculative favorites have been forced 
to heights not warranted by business conditions nor pros- 
pects. The abundance and cheapness of money in Wall 
Street is pointed to by ardent bulls as complete justifi- 
cation for the tremendous advance. But cheap money 
alone cannot pay dividends. Dividends must come from 
profits. Of course, stocks rightfully sell higher when 
money is worth only 4 to 4% per cent. than when it 
commands 5 to 6 per cent. Since business conditions, by 
and large, are not as satisfactory as they were at this 
time last year, the lower money rates do not, in my 
opinion, warrant the drastic rise in many stocks since 
then. For my part, I would rather buy to-day meritorious 
stocks which have been long neglected than the issues 
which have been most conspicuously boomed. My guess 
is that the latter will be obtainable at lower prices before 
very long. 


Dempsey’s managers claim that he defeated Tunney, 
that the latter was knocked out for more than ten sec- 
onds. But apparently the rules governing championship 
boxing bouts have been changed within the last few 

years. Had Dempsey gone promptly 


bt to the proper corner of the ring, the 
WAS ON count would have started more 
THE FLOOR 


promptly and Tunney would either 
have had to rise up quicker than he did or lose the fight. 
Dempsey made the mistake of standing over his fallen 
foe, within striking distance of him the moment he got 
up. It develops that the modern rule was adopted because 
of charges that fallen foes sometimes were again knocked 
down before they had a chance to get firmly on their feet. 
The rules governing business, too, have been changed 
in modern times. It used to be accounted permissible 
to hit a rival who was down. The slogan was, “Business 
is business,” and often it was added, “All’s fair in love 
and war—and business is war.” Brutal tactics are less 
countenanced in business to-day. The spirit of co-opera- 
tion has made at least some headway against the unfair 
competition, the merciless, questionable, objectionable 
conduct so common in industrial America before and dur- 
ing the early years of this century. Neither the courts 
nor public opinion now sanction practices then indulged 
in. The corporation that earns a reputation for notorious 
unfairness finds itself engaged in a losing battle. The 
rules of the’ game, admittedly and unfortunately, are not 
yet wholly humane. But at least business can claim that 
the prize ring is not the only realm in which standards 
have been raised. 
‘ee 


The rounder rarely goes straight. 
x * * 
Oil with toil. 
e e'% 


Dwelling on the past doesn’t earn a living for to-day 
and to-morrow. 
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Jealousy among executives curses many an organiza- 
tion. Often a capable man is afraid to make a valuable 
suggestion lest the executive presiding over the depart- 
ment affected might be resentful. In Britain it usually 


is considered “not clubby” for one 
a ee - man to “interfere” in any way with 
JEALOUSY the running of any department but 
STOP YOU 


his own. Each official sticks rigidly 
to his own bailiwick. In America our ablest chief execu- 
tives have made much progress in modifying such an 
attitude. They have let it be clearly known that they 
expect every important man in the organization to think 
of the organization as a whole rather than confine him- 
self to his own particular duties. They hold conferences 
at which everyone is encouraged to speak frankly. Prob- 
lems affecting any and all departments are presented and 
suggestions invited. Thus each department gets the bene- 
fit of the brains of all departments combined. There are, 
however, many concerns where keen, progressive men 
are afraid to point out possible improvements lest they 
incur jealousies. Now, the truth is that jealousy is a 
characteristic of littleness. The biggest and the best men 
always think of the business as a whole and welcome help- 
ful suggestions from any quarter. The jealous executive 
in a large enterprise is to-day a misfit. It is a mistake 
for any brainy man to shrink from offering worthwhile 
recommendations because of fear that jealousy may be 
incurred. If you have an idea you are certain is useful, 
don’t be afraid to speak up. Always, however, consider 
the feelings of others and act with due regard to their 
sensibilities. But act. Make the well-being of your or- 
ganization the paramount consideration. 

x * * 


Gossip is a narcotic. 

x * * 

Have you heard any tumultuous demands in your 
community or State that the Federal Government forth- 
with probe public utilities and then for ever after regu- 
late them? Apparently the only spot in the United States 
where such agitation abounds is in 


WASHINGTON : . 
ALONE os Washington. Numbers of radical 
WORRIED OVER politici ; 
UTILITIES politicians are chafing to win glory 


by denouncing the organizations that 
supply this land with electric and gas power and light, 
and by piling another army of tax-eaters on the backs of 
taxpayers. From what sources these belligerent political 
knights are being spurred to attack this group of fellow 
citizens is a mystery. Does seething discontent arise from 
householders? Are owners of utility securities shouting 
for vengeance? Have State commissions and commis- 
sioners thrown up their hands in despair, beseeching the 
Federal Government to knout the utility men into decent 
behavior? 

Do the majority of American breadwinners desire 
heavier taxes? Are they eager to add enormously to our 
already long roll of Government employees eating from 
the trough which the rest of us must keep on filling? Is 
it not true, rather, that thoughtful citizens agree with 
Democratic leaders and with President Coolidge that a 
halt should be called on piling more and more responsi- 
bilities upon Washington and withdrawing more and more 


rights from States and local communities? If so, why 
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any rush to carry this dangerous movement anothe, 
drastic step forward? Why aggravate needlessly a co, 
dition everywhere recognized as already dangeroy) 
From which States does clamor for Federal interventio, 
come? 

In an article printed elsewhere in this issue, Presiden 
A. W. Thompson, of the United Gas Improvement Con. 
pany, Philadelphia, pertinently points out: 


Our great utility properties are essentially local enterprise, 
They serve the interests of local communities in each State i 
which they operate, and are subject to the regulatory powers of 
the State Commissions and their policies are at all times respon. 
sive to local public opinion. Notwithstanding the rapid develop. § 
ment of inter-connection between electrical systems about which 
so much is being said, it is still a fact that less than five pe 
cent. of the electrical energy generated throughout the Unite 
States is transmitted across State lines. 

What could a central regulatory agency at Washington accom. 
plish which the various state commissions representative of the 
local public could not better accomplish with the support of sound 
local public opinion? 

The time has come, in my judgment, when the stockholders of 
these great properties should come to the aid of their manage. 
ments in helping to inform the public opinion of America, not 
only of the dangers to the public utility industry resulting from 
the Government engaging in business, but of the serious effect 
upon the whole structure of our Government. It is estimated 
that there are over five million holders of public utility securities 
located in the forty-eight States of the United States. What a 
tremendous agency for building up a sound and informed public 
opinion on this question that represents! 


In my opinion, the political agitators for Federal in- 
terference will find themselves able to make little head- 
way in Congress and still less in winning public support. 
But every possible step should be taken to acquaint the 
public with all the facts concerning our public utility 
enterprises and their contribution to the upbuilding of 


our national development. 
* * * 


4 


How do we know that our thoughts are not radioed? 
* * * 

The temptation comes to many, early or late, to sink 
into the attitude of regarding life as a little thing. Some 
become cynics. Some become wholly callous. Some cease 
exerting themselves. Others lapse into habits they for- 
_. merly would have condemned. This 
temptation to degenerate into looking 
upon life as a matter of little moment 
must be fought and overcome. Such 
a mental state kills all that is worthiest in a human being. 
Sympathies dry up. Noble impulses are chilled. Ambi- 
tion dies. The daily round of existence becomes narrow, 
mean, contemptible. All joy of life evaporates. Nothing 
inspires a glow of enthusiasm. The victim becomes as 
one drugged. 

Perhaps the most effective safeguard against drifting 
into this deadly mental state is to associate freely with 
children and other young people—that and a vigilant 
determination to live not wholly for one’s own self, but 
to seek assiduously to make life more pleasant for those 
met along the pathway of life. Our life can become big 
only when we look upon living as something affecting not 
only ourselves. 


DON’T LET 
YOUR LIFE 
BECOME A 
LITTLE THING 


* * * 


Memories are all right to live on provided you have 
something else. 
* * * 


Even the best-equipped automobile wouldn’t get any: 
where tf it didn’t first get a spark. 
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What Investors Should Know 
About Investment Trusts 


Discretionary Trusts—Their Advantages and Disadvantages—Importance of Honest 
and Capable Management—Policies of Leading American Trusts—Many 
Sponsored by Houses of Issue and by Banks—How to Investigate 
Before Buying—Pointers on the Selection of Securities 


By Merryle Stanley Rukeyser 


industrial and financial prosper- 

ity in the United States, a 
bounteous crop of investment trusts 
has sprung into being. The swift- 
ness of the launching of so many 
companies of this character has been 
unprecedented. The question has 
been raised whether this has been a 
fair weather growth which may come 
to grief when and if ecomonic storms 
develop. 

Security vendors are so steeped in 
optimism that they regard inquiry 
into the probable behavior of invest- 
ment trusts should security prices 
fall as purely academic. Even dur- 
ing the current year, in which shares 
of outstanding successes in varied 
fields of economic activity soared to 
unprecedented peaks, the bull market 
has been of a distinctly selective 
character. While the stocks of 
favored companies bounded upward, 
those of numerous smaller and less 
well-intrenched enterprises gradually 
receded. 


Selection of Securities. 


[ the current prolonged cycle of 


Although the upward trend has 
been longer than in the past, few in- 
dependent critics of the security mar- 
kets believe that stocks will rise with- 
out interruption forever. In a recent 
letter to clients, Moody’s Investors’ 
Service remarked: “We have prev- 
iously advocated the general policy 
of the rotation of investments, mean- 
ing the holding of goodly amounts of 
stocks during bull movements, and 
the rather general switching into 
stable securities, such as high grade 
bonds and short term bonds and 





notes, prior to the occurrence of bear 
movements. There seems to be 
nothing in recent stock and bond 
market history to discredit this gen- 
eral policy of rotation, although there 
has been much to show that one 
should not exchange out of stocks 
until inflation actually develops and 
that the rough and ready earmarks 
of inflation, which worked very well 
prior to the Federal Reserve Act and 
the post-war plethora of capital, can- 
not be relied upon now. The need of 
the investor, then, is not to abandon 
the idea of rotation, but rather to 
carry out the rotation of his holdings 
by means of a more accurate knowl- 
edge of the business and financial 
outlook. 

“Up to 1921 for many years trade 
showed an uninterrupted alternation 
of major expansions and contrac- 
tions, and the stock market a parallel 
alternation of bull and bear move- 
ments; but since 1921 we have had 
a bull movement and a period of rest 
and reaction, and then another bull 
movement and so on. Recent exper- 
ience has shown that the termination 
of a bull movement is no forecast of 
a bear movement ... Hence, under 
the policy here suggested, the only 
action warranted in regard to holding 
of stocks is, on sharp rises, to lighten 
one’s load of those issues which 
would be the most depressed by 
overexpansion of margin accounts 
and brokers’ loans and a shortage of 
call funds.” 

Well-managed investment trusts 
are, it is assumed, more concerned 
with the intrinsic merit of securities 


in their portfolios than with short -~ 


term price movements on the specu- 
lative exchanges. And yet experi- 
ence shows unmistakably that occas- 
ionally the leaders of to-day become 


the has-beens of to-morrow. The 
practical examples of fallen leaders, 
such as the American Woolen Com- 
pany, the International Mercantile 
Marine Corporation, the Virginia 
Carolina Chemical Company, and the 
Chicago, Milwaukee & St. Paul Rail- 
road, emphasize the truth that invest- 
ment values are perpetually in: flux, 
and must continuously be re-exam- 
ined in the light of altered cona- 
tions. 


Powers of Management. 


In entering the British type of in- 
vestment trust, the investor delegates 
outside experts—the managers of the 
trust—to carry on this work of un- 
ceasing supervision. He entrusts the 
joint adventure to managers, in 
whom he has faith. The managers 
have wide discretionary power to 
change the character of securities in 
the portfolio of the trust as condi- 
tions warrant. Changes are made 
not only to escape prospective im- 
pairment of the intrinsic worth of 
special issues, but also to take profits 
in excellent securities which, in the 
opinion of the managers, have been 
temporarily overvalued by an excess- 
ively enthusiastic security buying 
public. 

The classic investment trust, which 
has flourished in England and Scot- 
land for six or seven decades, under- 
takes to keep a sense of restraint in 
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“Well, to tell the truth, I’m not pressed for capital 
these days. No, I’m not boasting. Listen! 

“Six years ago I was doing a rather hit or miss 
business. I never knew quite where I stood. Then 
one day I got interested in an advertisement for 
Acme Visible Records and sent for their literature. 
About a year later, I installed some of their equip- 
ment for my stock records. 

“And what an eye opener that was! I’d never 
stopped before to get facts out in the open and take 
a bird’s-eye survey of my business. But Acme 
records forced me to look at my facts —all of them 
—every day. 

“T found I’d tried to sell Fifth Avenue merchan- 
dise to mill towns; I’d been letting able salesmen 
starve in poor territories while jovial bluffers 
loafed in good ones; I'd let production lose touch 
with demand; I’d overstocked raw material by 
20% most of the time and 50% more of my 
finished product than my sales called for. 


ACME 


VISIBLE 


RECORDS. 


Mention of “Forbes” insures good service 


“Well, to cut it short, once I plugged those leaks, 
I didn’t need borrowed money. I haven’t signed a 
single note since.” « « * * * 

Are you playing blind-man’s buff with records 
which are hidden in files and books instead of out in 
the open, visible ? 

Many of the startling things which can be done by 
a business man who 
knows his facts be- 
cause he sees them 
daily, are outlined in 
our new book called 
“Profitable Busi- 
ness Control.” It’s 
abook you’d enjoy 
reading. If youwill 
send the coupon 

we will gladly 
mail you acopy— 
without obliga- 
tion, of course. 


ACME CARD SYSTEM COMPANY 
116 South Michigan Avenue, Chicago 
Gentlemen: 


‘a You may send me your book im You may send your 
‘Profitable Business Control” 


‘a Please write me concerning 
your system for handling 


tepresentative to see me 





NAME 





“You haven’t made a loan from us 
for three years, Davis. Why’s that?” 
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bull markets when the public becomes 
deluded with overoptimism, and to 
remain cool and free of phobias in 
bear markets when unskilled opera- 
tors are swept to pessimistic ex- 
tremes. 

American investment trust spon- 
sors have not slavishly followed Old 
World patterns, but have struck out 
new designs. In general, there has 
been a tendency to impose more re- 
strictions on management. Possibly, 
this setting up of legai safeguards is 
an attempt to give investors a greater 
sense of security in a development 
which is relatively new in this coun- 
try. In the United States, invest- 
ment trusts are distinctly a post-war 
development. The first large trust 
was launched in 1921, and the move- 
ment effectively got under way three 
years ago. Since midwinter, the nuin- 
ber of trusts has virtually doubled. 


Must Win Public Confidence 


Of ninety-four investment trusts 
recently reported in operation on this 
side of the Atlantic, fifty-four taxe 
the form of a corporation and func- 
tion in modified form on the prin- 
ciple of the British investment trust. 
At least thirty-five of these make 
their central offices in New York 
City. Of the remainder, twelve take 
the legal form of common law or 
Massachusetts trusts, and seven of 
common law trusts managed by a 
company. Twenty are of the stock 
conversion, or banker share type, in 
which managerial discretion is either 
absent or greatly restricted. 

Accordingly, no group of invest- 
ment trust managers in this country 
has yet had an opportunity to win 
public confidence over a long period. 
On the other hand, in London and in 
Edinburgh, buyers of investment 
trust securities have come to rely on 
the personality and skill of well 
known investment trust managers 
than on verbal restrictions in the 
deed of trust, or indenture. 

In this country two schools of 
thought have developed concerning 
the amount of freedom which should 
_ be granted to the managers. The 
first, following the English preced- 
ent, gives management wide discre- 
tionary powers to alter the character 
of securities held in the portfolio. 
The second, consisting of stock con- 
version or unit share companies, sell 
part interests in a fixed group of 
securities, which managers are for- 
bidden to vary. 

In the fixed trusts, the investor is 
free of the hazard resulting from fu- 
ture managerial mistakes. He knows 
in advance the array of collateral 
behind his investment, and is pro- 
tected against its being tampered 
with. He gets the benefit of diver- 
sification and of expert initial selec- 
tion. On the other hand, his invest- 
ment has been crystallized, and car- 





not be varied in accordance with 
changing economic conditions. ‘The 
fixed trust rests on a static, rather 
than a dynamic conception of invest- 
ments. 

This article, which is the second of 
a series, is primarily concerned with 
discretionary trusts, whereby man- 
agement may be effective in chang- 
ing the securities held from time to 
time. 

At the outset, it should be recog- 
nized that the moral hazard is 
greater, and it is of paramount im- 
portance to make certain that the 
personnel, in which such wide dis- 
cretionary powers are vested, is hon- 
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shareholder or depositary or Old Col- 
ony Trust Company or Old Colony Cor. 
poration or any subsidiary or affiliated 
interest, either individually or in any 
representative or fiduciary capacity, may 
have therein, or by reason of any profit 
which they or any of them may make 
therefrom. Old Colony Trust and Old 
Colony Corporation and an subsidiary 
or affliated interest or any trustee may 
buy from the trust and sell to others, 
any shares, debentures and obligations 
of the trust, in all respects as if no 
fiduciary relation existed, and no such 
transaction shall be considered improper 
whether or not any profit is received. 


The Shawmut Bank Investment 
Trust, affiliated with the National 
Shawmut Bank of Boston, goes 
equally far in giving sweeping dis- 














Rapid Growth Makes Knowledge 7 
of Trusts Essential 


TTORNEY GENERAL OTTINGER, who is now conduct- 
ing an investigation of Investment Trust organization in New 
York State, is reported recently to have stated that although at 
the present time the original holdings of the investment trust field 
aggregate only about $500,000,000, such trusts have been capitalized 
to a total not far from $1,000,000,000. 
The advantages of the Investment Trust are clear, but they are 
a new type of investment to America and their spectacular growth 
makes Mr. Rukeyser’s series of articles timely. 
In this contribution he takes up the Discretionary Investment 
Trust, where the management is given considerable freedom in 
buying, selling and switching of the portfolio. 











est and capable. Even among the 
discretionary trusts there is a tend- 
ency to set up more restrictions than 
face the British'and Scottish man- 
agers, who are usually limited only 
in the relative amount allowed to be 
placed in any one security—usually 
to 5 per cent. of the total fund. 

If investors allow crooks or char- 
latans to manage discretionary trusts, 
they are almost certain to sustain ul- 
timate losses. The latitude granted 
to managers is predicated on the as- 
sumption that individuals of the 
highest grade have been selected. 

Perhaps no American investment 
trust goes further in giving manage- 
ment a free hand than the Old Col- 
ony Investment Trust, which is af- 
filiated with the Old Colony Trust 
Company, one of the leading banking 
institutions in Boston. The powers 
and duties of the trustees are thus 
described : 

The trustees shall hold title to, and 
have the absolute control and manage- 
ment of all the property at any time be- 
longing to this trust, subject only to the 
specific limitations contained in the trust 
agreement. They may invest and rein- 
vest the trust fund in their uncontrolled 
discretion, it being the intention to give 
them the utmost freedom in the choice 
of investments, in accordance with the 
terms of the trust agreement. 

No investment or reinvestment shall 
be deemed improper because of its spec- 
ulative character or because a greater 
proportion of the trust is invested 
therein than is usual for trustees or by 
reason of any interest, ‘irect or indirect, 
which any trustee or any contributor or 


cretionary powers to the trustees. 
Certainly the managers of these 
trusts can find in the trust restric- 
tions no alibi for failure to succeed, 
for their hands are in no ways tied. 
The trustees are left free to take ad- 
vantage of their best judgment as to 
the changing opportunities offered in 
the investment market. It would be 
dangerous to give such complete dis- 
cretion to any except financrers 
worthy of unlimited trust. 


Characteristics of U. S. Trusts 


Incidentally, the freedom which 
the security company, affiliated with 
the bank, has been granted in deal- 
ings with the investment trust, in 
both of these Boston institutions 
serves to call attention to an im- 
portant development in American in- 
vestment trusts. Many have been 
sponsored by houses of issue and by 
banks, whereas overseas the best in- 
vestment trusts have been kept free 
of such alliances. It is conceivable 
that investment trusts lose something 
in detachment and disinterestedness 
by being linked to security issuing 
organizations, and yet, though below 
the ideal par, they are better off than 
trusts managed by independent 
operators who are not thoroughly 
skilled and entirely reputable. 

A trust which becomes a by-prod- 
uct of a security issuing house is not 
ideally organized. Herbert J. Lyall, 
president of the Mutual Investment 
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“It takes up the slack!” 


—says C. K. Woodbridge, internationally-known executive, who 3 





C. K. Woodbridge, President of the Electric Refrigeration Corporati facturers of 
Kelvinator, Nizer and Leonard Refrigerators. Also President of the International Advertising Association 


credits the magnitude of his accomplishments to The Dictaphone. 


If you dread all vacation times, with their 
“shortage slumps,’’ read Mr. Wood- 
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for her); and everything goes on as 
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Lorain Short 
Secretary to Mr. Woodbridge and ex-teacher 


of shorthand in a business college. One day 
convinced her that the highest opportunity 
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Trust, in Barron’s, attacks such al- 
liances, saying: 

It is well to ascertain whether under 
the terms of the certificate of incorpo- 
ration or the trust indenture the man- 
agement is permitted to deal with itself 
in the purchase or sale of securities for 
the trust. Some trusts stipulate, for the 
protection of the management, that.“it 
shall not be a cause of objection on the 
part of any investor that the manage- 
ment has sold its own securities to the 
trust. Such a provision is in derogation 
of the legal and moral obligations of a 
trustee and constitutes a dangerous 
weakening of the fiduciary relation. It 
presents the temptation that the invest- 
ment trust may become only a pawn in 
a larger game and in such a situation 
the trust suffers. ‘No man can serve 
two masters. The management of an 
investment trust should be entirely free 
from any conflicting personal interest. 


Some of the other leading discre- 
tionary trusts, though giving man- 
agement a free hand, set up more re- 
strictions than the Old Colony. The 
International Securities Trust of 
America, pioneer American trust, 
which is now called the International 
Securities Corporation, provided: 


From time to time, the trustees shall 
sell and dispose of all securities within 
one year after they shall have ascer- 
tained that such securities would not 
then be eligible for purchase by them 
hereunder. The trustees, in their discre- 
tion at any time and from time to time, 
may sell and dispose of any securities 
belonging to the trust, and may invest 
and reinvest in accordance herewith the 
proceeds received therefrom. 


Restrictions on Management. 


Though granting discretion, the 
corporation imposed the subjoined 
restrictions : 


That it will not invest its funds in 
securities of any governmental author- 
ity, corporation or organization unless 
the governmental authority, corporation 
or organization and/or their predeces- 
sors (except the predecessors to govern- 
mental authority) issuing or guarantee- 
ing such securities, shall have been es- 
tablished for a period of at least four 
years prior to such investment; that of 
the total funds of the company invested 
and available for investment, not more 
than 55 per cent. will be invested at any 
one time in securities originating in 
Great Britain, and not more than 35 per 
cent. will be invested at any one time 
in securities originating in any other 
one nation or country except the United 
States of America, and that not more 
than 10 per cent. of its total funds in- 
vested or available for investment will 
be invested in securities representing 
any one distinct class of business or in- 
' dustry ... The company further cov- 
enants that not more than 1-% per cent. 
of its total funds invested or available 
for investment will be invested at any 
one time in securities of any one ob- 
ligor or issuer (except governmental 
obligations) and that not more than 5 
per cent. of its total funds invested or 
available for investment will be in- 
vested at any one time in the securities 
of any one government except either the 
United States of America or Great 
Britain. The Company further cov- 
enants that its funds will at all times be 
invested in at least 400 different secur- 
ities, 

Formulae, such as the foregoing, 
do not make bad management impus- 


sible. They are designed mainly to 
give investors a heightened feeling of 
security, and to prevent the company 
from drifting too far from its orig- 
inal objectives. 

In the indenture of the Investment 
Managers Company, whose field is 
a more restricted, it is provided 
that 


the company shall have absolute. con- ‘ 


trol and management of the Investment 
Fund, except as herein otherwise spe- 
cifically provided, and the company shall 
cause the investment fund to be invested 
and reinvested from time to time as the 
company may in its absolute discretion 
deem to be for the best interests of the 
Investment Fund .. . subject only to 
the following restrictions .. . 


Distribution of Funds. 


The Investment Managers Com- 
pany limits investment to not more 
than twenty company stocks whrch 
are listed on the New York Stock 
Exchange, and provides that not 
more than twenty per cent. of the 
fund should be invested in the secur- 
ities of any single industry, and that 
not more than 10 per cent. of the 
value of the fund be placed in any 
one security. 

At such times as the management 
considers prices of common stocks 
unwarrantably high, it may get md 
of them at its discretion. It is pro- 
vided that 
the Investment Fund may be invested 
from time to time, to such extent as the 
management may in its absolute dis- 
cretion deem advisable, in Tax-Exempt 
Securities, and/or obligations of the 
United States of America, and/or in call 
and/or time loans upon collateral con- 
sisting of stocks and/or bonds listed 
upon the New York Stock Exchange 
having a value at the time of the mak- 
ing of such loan of not less than 20 per 
cent. in excess of the amount of such 
loans. 

This clause, which contemplates 
periods when it may be wise to liqui- 
date common stocks, is significant, in 
view of the fact that the company is 
headed by Edgar Lawrence Smith, 
author of “Common Stocks as A 
Long Term Investment.” The spon- 
sors of fixed trusts, holding exclus- 
ively common stocks, refer to 
Smith’s arguments as to the value of 
common shares as investments, but, 
in setting up his own company, Mr. 
Smith has avoided fixed and invari- 
able holdings of common stock, and 
provided for getting rid of shares at 
such times as the management be- 
lieves they are unduly high. Mr. 
Smith’s company permits investment 
management, whereas the fixed trusts 
are set up to maintain a permanent 
bull position, so to speak, in the stock 
market. 


Should Have Free Hand. 


Investment trusts, which grant 
wide discretionary powers to man- 
agement, should be as free as indi- 
vidual investors to protect them- 
selves during financial storms. More- 
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over, being operated by specialists, 
they ought to command more expert 
judgment and better sources of in- 
formation than the individual inves. 
tor. The lay investor of small means 
is thus protected from his own de- 
fects of mind and temperament, and 
the able business man, who possesses 
investment skill, can find in the in- 
vestment trust not only a vehicle for 
greater diversification of risks than 
he could get alone, but also a time 
saver. 


Self-management of a large in- 
vestment fund takes time, which for 
the busy executive is likely to prove 
more expensive than a moderate fee 
charged by professional investment 
managers. Aside from the time re- 
quired to keep in touch with chang- 
ing values of securities, considerable 
time is required for ordinary routine 
handling of investments—clipping 


coupons, exercising rights, making 
bond conversions, and watching 
drawings and redemptions. An in- 


dividual can relieve himself of these 
burdens by investing through an in- 
vestment trust, or by availing him- 
self of the security custodian serv- 
ice of a bank or trust company. 


Cost of Management. 


The investment trust, which in 
practice takes a wide variety of 
forms, is an artificial creation by 
which specialists invest for patrons 
who pool their capital. It justifies 
its existence by good works, and be- 
comes of questionable worth if the 
fees exacted for the service are too 
high. 
best British and Scottish 
trusts do not compensate the man- 
agers with founder’s shares and op- 
tions to buy the investment trust se- 
curities advantageously, but through 
fixed fees. According to figures pre- 
sented in “Investment Trusts Organ- 
ization and Management,” by Dr. 
Leland Rex Robinson, a relative few 
British trusts pay 1 per cent. or more 
of the value of the fund each year 
for management, whereas the major- 
ity pay considerably less. Twenty- 
three investment trusts in London 
pay .44 of one per cent., and twenty- 
one in Edinburgh pay an average of 
.38 of one per cent. Moreover, the 
British trusts are able to raise cap- 
ital far more economically than i 
this country—for three per cent. or 
less. In the United States numerous 
trusts pay up to 10 per cent., and 
some considerably more. 

Of the discretionary trusts in the 
United States there are two main 
categories. One, like the Investment 
Managers Company or the Alexan- 
der Fund, of Philadelphia, creates 
no new securities, but issues only 
one class of beneficial certificates of 
interest in the fund. In such cases 
it is possible for the subscribers tc 

(Continued on page 46) 
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ing- 

able 

tine RAND RAPIDS caught the 
mm. spirit of modern service when 
me: twenty-seven new trolley cars, light, 
in- speedy, and with comfortable seats, 
‘i rolled smoothly, almost noiselessly 
\im- up the street. 


Best of all, these cars saved 40% in 

power consumption, maintained 
| faster schedules, and increased the 
" —& number of passengers carried per 
by car mile. 


fies Grand Rapids, like scores of other 


re cities today, is helping people to 
pi realize more and more 

tish —‘that the public must be served. 

an- —that the demand for such a service will 
op- continue. 


—that more passengers can be carried by the 
trolleys with less traffic congestion. 

an- —that extensive improvements are being 

Dr. made. : 


ear Thousands cheered inGrand Rapids. 
Why? Because they appreciated the 
expression of service. 





Since. 1888, General Electric engineers 
have continually contributed to the 
industry. G-E designed motors are used 
on Grand Rapids cars, and on subway 
cars, city and interurban lines, and 
electrified divisions of steam railways. 
G-E safety devices, brakes, and control 
are also a part of this complete, modern 
transportation service. 


GENERAL ELECTRIC 











Big Power Mergers Still 
Essentially Local 


Federal Regulation Unnecessary Handicap on Electric and Gas Consolidations 
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Already Responsive to the State Commissions—Five Million Security Holders 
Urged to Help Managements to Resist Bureaucratic Control Over Vital 
Industries—Only Five Per Cent. of Power Crosses State Lines 


By A. W. Thompson 


President, United Gas Improvement Company 


HILE groupings, mergers 

and consolidations of inde- 

pendently operated electric 
and gas properties are continuing, 
the result of insistent pressure for 
increased facilities and better service, 
these great utility properties are still 
essentially local enterprises. 


They serve the interests of local © 


communities in each State in which 
they operate, and are subject to the 
regulatory powers of the State Com- 
missions. Their policies are at all 
time responsive to local public opin- 
ion. Notwithstanding the rapid de- 
velopment of inter-connection be- 
tween electrical systems about which 
so much is being said, it is still a fact 
that less than 5 per cent. of the elec- 
trical energy generated throughout 
the United States is transmitted 
across State lines. 

What justification, therefore, at 
this time can be found for Federal 
regulation, and from what section 
of the country does such demand 
arise? 


Self-Control the Need 


The expansion of the public utility 
business within recent years has 
brought with it not only many tech- 
nical problems, but in addition im- 
portant problems affecting the rela- 
tions of these properties to the pub- 
lic—the large amount of capital re- 
quired each year for extensions, bet- 
terments and improvements, estima- 
ted at one and a half billion dollars 
annually, the simplification of finan- 
cial structures following consolida- 
tions and mergers, problems of oper- 
ation growing out of varying and at 
times conflicting laws of the forty- 
eight States exercising regulatory 
jurisdiction over these great utility 
properties. But all of these prob- 
lems are recognized by the leaders 
of the industry and are now being 
courageously met, and under the 
guidance of the various State Com- 
missions are in a fair way of being 
successfully solved. 

What, then, could a central regu- 
latory agency at Washington accom- 
plish which the various State Com- 
missions, representative of the local 


public, could not better accomplish 
with the support of sound local pub- 
lic opinion? 

There is a growing uneasiness, 
throughout the field of American 
business, over the increasing part 
which the Federal government is 

















A. W. THOMPSON 


President of the United Gas Improve- 

ment Company, an operating and in- 

vestment company with interest evenly 

balanced between electric and gas 

properties located in different parts of 
the country 


coming to play in our social and 
business life. It is a departure from 
our theory ef government. We feel 
that the province of government is 
political and not economic. It is not 
more regulation, whether Federal or 
State, in the electrical and gas busi- 
ness which is needed at this time, but 
greater self-regulation by the busi- 
ness leaders in these industries. 

In my judgment, it is safer and 
more consistent with our philosophy 
of government, to rely upon the 
sound judgment and sense of respon- 
sibility of the leaders of American 
business to correct mistakes and 
abuses than to run the risk of throt- 


tling and discouraging the develop- 
ment of any branch of business by 
imposing upon it the deadening in- 
fluence of bureaucratic control and 
supervision. 

There has been considerable dis- 
cussion over the failure of stock 
holders to take an active interest in 
the formulation of the policies of 
their company. The individual stock- 
holder has been urged to attend the 
meetings of stockholders and see to 
it that the policies formulated by the 
board of directors are not only finan- 
cially sound but are in line with 
the highest standards of business 
ethics. . 

I am wholly in accord with this 
thought, 

Stockholders Should Act 

All stockholders should take a more 
active interest in the discussion of 
some of the larger questions so 
vitally affecting the economics of the 
public utility industry. Efforts are 
being made from time to time which 
seek to induce Federal and State gov- 
ernments to enter into the field of 
electricity. From other quarters ef- 
forts are insistently being made to 
establish at Washington a regulatory 
commission similar to the Interstate 
Commerce Commission to regulate 
the electrical industry. Similar ef- 
forts are being made to induce the 
Government to enter into other fields 
of American business. 

It is the duty of the management 
of these great properties, by all prop- 
er methods to oppose these efforts. 
The time has come when the stock- 
holders of these great properties 
should come to the aid of their man- 
agements in helping to inform the 
public opinion of America, not only 
of the dangers to the public - utility 
industry resulting from the Govern- 
ment engaging in business, but of the 
serious effect upon the whole struc- 
ture of our Government. 

There are over five million holders 
of public utility securities located in 
the forty-eight states of the United 
States. What a tremendous agency 
for building up a sound and informed 
public opinion on this question that 
represents ! 
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From some of the largest corporations 
in the world and from many smaller 
firms, letters have come in by the hun- 
dreds, asking for copies of the book, 
“Experiences of Various Companies in 
Handling Automobiles with Salesmen’’. 
Apparently no company is too large or 
too small to appreciate the information 
which the book contains. Many execu- 
tives after reading it have expressed 


COUPON 


Oakland Motor Car Company, Dept. L, 

Pontiac, Michigan 

Gentlemen: 

Piease send me a copy of the book: “Experiences 
of Various Companies in Handling Automobiles 
with Salesmen.” Tell us more about your Fleet 
Users Plan. 


(Name) 
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‘| Hufdreds of Executives 


are asking for this valuable book 


their appreciation of the work Oakland has done 
in publishing the book and making it available 
for their use. Oakland offers this book, free of 
charge, to executives responsible for the super- 
vision and expense of salesmen’s cars. 


Briefly, the book includes three general sections: 
“Who Should Buy the Car—the Company or the 
Salesman?”; “How Should Operating Expenses 
be Handled?” and “Developing a Plan of Opera- 
tion”. The first two sections are made up entirely 
of the opinions of dozens of operating companies 
on the questions involved. The third offers an 
operating plan developed by Oakland in the in- 
terest of commercial users of motor cars. 


If you are interested in the book which has 
created such marked interestamong business men 
everywhere, fill in and return the coupon. It will 
be sent to your office by return mail. 


OAKLAND MOTOR CAR COMPANY 
PONTIAC, MICHIGAN 
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BUSINESS must grow or go. As 
A sure as death and taxes! 

While there is almost unlimited 
opportunity in these United States 
today for the business that is soundly 
founded and intelligently managed, 
yet the roster of truly great concerns 
-and outstanding successes in Ameri- 
can business is continually changing. 

Room must be made for the new 
ones that push into prominence, and 
now and again an old name that has 
stood high fades out. 

These essential elements—vision 
and creative imagination, the produc- 


The Remington 
Rand Man is 
backed by 6 Re- 
search Labora- 
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“Whe Straight line 
to business success 


tive use of time, sound selection and 
management of men, ample financing, 
intelligent control through records, and 
proper handling of materials —will be 
found in every successful business. 
They form the foundation upon 
which any permanent or outstanding 
achievement is based. 

If you feel the need for clearer 
vision, sounder management and more 
intelligent control in your business — 
send for the Remington Rand Man. 
He has an interesting story to tell 
you—one that may show you “The 
Straight Line to Business Success”! 


tories, 27 Plants, 
and 4000 Business 
Specialists. He is 
ready to help you 
oe REMINGTON 

Standard Typewriters 








Karpex 
Visible Systems 





Remington Rand 


Rand Kardex: Library Bureau -Safe-Cabinet - Remington Typewriter -Dalton «Baker Vawter « Powers 
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HERE is no longer any need of 
l guessing about the things that 


lead to success. For no matter 
what your business problem there is a 
man who can help you. 


In Remington Rand are hundreds of 
business equipment specialists, six re- 
search laboratories, all working to the 
same end — the solution of modern 
business problems. 










It is true that we have something to 
sell you — the finest, most efficient and 
economical business equipment and 


machines that business brains and en- 
gineering skill have yet produced. 


But over and above that Remington , 
Rand offers a power for service that 
excels all standards previously estab- 
lished in the office appliance industry. 


There is a Remington Man near you. 
When next you meet a business prob- 
lem — this service, through him, is 
yours to command. 

The coupon, which is placed on this 
page for your convenience, will bring 
him to your desk. 


REMINGTON Ranp BusIngEss SERVICE, TONAWANDA, N. Y. 


at 
i's 


~ 


Sare-CaABINET BaKER-VAWTER 


Record Protection 


Adding Machines 


Dept. F-10, Tonawanda, N. Y. 


oday | 


call. 






Loose-Leaf Equipment 





Remington Rand Business Service 


UR business must grow! And if the 

Remington Rand Man can help us 

to see the “ Straight Line to Business Suc- City - - - - -- ----------------- ------ ----------+---- 
cess,” we want to know him. Ask him to 


Mention of “Forbes” insures good service 
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Accounting Machines Filing Systems 
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How to Do Your Own 
Business Forecasting 


No. 12—Financial Credit and Capital as Causes of Booms and Depressions—Why 
Trade Reaches Its Spring Maximum in March and Its 
Fall Maximum in October and November 


By Paul Clay 


Chief Economist, Moody's Investors Service 


AVING noticed the main 
movements of money and 
the fact that-these are chief- 


ly significant because of their rela- 
tions to credits, let us tiow observe 


pression .and fruition of human 
motives; and all such things as 
Demand, Money, Credits, etc., are 
mere tools, pawns and _instru- 


other parts of the circuit wherein 

their influence is not conspicuous. 
In considering this subject, it will 

be helpful to separate our studies of 


the movements and cycles of credits 
and the light that these throw upon 
forecasting problems. It is impossi- 
ble, however, to segregate capital and 
credits, since each is in- 
volved in any large move- 


ments in the expression of these 
motives rather than spontaneous 
forces. Each of these factors stands 
in the relation of EFFECT to those 
which preceded it and of CAUSE 


financial credits in New York from 
our studies of general or commercial 
credits in the country as a whole. 
The two kinds of credits are thor- 








ment of the other; and it is 
recessary, then, to consider 
them largely together. The 
general purpose of these 
two chapters on credits and 
capital is to describe the 
parts these play in causing 
booms and depressions and 
in bringing on bull and bear 
movements in stocks and 
bonds. 

As a starting point, how- 
ever, let us get back to first 
principles and observe the 
place and function of cred- 
its as a factor in causing 
business movements. Pro- 
fessor Alvin H. Hansen has 
pointed out that in regard 
to trade cycles there are 
three classes of economic 


theories; first, those that 
emphasize producers’ de- 
mand; second, those that 


emphasize consumers’ de- 
mand and third, those that 
emphasize money, credit, 
prices and capitalization. We 
feel like commenting that 
all three of these classes of 
theories make a basic error 
in trying to interrupt the 
endless chain or circle of 
cause and effect in the busi- 
ness world at any one point, 
and to virtually say that 





Public Psychology Must 


Be Gauged hci 


nl” gail sales and prices re- 
spond in a general way to 
the seasonal curves of optimism 
and prosperity,” Paul Clay points 
out. “The more optimistic and 
prosperous people are, the more 
they buy stocks, except during the 
vacation season, and vice versa. 

“The unfilled orders of manu- 
facturers and wholesalers, which 
accumulate in August, have a 
stimulating effect; and the rela- 
tive scarcity of loanable funds 
during November and the first 
half of December has a retarding 
and depressing effect.” 

= 4% 

“The forecasting process is to 
look first at the normal prob- 
ability; then take into considera- 
tion any unusual factors which 
may be present; estimate the devi- 
ation from normal as nearly as 
possible; and finally arrive at a 
forecast.” 

















here is the starting point. 
There is no starting point in 
business movements and all causes 
and effects are so interwoven that all 
of the factors enumerated in these 
classes of theories are in some re- 
spects causes to each other and in 
other respects effects of each other. 

Doubtless, the primary source of 
the power behind business move- 
ments is to be found in the instinc- 
tive and irrepressible action, ex- 





oughly inter-related; and yet, we 


sometimes experience finan- 
cial inflation in New York 
without general inflation in 
the Wnited States and this 
fact has an important bear- 
ing upon the movements of 
security prices, as we shall 
see later. Besides this, the 
movements of credits and 
capital are so complex that 
they must be sub-divided for 
study purposes. 

New York’s position in 
the business world is dis- 
tinguished not so much by 
the size and commercial im- 
“portance of the city as by 
the fact that this city is the 
greatest capitalist center of 
the Americas. Broadly 
speaking, all nascent capital 
produced in America flows 
into the great investment 
houses of New York and 
then flows out to the bor- 
rowing corporations. Nor 
has the primacy of New 
York as capitalist been at all 
impaired by the creation of 
the Federal Reserve Sys- 
tem. Practically, then, the 
two important questions are 
how and why capital and 
credit ‘flow back and forth 
between New York and the 
interior; and how and why 
credits alternately expand 
and contract within New 
York itself. To assist in 
answering these questions 


to those which follow it—so that it 
appears to be futile and arbitrary 
theorizing to select any one point or 
factor in the circular chain of forces 
as being the starting point or moving 
force. What we can do, however, 
is to discover certain turning points 
in the business circuit at which cred- 
its and capital play an almost domi- 
nating part; and we can also discover 


we present here a series of the sea- 
sonal curves reflecting credit move- 
ments in this city. 


Swings of the Pendulum 


Probably the ultimate result or 
final summation of all these move- 
ments of capital and credits is to be 
found in the main swings of New 
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. Zvery Elliott-Fisher machine has the famous Flat Writing Surface. Every Sundstrand machine has a ten-key keyboard. One hand controls 
. This exclusive feature gives it the marvelous manifolding powers all operations. And you no longer need be satisfied with a machine 
in and the adaptability which enables it to combine many details into which simply adds. Sundstrand does direct subtraction by merely 
11S a single operation. Elliott-Fisher accounting is unusually accurate touching a key. Touch another key and you are ready for automatic 
r because it is self checking. Elliott-Fisher is automatic — electrically rm multiplication. No faster machine is made. All operations are vis- 
a operated — therefore speedy. Elliott-Fisher will save you money by ible, insuring accuracy. Sundstrand machines are saving money for 
of doing more work and better work. thousands of companies now. They will do the same for you. 
all 
he 


‘| Money Saved -- -Time Save 


in - 

: HO gets extra profits? through daily balances all up to the close of 
; Who avoids sudden figure facts business for the preceding 
r losses? Always the executive day. Elliott-Fisher and Sund- 
y who has the closest control of his business. strand equipment will do all this for you. 
; You should know the exact condition of your Repeated proofs of the money and time saving 
° business at all times. You should keep close ability of Elliott-Fisher and Sundstrand machines 
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watch on your dollars—see that they work for 
you every minute. But to do it, you must have 
the daily figure facts that give you close contact 
with your business. 

How can you get these daily figures? Simply 
enough! Use the equipment that can furnish you 
with daily instead of monthly statistics about the 
operation of your business. Now, at nine o’clock 
each morning, you can know the exact status of 
accounts payable and receivable, orders received, 


sales billed, shipments, collections, and bank 


have, been made in thousands of businesses. 
Yet the remarkable part of it is that with all the 
advantages you gain, you also actually reduce 
accounting costs. 

Every business—large and small—can profit by 
these modern accounting and figuring methods. 
EHliott-Fisher and Sundstrand can save you 
money, can increase your profits and give you 
closer control of your business. Let us show you 
how this works out in actual practice—and how 


it can be applied to your own business. 


342 MADISON AVENUE ~ NEW YORK CITY 
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York stock prices. Any 
u-ltimate surplus of 
capital or credit sup- 
plies over and above all 
ordinary uses therefore 
expresses itself in an 
appreciation of stock 
prices. The three prin- 
cipal duties or func- 
tions of capital in New 
York are to finance the 
large foreign and do- 4 
mestic trade of this . 
section, take care of 
stock exchange require- 


Million 
Dollars 


ments; and finance the E 
huge investment houses. gs 
Formerly, the New 
York banks also fi- 


nanced the crop move- 
ment to a large extent, 
but now this is done 
mostly by the interior 
banks and by means of 
credits on the books of 


the Federal Reserve 
System. 
From the accom- 


panying seasonal curves 
it will be observed that 
in the typical year the 
supply of capital and 
credits is largest here 
in August and smallest 
in November or De- 
cember. This is plain- 
ly shown by the curves 
of interest rates and 
bank clearings in par- 
ticular, and also in gen- 
eral by those of loans, 
deposits and cash re- 
serves. Loans are 112.0 
smallest as compared 
with deposits in June r- 


and are largest in No- tees 
vember. Cash reserves No 
in relation to either the 110, 
deposits of the mem- J 








ber banks or the total 
liabilities of the Fed- 
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eral Reserve Bank are at their largest 
in June and smallest in December. 
While cash is the most abundant in 
June, the credits, based in part upon 
this cash, are the most abundant in 
August. What, then, causes this 
comparatively regular seasonal ex- 
pansion and contraction of loans and 
credits? 


Crops Boom Buying 


Weather and habit were probably 
the original causes. The weather 
and the rotation of the seasons 
brought about the Autumn boom in 
general trade by causing the harvest- 
ing and crop movement and thereby 
the Autumn trade to recur at the 
same time each year. The heaviest 


sales of farm products occur from 
inclusive 


September to December 


and the heaviest farm buying of 
manufactures and merchandise takes 
place at the same time. Commercial 
and manufacturing activity is held 
back by the weather during the Win- 
ter and makes up lost time in the 
early Spring. Hence, except on the 
farms, the Summer has become the 
season wherein there is the least 
work to be done. In other words, 
the buying and selling activity! of 
agriculture is at its maximum in the 
Autumn, while that of manufactur- 
ing and commerce is at its maximum 
in the Spring and Autumn, leaving a 
partial void for the Summer. Even 
if the ratio of agricultural to total 
business should continue to shrink, 
habit has doubtless permanently 
fixed the vacation season in the 
Summer. 


This explains why American trade 





activity reaches its Spring maximum 
in March and its Fall maximum in 
October and November. Merchan- 
dise imports, which are financed 
largely through New York, are at 
their peak in March. Exports 
usually reach their maximum in De- 
cember, but are pretty close to it al! 
the time from October to January 
inclusive. Thus, the seasonal curve 
of foreign trade partly explains the 
seasonal curve of credits. 

A further and larger partial ex- 
planation is to be found in the sea- 
sonal variations of stock sales and 
stock prices on the New York Stock 
Exchange. Both sales and prices re- 
spond in a general way to the sea- 
sonal curves of optimism and pros- 
perity. The more optimistic and 
prosperous people are, the more they 
buy stocks, except during the vaca- 
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| ||| RECLAIMING | 
Mil ~BROKEN 
EQUIPMENT 


TAL CASTINGS serve an im- 
portant function in countless 
manufacturing operations. In one form 
or another they are used as part of the | 




















































































































































































working equipment of every large in- 
dustrial plant. | | 
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, it il if) Z Iron castings in particular are subject to 
| ig loss by breakage. The greatest loss fre- 
HTT : quently lies, not so much in the actual {‘ 
| value of the casting, as in the costly [il fl 














shut-down of a machine while a new ) 
casting is being obtained. \ 


‘ GZ Tobin Bronze welding by the oxyacety- MM iii 
lene process offers a practical means of J}! ‘nl 
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returning these broken castings to service 

da YZ as strong as ever, at a minimum repair 
='Y\ cost, and at a minimum loss of time. In < 
+A"! this way Tobin Bronze Welding Rods, 

| eZ exclusively an Anaconda product, are | 


y yy Uy . saving industry thousands of dollars daily. | 
: YY ra 


‘ THE AMERICAN BRASS COMPANY 


New Toronto, Ont. 


or ees ———— 
ee General Offices: Waterbury, Connecticut 
i i Offices and Agencies in Principal Cities 
NOT a 2.46.4.8ca, Mills. and Factories: Waterbury, Conn., Ansonia, Conn., 
ANY Torrington, Conn., Hastings-on-Hudson, N.¥., Buffalo, N. Y.. 
Kenosha, Wis. 
; | Canadian Mill: Anaconda American Brass, Ltd. 


ANACONDA COPPER _— 
BRASS Anat dunn BRONZE 
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tion season, and vice versa. The un- 
filled orders of manufacturers and 
wholesalers, which accumulate in 
August, have a stimulating effect; 
and the relative scarcity of loanable 
funds during November and the first 
half of December has a retarding or 
depressing effect. Corporation earn- 
ings, too, generally expand during 
the last five months of the year and 
either react or merely hold even dur- 
ing the first seven months. It is for 
these and numerous other reasons 
that stock prices over a period of 
years move downward to June in- 
clusive and then upward to January 
inclusive. Sales of stocks on the 
New York Exchange for similar 
reasons are, aS an average, at their 
maximum in October; then they 
hold at a high level with irregular 
variations to March inclusive and 
then they shrink into July. 


Loans and Stock Sales 


Credits and money rates in New 
York are more influenced directly by 
brokers’ loans than by any other sin- 
gle demand; and these loans respond 
in volume to the stock sales and 
prices on the New York Exchange. 
They depend also, in part, upon the 
margin holdings of stocks; for in the 
typical case where a block of stock is 
baught and paid for, although a bank 
check passes from the buyer to the 
seller, bank loans are not affected. 
If, however, the same block is 
bought on margin, loans are usually 
increased. 


Thus, any theory as to credit ex- 
pansion or contraction here should 
harmonize with the seasonal move- 
ments of brokers’ loans. The latter 
move in a peculiar way, acting some- 
times as cause and sometimes as 
effect. In the typical case they ex- 
pand in January and part of Febru- 
ary, while general trade is releasing 
working capital, and they contract 
during March, while trade is absorb- 
ing capital. Probably, the principle 
is that in the practice of the New 
York banks merchants and manufac- 
turers enjoy what might be called a 
prior claim upon the lending facili- 
ties of the banks. Then from April 
to June, while trade is again releas- 
ing working capital, brokers’ loans 
expand, giving employment to the 
otherwise idle bank funds. Thus far 
in the typical season the movements 
of these loans appear to be effect 
rather than cause. 


When Brokers’ Loans Shrink 


In July and August, however, not- 
withstanding that trade is releasing 
working capital, brokers’ loans 
shrink, apparently in response to the 
vacation season. But from the end 
of August to about the middle c: 
October typically brokers’ loans ex- 
pand in spite of the trade demand 





for bank accommodation; and this 
time the expansion of margin ac- 
counts in stocks and of brokers’ 
loans appears to be the cause of a 
large part of the Autumn expansion 
of credits in New York. Then, dur- 
ing November and the first half of 
December, when the trade demands 
for capital are heaviest, brokers’ 
loans contract, perhaps on account of 
the prior claims of merchants and 
manufacturers upon bank funds. 
During the latter part of December 
and sometimes the whole of it, there 
is almost always a buying movement 
in securities in anticipation of the 
heavy year-end disbursements; and 
brokers’ loans again expand. All the 
movements of ‘these loans are dis- 
cernible not so much in the absolute 
figures published as in the estimated 
per centages of the same to normal. 


Bond sales, both on the New York 
Stock Exchange and on the part of 
flotation houses, have an influence 
upon credits here, although not so 
great an influence as stock market 
operations. These sales on the Ex- 
change typically decline into July in- 
clusive and then expand during the 
balance of the year. New security 
issues follow an approximately simi- 
lar course. 


Effect of Dividend Payments 


Dividend .and interest payments 
evidently have but little influence 
upon New York credits in spite of 
their large amount. These payments 
are at their maximum in January 
and July and at their minimum in 
February and August. The January 
payments, coming as they do just 
when the Christmas trade and thie 
year-end settlements of accounts are 
being financed, sometimes prove a 
burden to the banks. Neither do the 
Government receipts and disburse- 
ments have any substantial influence. 

Probably the best proofs as to just 
what are the seasonal fluctuations in 
the volume of New York credits are 
to be found in the curves of New 
York interest rates and bank clear- 
ings. Call money rates, which are 
the most important, if measured by 
the volumes loaned, typically reach 
their peak in December; fall sharply 
into February; rally slightly in 
March; decline to the lowest of the 
year in June; harden slowly to Aug- 
ust inclusive and then move sharply 
upward. Since interest rates may 
be called the price or rental value of 
credits, this is an excellent evidence 
as to the average seasonal swings of 
credits in this city. Bank clearings 
follow a very similar course. They 
typically reach their maximum in 
January; decline very sharply in 
February; recover about half way in 
March; then move horizontally to 
June inclusive; next decline sharply 
to August inclusive and then enter 
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upon the Autumn expansion begin- 
ning in September. 


Ratios a Variable Factor 


The ratios of loans to deposits are 
not very good measures of the trend 
of credit expansion and contraction; 
for in New York, at least, loans do 
not respond well to an increase or 
decrease in the demand for credits, 
When the demand decreases, for in- 
stance, it is rather more apt to ex- 
press itself in a fali of interest rates 
than in a shrinkage of loans out- 
standing. Subject to some excep- 
tions, nevertheless, the ratio of loans 
to deposits does conform in a rough 
way to the above curve of credits. 
From February to April or May this 
ratio rises more than the demand for 
credits expands because it reflects 
the lending to financial houses of 
otherwise idle capital received from 
merchants and manufacturers. The 
ratio drops in June more than credit 
demands contract, owing to a sharp 
seasonal increase in deposits. Thus, 
while this ratio typically reaches the 
minimum in June, the demand for 
credits does not do so until August. 
Finally, this ratio tends to reach its 
high peak of the whole year in No- 
vember, while the total New York 
demand for credits continues to ex- 
pand well into December, and some- 
times into the first week of January. 


Past Discloses Future 


From these generalizations it is 
quite feasible for the forecaster to 
determine what will presumably oc- 
cur in each month of the year in the 
normal course of events. These past 
averages or normals disclose the 
probability or expectation, figured 
upon the basis of no abnormal or 
unusual factors. Evidently, then, 
the forecasting process is to look 
first at the normal probability; then 
take into consideration any unusual 
factors which may be present; esti- 
mate the deviation from normal as 
nearly as possible; and finally thus 
arrive at a forecast. On the supply 
side of the most important variable 
in determining the swings of capital 
and credits in New York is the ebb 


‘and flow of capital between New 


York and the interior. On the de- 
mand side the most important vari- 
able is to be found in the changes in 
brokers’ loans, although the changes 
in commercial borrowings are also 
important. 

The New York stock and bond 
markets reflect the ultimate surplus 
or deficit in the supplies of American 
capital and credits; and these credit 
factors provide the nearest approach 
to a reliable key to the New York 
security markets. 


This is the twelfth of a series 
on Business Forecasting. The 
thirteenth will appear in an early 
issue. 
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THE ENGINE 





ORE than 300,000 owners acclaim 
the Willys-Knight! They praise the 
smoothness, silence and power of its 

incomparable sleeve-valve engine. They enjoy 
carefree motoring! 


And now, new lower prices—impressive reduc- 
tions up to $300—make the Willys-Knight 
Great Six more than ever the leader in fine 
car values. 


The Knight Engine—Less parts than any 
poppet-valve. No springs to weaken or break. 
No carbon troubles, no valve-grinding. Defi- 
nitely improves with use. 


7-Bearing Crankshaft — Eliminates vibration. 
Skinner Rectifier— Prevents any oil dilution. 


4-Wheel Brakes — Positive, mechanical-type. 





































Willys-Knight Great Six 5-passen- 
ger Sedan at Taos, New Mexico, 
picturesque Indian Pueblo. 


A Yfation-wide trend to the Knight Engine 


Belflex Shackles— For permanent chassis 
silence. No greasing or adjustment required. 


8 Timken Bearings in Front Axle—The 
easiest steering car you ever handled. 


Narrow Body Pillars—Greater vision means 
greater safety. Particularly vital in modern 
traffic with crowded roads and streets. 


"Adjustable Front Seat—(Sedan and Foursome 


models) Insures maximum driving comfort. 


Light Control at Steering Wheel— Dimming 
without taking your hand from wheel. 


Shock Absorbers — Air cleaner— Thermos- 
tatic temperature control—Finest quality 
upholstery and interior fittings. 

“70” Willys-Knight Six, $1295 to $1495. Willys-Knight Great Six, 
reduced prices, $1850 to $2950. Prices f. 0. b. factory and specifications 


subject to change without notice. Willys-Overland, Inc., Toledo, Ohio. 
Willys-Overland Sales Co., Ltd., Toronto, Canada, 


Optional color combinations—distinctive ensembles 
of rare taste and beauty—are now available 


on all body types of the Willys-Knight Great Six. 


WILLYS-KNIGHT 


IMPROVES WITH USE—IN SMOOTHNESS, QUIETNESS AND ECONOMY 
Mention of “Forbes” insures good service 
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How to Detect Common 
Methods of Fake Stock 
Selling 
(Continued from page 12) 


ly little misleading literature ema- 
nates from such members. 

In a larger sense, however, there 
are, of course, many legitimate pur- 
chases offered by independent deal- 
ers, and there are general character- 
istics which set apart the fraudulent 
stock campaigns from the sound ones, 
both in the market letter, and news- 
paper mediums. 

The services which these two types 
offer, for instance, are nearly always 
cloaked about wath an attempt to 
make the letter or newspaper give the 
impression of a high degree of con- 
servatism and that it deals only with 
high grade stocks. In fact, the 
greater portion of the advice and in- 
telligence given is likely to concern 
itself with high grade issues listed 
on the New York Stock Exchange 
and usually of a legitimate character. 

The comment regarding such high 
grade issues, however, is merely used 
to inspire the reader’s confidence in 
the firm issuing the publication. 
Somewhere in it there will almost al- 
ways be found favorable mention of 
the pet stock which this particular 
medium is promoting. The article 
regarding such stock is usually placed 
immediately next to some news or 
advice regarding a very strong issue 
to assist further in placing the pet 
stock in a comparatively favorable 
position in the reader’s mind. 

The stock which is being foisted on 
the publishers’ clients, however, may 
be detected almost without fail by 
two general characteristics. It is 
usually a low-priced stock selling for 
anywhere from a few dollars down 
to ten or fifteen cents per share, com- 
pared with the much higher selling 
prices of from fifty to hundreds of 
dollars per share for the high grade 
stocks mentioned along with the 


“ ” 


pup 
Harp on Same Stock 


The second characteristic is that 
successive issues of either the mar- 
ket letter or the newspaper will con- 
tinue to harp on this particular stock, 
whereas the other and higher grade 
recommendations are switched around 
and do not always include the same 
stocks. 

There is a third characteristic which 
is not so definite and by no means so 
infallible, and that is the character 
of the industry represented. It is 
not an ironclad rule, but the fraudu- 
lent stock is usually some sort of a 
mining stock, in copper, gold, silver, 
lead or oil, in a new invention or 
a popular industry. 

Another characteristic of the fake 
stock publication—but also one which 
is not conclusive—is the printing of 
one or more coupons which the 


o 


reader is supposed to clip. It may 
be for a subscription or it may be 
merely for further information, and 
it may be with or without the enclos- 
ing of any money, but the inclusion 
of such coupons in stock market pub- 
lications is usually a basis for suspi- 
cion. 


The market letter, or “tipping ser- 
vice,’ is more common than the in- 
vestment newspaper in the current 
methods of fraudulent stock selling. 
These so-called services pretend to 
prophesy stock market trends and to 
give advice on the purchase and sale 
of individual and high class stocks. 
They are issued in imitation of the 
genuine and sincere services like 
Moody, Babson, Brookmire and the 
other high-class services of this type. 


Medium for Stock Distribution 


However, the fraudulent services 
do not charge as much as the legiti- 
mate ones, and, in fact, they often 
continue sending their services even 
though the prospective client has not 
remitted any money. They are also 
more spectacular in the way they are 
written and printed. They usually 
use larger type, sometimes have two 
or three colors, are inclined to at- 
tract attention by large headlines and 
often have pictures of stock tickers 
and other accoutrements of the New 
York Stock Exchange at the top of 
their letters. 

This type of illegitimate service 
goes further than the legitimate ones 
in pointing to the profits which might 
have been realized by past advice. 
Somewhere in each issue there will 
also appear a good-sized headline and 
a very optimistic prophecy for some 
low - priced stock selling usually 
around one dollar per share, and 
when this same advice is repeated in 
a number of issues it is perhaps the 
most trustworthy sign that this type 
of market letter is being issued mere- 
ly as cover for disposing of one or 
two of these fly-by-night stocks by 
including them among recommenda- 
tions for the legitimate issues listed 
on the New York Stock Exchange. 

One service issued under the name 
of “The Market Forecaster” shows 
offices not only in New York and 
Camden, New Jersey, but also branch 
offices with their addresses in France 








Pleasure and Profit 
The Editor: 

ForsBes has been coming to my 
house for over a year now, and per- 
haps I can best express myself by 
saying that it is the first magazine I 
look at and the one that I get the 
most pleasure and profit from 
reading. 

T. E. HAZELL, Vice-President, 


Wm. H. Taylor & Co., Inc., 
Allentown, Pa.° ~ © 
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and Germany. The intention here is 
probably to impress the reader with 
the strength and importance of the 
firm. Through the investigations of 
the Better Business Bureau, how- 
ever, it has been disclosed that at 
least one high sounding address in 
Frankfort, Germany, is little more 
than a shabby room in a cheap board- 
ine house located in an undesirable 
part of the city. 

In this particular instance the com- 
pany does most of its business from 
its New Jersey office, since a former 
office in Philadelphia was closed when 
the Pennsylvania securities law went 
into effect, and the company has also 
been restrained from doing business 
in New York State, though it can 
still receive mail at its New York 
office. 

Another such firm is currently 
boosting a gas and oil proposition 
in Oklahoma and gains the credence 
of prospective investors by what it 
calls a “money back” guarantee. This 
guarantee offers to refund the price 
of the stock in one year to any pur- 
chasers who are not satisfied and 
want their money back. On the face 
of .the proposition it appears to be a 
solidly backed guarantee, but on a 
basis‘ of previous experience with 
such generous guarantees it is very 
doubtful whether a dissatisfied in- 
vestor could ever recover even a 
fraction of the money he had handed 
over to this concern. It is too easy 
for such promotion enterprises to go 
into receivership or merely to move 
away to another address or another 
city and start over again under a new 
name if their creditors become too 
insistent. 

The financial newspaper which is 
issued with intent to sell dubious se- 
curities partakes of many of the 
characteristics which have been re- 
ferred to with reference to the mar- 
ket letter or tipping service. It also 
tries to inspire the reader’s confi- 
dence by giving good advice on a 
number of high grade stocks listed 
on the New York Stock Exchange, 
but can also be detected by playing 
up a low priced issue—usually a min- 
ing stock—in connection with its 
items about the listed issues. 


How Investors Are Duped 


Perhaps the best known publica- 
tion is the Wall Street Iconoclast, 
which has flourished for a number of 
years under the direction of George 
Graham Rice. Mr. Rice, who was 
formerly known as Jacob Simon 
Herzig has received prison sentences 
and is now under indictment on a 
charge of using the mails in further- 
ance of a scheme to defraud. Among 
his intensive recommendations has 
been Idaho Copper, Columbia Emer- 
ald and General Mines Corporation. 
Mr. Rice is also behind the Wall 
Street Daily Financial News. 

Mr. Rice has gained the confidence 
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Money-Miles-Years/ 


Owners’ Actual Records 
of White Truck and Bus Mileages 


117 Whites have run 500,000 miles and more each 

623 have run between 300,000 and 500,000 miles each 
1,59 5 have run between 200,000 and 300,000 miles each 
2.,347 have run between 150,000 and 200,000 miles each 
6,574 have run between 100,000 and 150,000 miles each 


giving the astounding total— 
11,256 Whites have run 100,000 miles and more each 


No owner will operate a truck or bus long 
enough to run 100,000 miles unless those 
miles are money-earning miles. 


White Truck and Bus performance, measured in money, 
miles or years, is without parallel in the industry. The 
White 100,000-Mile Record, published annually, stands 
unchallenged. No other truck and bus manufacturer 
has ever published such a volume of evidence of 
dependability, long life and continuous earning power. 
No other truck and bus manufacturer can. 


oney — Mites —Years—are the pillars on 
which economical transportation must stand. 
“Money-Earning Miles” is the currency in which 
White transportation deals. 
Mileages of 100,000, 200,000, 300,000 miles and 
more are common performances for White Trucks 
and Busses. 


The true measure of these mileages is money— 
money earned by these Whites for their owners in 
every field of motor transportation. 


All models in every kind of service— under all 


conditions—that is the great record of White 
performance that goes on each year, multiplying 
miles and piling up profits—convincing proof of 
the unfailing dependability of White performance. 


The record of White performance has become the 

e where truck and bus values can accu- 
rately weighed. It is not the record of a single 
truck or bus, a single model or a certain task. In 
pei. | corner of the world, all models, under all 
conditions, in every kind of service, eave the 
same mark on the long trail to greater service— 


Most Money-Earning Miles. 


= 


THE WHITE COMPANY, Cleveland 


ew aKe! 


pO SIS 














WHITE TRUCKS) 


WAY 1902 9 Bid 
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‘of many investors in past years by a 
device which a number of other pro- 
moters are now using. This is the 
method of using their publications to 
expose bucket shops, illegitimate 
trading and other fraudulent schemes. 
By this gesture many investors have 
been duped into putting their savings 
into more questionable enterprises. 

One of the latest of these is a firm 
in Denver, Colorado, which tries to 
create an impression of honesty by 
an attack on bucket shop frauds, but 
it is also doing its best to sell certain 
questionable securities to the public 
whose faith it enlists in its apparent 
effort to expose other frauds. 

Most of the fraudulent financial 
newspapers try to have their promo- 
tion stocks listed on some sort of an 
exchange, and the Boston Curb Ex- 
change has been one of the favorite 
stamping grounds for questionable 
issues during the past few years. 

' It has been used by unscrupulous 
promoters to mark up their stocks 
through the process of wash sales, 
and the Boston Better Business Bu- 


reau has described the promotions of 
thirty-three stocks listed on the Bos- 
ton Curb Exchange during the past 
twelve months, against every one of 
which it has sufficient information to 
make the issues appear.of very ques- 
tionable value. 


Take Time to Investigate 


Most of the stocks have had their 
bubbles already broken, following 
the efficacious publicity and investi- 
gation of the Better Business Bu- 
reaus. Unfortunately, however, such 
promoters continue their operations, 
usually merely by switching to a new 
stock, and until the governors of the 
Boston Curb Exchange or the Mas- 
sachusetts authorities take steps to 
clean up this hot-bed of questionable 
speculation, the prospective investor 
would do well to avoid entirely the 
purchase of any such issues listed on 
that exchange. 


In the last analysis, one of the best 
rules to follow in purchasing any 
stock, no matter how good it appears, 


FORBES for October 15, 1927 


is to take your own time. Never /et 
yourself be hurried into buying any 
security. If it is a good one it will 
not discount all of its possibilities 
in a day or even a few weeks. 

And, as a corollary, the slogan of 
the Better Business Bureau, a na- 
tion-wide organization which is do- 
ing splendid work in exposing fraud- 
ulent security selling, is perhaps the 
best. That slogan is, “Before You 
Invest, Investigate.” 

Never take the salesman’s word 
for anything unless it is backed up by 
conclusive and authentic facts and 
figures. And if there is any doubt 
at all as to the merit of the prospec- 
tive stock purchase, there are plenty 
of legitimate sources of analysis and 
advice to aid the prospective inves- 
tor. 

In most cases such advice is free, 
but even when a few dollars are thus 
invested, the outlay is negligible in 
the protection of lifelong savings 
which expert guidance and analysis 
may offer. 

“Before You Invest, Investigate.” 








What Investors Should 
Know About Investment 
Trusts 


(Continued from page 32) 

withdraw at any time, realizing the 
market value of their pro rata stake 
in the fund, less a slight penalty for 
quitting, which goes to the. manage- 
ment as compensation. 
: The second type, like the Inter- 
national Securities Corporation, takes 
the form of a corporation, which 
raises capital through the sale of its 
own common and preferred stocks 
and bonds. The business of such cor- 
poration is to invest money on behalf 
of its own security holders. 

Most of the British trusts, operat- 
ing under the joint stock company 
law, are of the security issuing type. 
Overseas the debentures and prefer- 
red stocks appeal to insurance com- 
panies and other institutions, which 
are primarily concerned with gettmg 
a definite, fixed return, and the com- 
mon shares attract individuals who 
are hopeful of an appreciation of 
their capital. 


Return or Investment 


In theory an investment trust can 
with safety get a higher average 
yield on a large fund than an indi- 
vidual can obtain on a small fund. 
The size of the capital pool makes 
wider diversification possible, ana, 
with diversification, it is feasible to 
attain safety without concentrating 
on securities of the highest grade. 
In fact, most investment’ trusts de- 
liberately avoid trustees securities, 
which they feel are overvalued be- 
cause of the artificially large demand 
for the relatively few issues which 
fall into this class. 

A second source of gain for the 


common stockholder comes from the 
ability of well-managed and success- 
ful investment trusts to get a higher 
yield on investments than it pays for 
borrowed capital. Funds, with only 
one class of security and no bor- 
rowed capital, lack this advantage. 

A third source of gain is from 
selling securities in the portfolio at 
a profit. Conservatively managed 
trusts set up most of these profits as 
reserves against contingencies. 

The investment trust principle be- 
came popular in England in the de- 
cades before the war when it had an 
incessant stream of surplus capital 
available for investment in all parts 
of the world. . The specialized man- 
agement proved better able to pro- 








International 


The Editor: 


It may interest you to know that 
on various foreign trips, particularly 
on the last one through Europe, 
which extended as far as Poland and 
Russia, I found Fores in a great 
many places and some of the copies 
were so thumbed up and annotated 
on the edges that they showed evi- 
dence of having passed through a 
good many hands. I do not suppose 
you make any great claims for your 
foreign circulation and no doubt 
your advertisers place their business 
in the magazine for the sake of its 
distribution in the United States and 
possibly Canada. If so, they must 
be getting an extra dividend from 
the attention being paid to the maga- 
zine abroad. 

C. A. TUPPER, President, 


International Trade Press, 
Inc., Chicago, Il. 








ceed through the labyrinth of foreign 
exchange and endless technicalities 
than the individual. 

While America was a borrowing 
rather than a lending nation, the in- 
vestment trust made little appeal. 
However, now that America has be- 
come the principal creditor nation of 
the world—and the multitudes as 
well as the very rich have surplus 
wealth to invest—there is a growing 
demand for this new instrumentality. 


Avoid Discretionary Securities 


As is to be expected, unworthy 
men, as well as competent financiers, 
are being attracted to this new finan- 
cial mechanism. The investor should 
eschew securities of discretionary in- 
vestment trusts except in instances 
where careful investigation shows 
that the managers and directors or 
trustees are men of unquestioned 
probity and expert knowledge. 

The would-be buyer of investment 
trust securities should analyze the na- 
ture of the agreement with the man- 
agement, especially in relation to 
powers of substitution granted. The 
investor should scan the demon- 
strated earning power of the trust, 
if it has been established for a per- 
iod, and in the case of new ventures 
should inquire as to the connections 
and previous experience and success 
of the sponsors. 

The manner in which profits will 
be distributed is also important. The 
investor should also insist on fre- 
quent financial reports of profits 
and, if possible, should undertake to 
get a list of the securities held in the 
portfolio. He should also inquire 


whether the managers have the right 
to sell securities to the trusts as prin- 
cipals. 





FOR 
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Are You Neglecting Your Opportunities in 
America’s Fastest Growing Market? 


A 25 Year Record 


Southeast Gain 


1900 to 1926 U. S. Gain 
True Value All Property 52% 
Value Farm Property 178 
Value Farm Products 220 
Value Manufactured Products 449 
Active Cotton Spindles 78 
Motor Vehicle Reg. 2080 








864. Leading American Corporations Have Found 
Increased Volume and Profit as a Result of 
ATLANTA Location 


8 Bs: fundamentais are becoming 
firmly established in the minds 
of executives directing sales for large 
American manufacturers. 


First: That the South is growing at 
a much faster rate than the rest of the 
country as a whole. 


Second: The increasing importance 
of the South as a market, coupled with 
hand-to-mouth buying, has made nec- 
essary a base of supply established ata 
point offering the best facilities for 
quick service to this market. _ 


Third: Atlanta is the most logical 
location for a branch serving the South. 
a7 

The increasing prosperity of the 
South is amazing even those who are 
in close touch with conditions. Behind 
the authoritative figures shown above 
is a mighty story of economic progress, 


founded upon the inherent ability of a 
people to develop the immensely rich 
resources of their section. 


Distribution City 
From Atlanta fifteen.main railroad 
lines reach 18 million people over- 
night; 70 million in.24 hours. From 
Atlanta you can render the quick fill- 


in service which is the keynote of suc- 
cessful merchandising today. 


864 National concerns have siawed 
the advantages of branch location in 
Atlanta.. Their decisions to invest 
millions of- dollars in Atlanta were 


393 % 
249 
227 
642 
313 
3210 





This booklet giving the fundamental 
reasons. for the selection of Atlanta as 
Southern Headquarters by National Con- 
cerns, will be gladly sent to interested 
executives. , 


based on cold, unbiased facts, careful 
analysis and comparison. Today they 
are reaping the reward,—increased 
volume and profit. 


One or more of your competitors 
are already here. Isn’t it time for you 
to investigate the opportunities that 
Atlanta offers in your plan of mer- 
chandising? 


The Atlanta Industrial Bureau is 
prepared to ‘render you complete in- 
formation upon market, labor con- 
ditions, raw materials, taxes, building 
costs and other factors of economy 
entering into your Southern production 
and distribution plans. 


Many manufacturers owe their pre- 
sent volume of Southern business to 
the authentic information furnished 
by the Atlanta Industrial Bureau. We 
can be of equal service to you. Your 
correspondence will be held in strictest 
confidence. Write today. 


INDUSTRIAL BUREAU 
1065 Chamber of Commerce 


industrial Headquarters of the South — 


ATLAN LA 
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HERE is something more in 
learning and something more in 
life than a mere knowledge of 
science, a mere acquisition of wealth, 
a mere striving for place and power. 
Our colleges will fail in their duty 
to their students unless they are able 
to inspire them with a broader un- 
derstanding of the spiritual meaning 
of science, of literature and of the 
arts. Their graduates will go out 
into life poorly equipped to meet the 
problems of existence, to fall an easy 
prey to dissatisfaction and despair. 
—President Coolidge. 
i ae 
There is hardly anything in this 
world that some men cannot make a 
little worse and sell a little cheaper, 
and the people who consider price 
only are this man’s lawful prey.—- 
Ruskin. 


* * * 


Go forth into the busy world and 
love it, mingle kindly with its jays 
and sorrows, try what you can do for 
men rather than what you can make 
them do for you, and you will know 
what it is to have men yours, better 
than if you were king or master.— 
Brook Herford. 

e.. + 

You can’t plow a field by turning 
it over in your mind.—Travelers 
Equitable Bulletin. 


* * * 


HEN a stranger comes to 

town, he doesn’t care alto- 
gether about your park, your hospi- 
tals, your streets. He goes into a 
store and nine times out of ten forms 
his opinion of the town on the recep- 
tion he gets there. He is the city’s 
guest. If the clerk doesn’t know how 
to welcome and serve a guest, the 
tewn is getting a stab in the back for 
which the employer himself is re- 
sponsible-——The Honolulu Item. 

* * * 


There are two kinds of discontent 
in this world: The discontent that 
works, and the discontent that 
wrings its hands. The first gets 
what it wants, and the second loses 
what it has. There’s no cure for the 
first but success; and there’s no cure 
at all for the second—Gordon Gra- 
ham. 

From B. L. Godfrey, Columbus, O. 
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Playing the Game 
By Richard S. Wallace 
I’m just a common workman 
Drawing down a common wage, 
But I’m happier than lots of men 
Who occupy life’s stage. 


I give a day’s full measure 
And when that day is done, 

I’m happier because I know 
My pay was fairly won. 


Somehow I haven’t time to moan 
My lot with all the mob, 

I guess I’m too darned busy 
Doing thoroughly my job. 


And something tells mé in my heart 
I’ve found the magic spell 

Of happiness, success and peace 
By doing this job well. 





A Oext 


A things are lawful unto me 
but all things are not exped- 
ient.—1 Corinthians 6:12. 


From E. K. Cormack, San 
Diego, Cal. What is your fav- 
orite text? “Forbes Epigrams” 
is Spernpted to senders of texts 
used. 











Talent is the ability to keep at 
work; genius is the inability to keep 
from working.—N. Y. Herald. 


* * * 
Life 

A little sun, a little rain, 

A little loss, .a little gain, 


A little joy, a little strife, 
And this is Life. 


A little work, a little play, 

Some kind deed done each passing 
day ; 

A few good-byes, a setting sun, 

And Life is done. 


—Anon. 
From B. Strand, Kansas City, Mo. 





Send us sparkling “Thoughts,” and 
we will send you “Forbes Epigrams” 
if your contribution is printed. If not 
composed by you, state source of quo- 
tation and author's name. Names of 
winners will be printed. 


Wey Bats - - 
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JOB does not limit a man’s 

future. The greatest assets are 
health, courage, effort and _intelli- 
gence. It is one of the boasts of the 
people of the United States that suc- 
cess is within the reach of all, but 
I am sometimes afraid that when 
some gentlemen make that statement 
they visualize success as a million dol- 
lars, which is a very bad idea to put 
into the head of any young man. 
Certainly, a million dollars is mighty 
useful, but if you get the million dol- 
lars by violating those rules and regu- 
lations which the most of us subscribe 
to in our hearts, and which merely 
prescribe the right things to do, | 
doubt that you would call the result 
success. 

You can better dispense with a 
bank account than you can with right 
living. The most deadly thing in the 
world is effortless ignorance, and the 
most inspiring thing is active intel- 
ligence—E. H. H. Simmons, presi- 
dent, New York Stock Exchange. 

* * * 


No man can produce great things 
who is not thoroughly sincere in 
dealing with himself.—Lowell. 


* * * 


ISION plays an important part 

in business success. The man 
who looks not only ahead, but all 
around him, will see opportunities 
that are entirely missed by men en- 
grossed in the petty routine of im- 
mediate affairs. Without vision, 
ideals are impossible. The spirit of 
service, the sincere intent to earn 
one’s way in the world, the earnest 
endeavor to deliver just a little more 
than is expected—these are products 
of vision. It takes vision to see that 
a business is built, not of single or- 
ders, but of customers. Customers 
can be carved only from the solid 
rock of service——Edison’s Monthly. 

. .-. 


Is it a fact, or have I dreamt it, 
that by means of electricity the 
world of matter has become a great 
nerve, vibrating thousands of miles 
in a breathless point of time? Rather 
the round globe is a vast head, a 
brain instinct with intelligence: or 
shall we say it is itself a thought, and 
no longer the substance which we 
dreamed it.—Nathaniel Hawthorne. 
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Nation-wide savings in costs 


Inpustry has been saved millions of dollars 
in the last ten years through the application 
of the Bedaux Principle of Human Power 
Measurement, and labor has benefited 
incalculably. 

The map above shows the locations of 
plants, covering every field of industry, in 
every section of the country—all “‘Bedaux” 
clients. The average savings in costs in 
these plants have been 20%! And at the 


same time there has been an average in- 
crease in wages of 15%! These were not 
mismanaged plants. They were, and are, 
leaders. 

The large savings made by “Bedaux” do 
not involve rearrangement of plants or ex- 
pense for new machinery or equipment. 
The Bedaux Principle is applied to the 
human element alone. Let us give you 
details. 








The Chas. E. Bedaux Companies 


ISHED 


OF NEW YORK D 
271 Madison Avenue, New York City 


Douctas §. Kzocu, President 





‘eo, 


e OF ILLINOIS 
435 North Michigan Ave., Chicago, Ill. 
ALBERT RAmonp, President 


OF PACIFIC STATES 
Pacific Building, Portland, Oregon 
Cuar.es W. Encuisn, President 


CHAS. E. BEDAUX, Lrp. 


Bush House, Aldwych, London, W. C. 2, England 


Sir Francis Rose Price, Bart., Chairman 
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50 
No Morgan Chestnuts to 


Pull from Mexican Fire 
(Continued from page 14) 


and the Department of Commerce, 
to deal exclusively with aircraft 
problems. 

Since President Coolidge entered 
the White House, Mr. Morrow has 
' been frequently called into confiden- 
tial consultation. 

Latin-Americans know Mr. Mor- 
row and he knows and understands 
them. He has played a very import- 
ant, although not spectacular, role in 
co-operating with the Cuban Govern- 
ment to develop the notable strength 
the Island’s finances have attained, 
and when President Machado re- 
cently visited New York he stayed 
with Mr. Morrow. He has also had 
happy relations with Chile, and has 
taken part in his firm’s dealings with 
Argentina. 

A Warm-Hearted Man 

How the financial world regards 
Mr. Morrow was revealed some 
‘years ago when I made a canvas to 
find out which man in Wall Street 
was recognized as the best-hearted, 
most generous, least selfish. Dwight 
Morrow was picked more often than 
any other individual. 

He combines with his mature legal 
training and his deep knowledge of 
history and his ripe experience in 
finance, an extremely modest and at- 
tractive personality. When he plays 
golf he is usually the worst-dressed 
man on the course, but when he be- 
comes America’s Ambassadorial rep- 
resentative in Mexico City, he will 
doubtless rise to the ceremonial occa- 
sions so popular among our neigh- 
bors to the south! 

_ The democracy of the Morrow 

family is reflected by the fact that 
his oldest daughter, the only one of 
his four children (three daughters 
and one son) who has finished col- 
lege, is to continue as a teacher in 
Englewood. 

Can Morrow Bridge the Gap? 

Yet, with all this favoring back- 
ground, will Ambassador Morrow 
prove able to bring about solid, cor- 
dial, impregnable relations between 
the two governments? 

On this score Mr. Morrow prefers 
that events should answer, not prom- 
ises. 

The stern truth is that the exist- 
ing difficulties go very deep. If the 
only problem was the handling of 
Mexico’s foreign debts, large though 
they are—some $517,000,000 of prin- 
cipal and $230,000,000 of interest 

(these figures include Mexico’s rail- 
way obligations)—the new Ambas- 
sador’s task would be relatively sim- 
ple. But Mexico’s stand concerning 
the rights of American and other 
foreign-owned property has hereto- 
fore baffled diplomatic adjustment. 
Mexico has her “radicals,” just as 





the United States, Britain, France 
and other nations have them. How 
to evolve an arrangement acceptable 
alike to this country and the various 
groups in Mexico is a task which 
may or may not prove soluble. 

One thing certain is that neither 
President Coolidge nor Ambassador 
Morrow will lightly follow any 
course which might lead to a serious 
breach. The last thing in the world 
that the economical President Cool- 
idge would court would be the cost 
of aggressive action. Mr. Morrow 
is the antithesis of a disturber of the 
peace—in him the milk of human 
kindness flows extraordinarily warm. 
The firm from which he has retired 
never has beseeched Washington to 
send armed forces to “collect debts.” 
It consented to head the Interna- 
tional Committee on Mexico on the 
same principle as it consented to 
head the Chinese Consortium and to 
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sponsor the Dawes Plan bonds is- 
sued here, although it had never sold 
a German bond. 

It is because President Coolidge 
attaches so much importance to es- 
tablishing cordial relations with 
Mexico, and because the differences 
heretofore have proved insurmount- 
able, that this fifty-four-year-old 
lawyer-banker has withdrawn from 
money making in the hope of being 
able to render service beneficial to 
Mexico as well as to his own coun- 
try. The writer can assure any who 
may need assurance that Dwight 
Morrow has been moved by neither 
mercenary motives nor by self-glory. 
He just isn’t constituted that way. 

Defeat or success will depend, in 
the last analysis, upon Mexico more 
than upon Morrow. The American 
public can depend upon him doing 
his part ably, honorably, sympatheti- 
cally. 








“Give the Car Rider What 
He Wants”—Alexander 
(Continued from page 10) 


the unions that any other company 
does not have. That is to say, it is 
up to us to make terms with our 
workers which will assure the serv- 
ice we are obligated to furnish under 
our contracts with the city. 

“In years gone by, Cleveland had 
its share of disastrous strikes. There 
has been no trouble of any conse- 
quence now, however, for fifteen 
years. The union is probably as 
strong here as in any other city of 
equal size. Out of our six thousand 
employees at least a third are union 
members. We get along with them 
by exactly the same policy of fair 
and open dealing that we are re- 
quired by our contract to provide for 
city officials in the operation of the 
company.” 


Army Experience 


While on the subject of labor it 
might be of interest to point out 
that in this field, too, Colonel Alex- 
ander has had a unique experience 
in the handling of men. He went 
into the army with the rank of 
Major, and was assigned to the Con- 
struction Division, later becoming 
chief of the Administrative Division 
with the rank of Colonel. He es- 
tablished and approved all labor 
rates and supervised all labor mat- 
ters and conditions on all army con- 
struction projects in the United 
States and Porto Rico, on which as 
many as 400,000 laborers were en- 
gaged at one time and aggregated 
$1,400,000,000 in value. At the 


time of the signing of the armistice, 
he had been nominated by represen- 
tatives of labor and by representa- 
tives of employers, as chairman of 
the national committee on standardi- 


zation of wages for building trades 
employers. 

Colonel Alexander was born at 
New Haven, Connecticut, July 23, 
1884. He studied first m a prepara- 
tory school in Canada, and later took 
a combined course at the University 
of Minnesota and Case School of 
Applied Science, and was graduated 
with the degree of B. S. in mechani- 
cal engineering in 1905. While still 
a student at Case, he became asso- 
ciated with the engineering firm, 
which accepted the historic Johnson 
power house contract. 


Attitude Towards Public 


It probably goes without saying 
that Colonel Alexander has paid a 
great deal of attention to the point 
of view of the car rider, as well as 
the public point of view as repre- 
sented by elected officials. His atti- 
tude in this respect is of more than 
ordinary interest. 

“Ordinarily,” he says, “it is not 
regarded as necessary practice to 
bother the mechanical department 
with the troubles of the management. 
In Cleveland, however, we have 
found that every phase of service 
may be bettered if those who are 
working on design and improve- 
ments are kept in touch with these 
problems. Im order to do this we 
define service—what the rider wants. 
He is not usually interested in me- 
chanical equipment except as it af- 
fects his comfort. The only things 
he wants are easy starting and stop- 
ping, comfort while he is riding, and, 
of course, safety and speed. 

“In all the work we do to improve 
mechanical performance, the men 
occupied with this problem must bear 
in mind that they are selling street 
car rides. This has been of incal- 
culable value in preventing errors of 


design which would make car riding 
uncomfortable.” 
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Among prominent persons and insti- 
tutions served by the Davey Tree 
Experts are the following: 

HERBERT L. SATTERLEE 

COLGATE UNIVERSITY 

MORRIS L. CLOTHIER 

OHIO BELL TELEPHONE 

COMPANY 

E. M. STATLER 

BALTIMORE & OHIO 
RAILROAD COMPANY 

GLEN ECHO COUNTRY CLUB 

COL. ROBERT R. McCORMICK 

PURDUE UNIVERSITY 

HON. ANDREW W. MELLON 


EASTMAN KODAK COMPANY 


JOHN N. WILLYS 





JOHN DAVEY 
Fath a "ee 8 
eT 0. « 
Reg. U.S. Pat. Off- 


Reproduction from a painting made on the estate of Vice President Charles G. Dawes, Evanston, Iinois, by Frank Swift Chase 
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A $2,000,000.00 business in saving trees in 1926 
Yet 70% of Davey clients paid less than $100 each 


Davey Tree Experts served nearly 15,000 clients in 
1926, from Boston to Kansas City and from Canada 
to the Gulf. 

These clients included private home owners and 
country clubs; municipal, state and federal parks 
and institutions; schools and colleges; churches, 
cemeteries and philanthropic organizations; corpo- 
rations and other business concerns. 


Nearly 800 Davey Tree Experts are now serving 
25% more clients than last year. The present year’s 
business will amount to approximately $2,500,000.00. 

There were 250 men in the Davey Institute of 
Tree Surgery last winter receiving scientific train- 
ing, all carefully selected—the only school of its 
kind in the world. 

Every Davey man is thoroughly trained in the 
Davey organization—no man is permitted to experi- 
ment on your priceless trees. 


26 years ago John Davey was working alone in 
the practice of his new science prior to the publica- 
tion of his first book, ““The Tree Doctor.” Since 
then the business has grown steadily year by year 
in annual volume, number of trained employes, and 
the number of clients served. 


Not a man is retained in the Davey organization 
who is dishonest or lazy or careless. Irrespective of 
the investment in him, if a man is found to be the 
wrong kind he is quickly eliminated. 

These Davey Tree Experts give you proven and 
reliable service at moderate cost — no carfare is 
charged and you pay only for working time plus 
material and delivery costs. 

Write or wire nearest office for free inspection of 
your priceless trees. Davey Tree Experts live and 
work in your vicinity; they are quickly and easily 
available for large or small operations. 


THE DAVEY TREE EXPERT CO., Inc., *85 City Bank Bldg., Kent, Ohio 


Branch offices witht elephones: New York, 501 Fifth Ave., Phone Murray Hill 1629; Albany, Cit ag Bank Bldg.; Boston, 705 — 


Bldg. ; Mors. Mass. , Stevenson Bldg. ; 
W t Bidg. ; 





“Providence , R.1. ,36 Exchange Pl.; Philadelphia, La 
: Pittsburgh, 331 Fourth Ave.; Buffalo, 110 Franklin St. , Cleveland, Hippodrome Bldg. ; : Detroit, General 
tors Bldg.; sOlkmenue Mercantile Library Bldg. ; Louisville, Todd Bldg. ; 
Bldg.; St. Louis, Arcade Bldg.; Kansas City, Scarritt Bldg.; : Minneapolis, Andrus Bld 


ldg.; Baltimore, American Bldg. 


ndianapolis, Fletcher Savings & TrustB : Chic 0, Westminster 
9. ; Montreal, Insurance cohange Big Toronto, 


71 King St., West ; Stamford, Conn., Gurley Bldg.; Hartford, Conn., 36 Pearl St. 





DAVEY TREE EXPERTS 





Every real Davey Tree Ex pers is inthe employ of The Davey Tree ExpertCo., I1 ne., eng the public is cautioned against those falsely representing themselves. An 


agreement made with the Davey Company and not with an individual is certain ep 
of your trees who is not directly in our employ and claims to be a Davey man, write Readipnanters for his record. Save yourself from loss and your trees from harm 
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Protect yourself from impostors. If anyone solicits the care 
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“Bold, Bad Power Inter. 
ests” Rush to Save 
Niagara 
(Continued from page 18) 
ings to government bureaus, whey 
they are received and placed in they 


. proper pigeon-holes, and a good de 
+e5 O l ir te cp One of water is likely to flow over a cif 





before anything in particular is doy 
about it. 

* Here then was the situation whid 

was bought In the Niagara power interests faced, 

1. They were using all the wate 

and giving all the human servig 


| i | 3 1, 1 6 4 marke ts gear international. treaties per. 


2. They had won the friendship 
a of the public and the public had 

—— come the chief capitalistic interest t 
Bees be considered. 

3. They could use twice. as much 
water, and develop and sell twice x 
much power, if the governments con. 
cerned would permit it; and they 
could do.this without in any wa 
interfering with. the beauty ani 
grandeur of- Niagara Falls. 

In fact, tt was physically possibk 


a 






UYING the materials whicn 


are used in telephones and to permit this doubling of Niagara’ 

telephone supplies is a na- _| service to the general public and a 

tion-wide, even a worldwide, the same time to reclaim the Falls 

job. In our own country this f ant ky _— witch were now é 

search for material of suitable quality At this was physically possible; 

takes Western Electric into 1,164 towns but it was not possible under the ex- 

and communities scattered through vir- isting treaties and it was not possible 

tually every state. under the existing misunderstanding 

So thorough a quest is one assurance in regard to what was actually hap- 

that your telephone will be made well. peng. 2 Pe 

But to the business man this purchasing Water Shears Off Cliff 


policy has an added meaning. 


. Niagara, the engineers had learned, 
The Western Electric Company is a 


was committing suicide. That is the 


market for the products of his own state, terse way in which John L. Harper, 

county or town, perhaps his own busi- chief engineer of The Niagara Falls 

ness. The great industry of making tele- Power Company, diagnosed the cast 
hones helps to turn the wheels of other He spoke from actual knowledge. He 

P ong 3 — based the statement upon the surveys I 

industries, great and small. 


of United States Army engineers. It 


Not only manufacturing industries but is not the diversion of water for 


agriculture and mining as well sell to this power that is spoiling the shape of p 
market—the cotton grower of the south the Horseshoe and causing the cat- 
and the metal miner of the northwest along aract - ere up the “eld 7 
with the machinery maker of the east. ee Day easier Og A ; ' 


being caused, rather, by failure to di- 
vert the water from the middle chan- 
nel, which is becoming deeper and 


In all, a buying job which every year 
exchanges many millions of dollars for 


value received, distributing this sum along more destructive constantly. | 
the byways as well as the highways of The explanation, as given by Mr. 
trade, so that making telephones for the a, 15 Oe — “4 ‘tnd 
nation is a work of the nation and by nay ay Ft: ee ‘i al as 
the nation. No. 5 of a Series it wears away a channel, it will rush 


in greater quantities into that chan- 

nel and thus wear it away more and 
more rapidly. 

> Not many years.ago, the Horseshoe 

Fall, which releases about ninety-four 

25 4 ia J CC, ia J C per cent of the river’s flow, was 4 

perfect horseshoe. To-day it is an 

SINCE 1882 MANUFACTURERS FOR THE BELL SYSTEM imperfect horseshoe. Ina few years, 

unless something is done to retard the 

movement, a great gash will be cut m 


the center of the stream and the cliffs 
on both sides will be bare. 
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Increasing production costs, 
+ stiffer competition, decreasing volume 






..- Passed Dividends 


Tue disadvantage of 
manufacturing in many of the coun- 
try’s congested industrial centers is 
becoming more and more apparent to 
producers. 


If costs are eating up your profits, 
look into Georgia. You will find pro- 
duction economies that are amazing to 
those who are not operating here. And 
you will find a market, ready to absorb 
a large share of output—because here 
is a prosperous people waiting with 
new wants to be satisfied, and new 
money with which to pay. 

Efficient, willing, loyal labor; cheap 
raw materials within easy haul; low 
taxes, plentiful hydro-electro power at 
low cost—and many other factors con- 
tribute to the economy of operation in 
Georgia. Careful analysis of the facts 





PROS PEERS 
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will demonstrate to you the wisdom of 
establishing in Georgia an initial pro- 
duction unit—which will pay for itself 
rapidly and finance its own growth. 


Excellent sites are available and 
building costs are much lower than in 
other sections. Georgia’s prosperous 
communities extend a warm welcome 
to industry. 

Investigate Georgia. Find out what 
these outstanding advantages mean in 
dollars and cents to you. 


+. sa] a se 


We will gladly place our engineers 
at your disposal in order that you may 
determine the profit opportunities as 
they apply to your business. Georgia 
Power Company, Atlanta, Georgia; New 
York Office, 120 Broadway, 


GEORGIA 


I N 
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Bie Todd. Check Simmer 
saves this investment house 40 
per cent of executives’ time spent 

signing dividend checks 





Tur Todd Check Signer in service at H. M. Byllesby and Company, 
Chicago, during one month signed 96,810 dividend checks and saved 40 
per cent of the time usually required for this tedious operation — a 
frequent time-waster for executives. 

After thorough tests and continued use of the Todd Check Signer, Mr. 
Herbert List, Asst. Secretary of H. M. Byllesby and Company, writes: 


“We congratulate you most heartily 
upon your achievement, and we are 
willing at all times to recommend your 

- machine to such organizations whose 
business requires the signing of checks 
in great quantities.” 

The Todd Check Signer is a re- 
markable machine that reproduces a 
genuine signature and photograph on 
checks at a speed of 7500 an hour! 
Checks enter the machine in sheets 
of four, five or six and are delivered 
signed and cut apart. 

The signature itself is more nearly 
non-counterfeitable than those pro- 
duced by any other known method. 
The actual signature plates are double- 
locked in the machine, and in the proc- 
ess never touch the check paper. 

One employee operates the Todd 
Check Signer. The operation may be 
kept under the supervision of one ex- 
ecutive without actually occupying him. 

The Todd Check Signer is a time- 
saver where time means money. Its 

use releases executives 
for the important 
duties their positions 





require. No more wasteful hours 
putting a hand-written signature on 
checks are necessary. 

If your organization is paying ex- 
ecutives high salaries for days of the 
weekly or monthly ordeal of signing 
checks, the Todd Check Signer has a 
place in your business. 

Full details and information will 
follow an inquiry under your letter- 
head. A Todd representative will be 
glad to discuss the Todd System with 
you. Get in touch with one of the 
nearest Todd offices. The Todd Com- 
pany, Protectograph Division. (Est. 
1899.) Rochester, N. Y. Sole makers 
of the Protectograph, Super-Safety 
Checks and Todd Greenbac Checks. 





THE TODD COMPANY 10-15-27 
Protectograph Division 
1154 University Ave., Rochester, N. Y. 
Gentlemen: Please send me further in- 
formation about the 
(J Todd Check Signer 
() Super-Speed Protectograph 


Name 





Business. 





Address 
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In the meantime, the America 
Fall, which furnishes a large part of 
Niagara’s scenery with six per cen 
of Niagara’s water, has not 
noticeably wearing away. There’is, 
natural reason for this. A series 9 
small islands above the American F,j 
so diverts and spreads the flow thy 
no part of the great cliff on that sig 
of the river is subjected to any extn. 
ordinary strain. 


Of course, if the Horseshoe Fall js 
permitted to continue its  suicida| 
tactics, such a gash may be cut in the 
Canadian channel as to divert all the 
water from the American side; and 
the American Fall, which has fy. 
nished so much of Niagara’s inspira. 


-tion, may then become in reality 


much as the old cartoons depicted it, 


This, as every lover of Beauty must 
admit, is a serious and an urgent sit- 
uation. But who are the lovers of 
beauty to-day ? What interests are do- 
ing anything to arouse the country to 
save Niagara Falls? The answer is: 
the power interests. The very men 
who were made the butt of those 
ancient cartoons, the “sordid profit- 
seekers,” the human beings who had 
presumably sold their souls to the 
devil of Greed—these were the men 
who came forward with a construc- 
tive program to preserve Niagara. 


Engineer Takes Hold 


Fortunately, they are not now the 
only men. For it came to pass in the 
course of time that an engineer came 
to have a high place in the govern- 
ment of the United States. His name 
was Herbert Hoover. And after that, 
when any section of the country was 
beset with problems which required 
action instead of talk, it rather ex- 
pected Mr. Hoover to drop in and fix 
things up. 


Niagara was no exception. Mr. 
Hoover grasped the situation easily; 
and at his suggestion the Niagara 
Control Board was enlarged in 1926 
by the addition of one American and 
one Canadian member. The Ameri- 
can member selected was J. Horace 
McFarland, former President of the 
American Civic Association, which 
had taken the lead for many years in 
the agitation to preserve the cataract 
from the encroachments of commer- 
cialism. 

There was never any real conflict 
between those who were interested in 
preserving Niagara Falls and those 
who were interested in using them. 
All that was needed, apparently, was 
a thorough understanding all around. 
It is too early now to say what this 
board will recommend, but a report 
is due in the near future which is 
expected to place the problem before 
both Nations, not in terms of preju- 
dice and suspicion but in the pure 
white light of actual fact. 

In the meantime, the power inter- 
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ly; INK of the traffic in your town twenty years ago. 
are Not much of a problem then, was it? But today! 
126 

Times have changed and the streets of yesterday—still 
ind 
me the streets of today—are as obsolete as a 1907 motor car. 
ice Not only must our street pavements be made wider and 
he still wider to accommodate growing traffic volume. They 
ch must be specially designed for durability, safety and un- 
7 interrupted use. 
T- The concrete street is modern—developed, like the 

concrete road, specifically for motor traffic moving on The clean, gray beauty of concrete 
ct rubber instead of steel. Resilience is built into the mod- pers wakes cham espacielly Ae- 
' sin in residential districts and 
in ern vehicle. Its roadway must be rigid, maintaining an fir pinks iid Viekotanle, Wehs 
" even surface under impact, wear and temperature. The anal Conens Assochiiiats 
n. ary Chicago, for a booklet citing the ex- 
. concrete street meets these requirements perfectly —and woe “same 


; it is the safest pavement wet or dry. 
PORTLAND CEMENT 


‘| CONCRETE 


- r permanence 
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Less Cost 


per Ton Mile 


Wisconsin stands ready to de- 
monstrate motor economy which 
begins with gas and oil thrift 
and carries through to savings 
in repair shop hours, in extra 
mileage between overhauls, in 
lusty fight against replacement. 


In Wisconsin design, sound 
principles are soundly applied, 
whatever truck or bus is to be 
powered. Sixes or Fours, 20 
horse or 150, each Wisconsin 
motor can be depended upon to 
develop more power per cubic 
inch than any comparable unit. 
This higher standard extends to 
every vital point. 


The net result is bound to be 
less cost per ton mile. And 
that’s what sells trucks and 
busses. 


Facts and figures are yours 
for the asking 


WISCONSIN MOTOR MFG. CO. 
MILWAUKEE, WIS. 


Wisconsin Motors are manu- 
factured in a full line of Sixes 
and Fours with a power range 
of 20 to 150 H.P., for trucks, 
busses, tractors and construction 
machinery. 
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ests are boosting for Beauty. The 
men concerned do not pose as profes- 
sional aesthetes. They pose as nothing 
but The Niagara Power Company, a 
business organization employed in 
public service for profit. But they 
live in Niagara Falls and vicinity, and 
Niagara is as sacred to them as it 
ever was to a worshipping Red Man 
before honeymoons were invented and 
the song of the auto horn was un- 
known. 

Also, if you want to see it from 
any such sordid point of view, 
Niagara Falls is a great business asset 
to all this region; and if beauty is an 
asset to business, business men can 
be depended upon to support beauty, 
whether they have any special aes- 
thetic endowment or not. 

“Tt’s just like this,” one of them 
remarked to the writer, “if I were 
doing business in Florida instead of 
Niagara Falls, I’d be a dumb-bell if 
I did anything to destroy the climate. 
I’d love the climate all the more if I 
were niaking money out of it. Don’t 
take me for an artist or anything, but 
just remember that millions of people 
come here to see the Falls and they 
bring millions of dollars with them. 
All that will stop as soon as there is 
nothing to see.” 


Afterglow and Dinner 


As usual with business men, he was 
trying to hide his fineness. The writer 
found this out presently; for he had 
invited the writer to dinner, and it 
was ten o'clock that evening before 
the eats were actually on the table. 
For it was a beautiful summer eve- 
ning, just the right time to see the 
sunset from Fort Niagara, and then 
to watch the afterglow until the last 
faint ray had disappeared; and with 
such things to enjoy, the sordid busi- 
ness man, who had enjoyed them for 
forty years, could not see that a few 
hours’ postponement of dinner would 
make any particular difference. 

Whatever its motives, The Niagara 
Falls Power Company is out to save 
Niagara Falls. It doesn’t care how 
the job is done, or who does it, so 
long as it is done in time. It has no 
scheme to sell to the government, and 
no special plan for the diversion of 
more water to its own particular ends. 
That more water will be so diverted, 
when the facts of Niagara’s attempted 
suicide are known and acted upon, it 
does not doubt; but the immediate 
necessity is to make the facts known. 

To that end the company has con- 
structed an exact model of Niagara, 
on a scale of one to one hundred feet. 
and is exhibiting ‘it in action to an 
increasing number of visitors every 
week. 

First, the visitor sees the gorge 
without any water in it; then the 
water is turned on in different vol- 
umes, representing the situation be- 
fore and after its diversion for power 
purposes. By means of wires strung 
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across the gorge, the shape and loca- 
tion of the horseshoe at various times 
since 1764, when the first survey was 
made, are made plain to everybody; 
also the present deepening of the 
channel in the center of the horseshoe, 
and the gradual baring of the cliffs on 
either side. 

It is easy to see from this model 
just what is causing all the trouble. 
It takes but a few feet of water, one 
learns, to create the scenic wonder 
of the American Fall, while the depth 
of the torrent in the center of the 
Horseshoe is at least eighteen feet. 
Against the weight and force of such 
a torrent, even Nature’s rocks can 
not stand and they are giving way. 

Presently, however, as you watch 
the model, a signal is given and 
rubber-booted- workmen step out into 
the rapids, carrying artificial islands 
which they implant at strategic points 
in the river bed. By these islands 
the Horseshoe Fall now receives the 
same protection that the American 
Fall has always had. 


Nature Receives Aid 


One hesitates to say outright that 
such an interference with Nature has 
actually made the Falls more beauti- 
ful; but if they were more beautiful 
thirty years ago than they are to-day, 
that is the way the transformation 
must be described. For the river, by 
the mediation of these islands, is once 
more distributed so that all the cliffs 
are covered, and nothing of scenic 
value is lost by the diversion of water 
from the center of the stream. 

The Niagara Power Company does 
not advocate the building of such arti- 
ficial islands in the real river. Being 
a power company and not a Beauty 
Commission, it does not assume the 
right to advocate anything. But it is 
letting the public know that the Falls 
are dying, and that this is one of 
many methods by which they might 
be given a permanent lease of life. 

To the modern engineer, they say, 
the scheme presents no insurmount- 
able difficulties. Those who have 
tamed the Falls for kitchen service 
do not hesitate at the thought of man- 
ufacturing islands in the center of the 
wildest torrent that Nature can pro- 
duce. 

They want the public to know 
the facts. They want the public to 
know that Niagara can be saved. To 
be sure, they have a good, healthy, 
selfish interest in this salvation, and 
it was once supposed that beauty and 
self-interest are mutually exclusive 
qualities. Supposing a thing, how- 
ever, does not make it so; and when 
America once grasps the facts in this 
urgent situation, instead of viewing 
it longer in the light of an ancient 
superstition, it is quite possible that 
it will rouse itself to save Niagara 
Malls even if everybody in the country 
does make money out of it. 
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medium— 


E experience of successful national advertisers 
may well be a guide to others in the selection of 
advertising media. 

And literally hundreds of the most successful have 
adopted Autopoint Pencil as a definite part of their 
merchandising plan. 

They use Autopoint as a constant reminder of their 
firm and product to bolster up their magazine and 
other advertising. 


Autopoint pays for itself. Results are rapid. Your 
salesmen present these attractive pencils to your 
customers and prospects. Your name is attractively 


stamped on the barrel. 


Not a mere souvenir 


Autopoint is not discarded. It stays in the customer’s 
pocket, on his desk . .. a reminder of you many times 


a day when ordinary advertising is not seen or read. 


Autopoint eliminates the waste of “one-time” ad- 
vertising, of advertising that goes into the wastebasket. 
Results are continual, goodwill is progressive, with 
Autopoint. 

Read the exclusive features of this famous pencil. 
Let us send you one to use yourself. Your delight 
with it will give you some idea of how your prospects 


will receive it. 


Send the coupon now for complete information, 
for list of users, prices, and a beautiful sample for 
yourself. There’s no obligation. Send coupon today. 


MAIL COUPON TODAY 


e AUTOPOINT COMPANY 
4619 Ravenswood Ave., Chicago, Ill. 
. Pencil” Without obligation, please send sample Auto- 


3 Big Features 








FREE 
Offer to 


Executives 
See Coupon Below 











For Executives 


Only 


point, booklet, sales-building proposition, prices, etc. 
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This Service regularly opens the Financial Section of Forbes and is supplemented by short, concise analyses, on later pages 
of each issue, by well-known authoritative specialists in the more important 


LTHOUGH business in a number 
A of lines has picked up consider- 

ably since the close of last month, 
the usual Fall upturn which is looked for 
at this season of the year does not ap- 
pear to have manifested itself in as satis- 
factory a degree as might have been 
hoped for. 

Department, chain store and mail or- 
der sales have shown perhaps the best 
increases, but even in these lines the 
gains have not been altogether up to the 
standard seasonal increases of former 
years. e 

The steel business is being watched 
as perhaps the leader in what- 
ever trade movement was to be 


financial and commodity divisions. 


and car loadings are still running mode- 
rately below the same weeks of last year. 


"Pigpensi octeeied prices have shown a 
considerable disposition to ease off 
from the rather high levels which were 
set up around the middle of September, 
but in many cases the prices in individ- 
ual lines are still holding close to the 
highest for the year. 

Interest rates have firmed up mode- 
rately, as had been anticipated in view 
of the seasonal increase in the demand 
for funds during the crop moving months. 
Longer term rates are not much changed, 


issuance for August. The trend is ir. 
regular and not enough of the reports 
have been issued to make the result for 
the total of Class I roads at all definite, 

It appears, however, that by far the 
majority of roads which have thus far 
reported show net operating railway in- 
come considerably below August of 1926, 
and there are-even a few of the roads 
whose profits for August of 1927 have 
dropped slightly below that for July of 
this year, in reversal of the usual rather 
rapid gains in August over July from a 
seasonal standpoint. 

Though it is somewhat too early to make 
a very definite prophecy, it now 
appears that the final profits of 








expected for general business 
and the comeback of the steel 
industry thus far in the Fall 
months is now admitted to have 
been rather disappointing. 

It is true that orders have in- 
creased, but they have not in- 
creased as much as was ex- 
pected after the excessively low 
levels which the industry reach- 
ed during the Summer months. 


Steel Trade 


S a matter of fact, after 
their original upturn around 
the middle of last month steel 
operations have again fallen off. 
The Corporation has reduced its 
rate to only about 66 per cent., 
compared with about 70 per 
cent. a few weeks ago. Lead- 
ing independents are operating 
at about 60 per cent. of capac- 
ity, compared with between 65 
and 67 per cent. around the 
close of last month. 
The motor industry is cur- 
rently showing about the best 
recovery from a standpoint of 





Highlights of the News 


Motor Output Advances........... 
Rail Net Still Far Below Last Year 58 
Spokane Air Carnival Successful... 62 
Young Heads Reserve Board....... 
World Wheat Crop Increases...... 
Brokers’ Loans Jump to New High 60 


Commodity Price Advance Checked 59 
McAdoo Retires and Smith Boom 


Gets Under Way................ 


Assembly Elects Council at Geneva.. 68 


Another Disarmament Conference?. 70 


61 
66 Car Loadings 


all Class I roads for the month 
of August this year may fall 
around $118,000,000. Such a figure 


58 would show only a moderate in- 


crease over July of this year and 
would show a decline of not far 
from 15 per cent. below August 
of 1926. 


——— results from a profit 


Cotton Ginnings Bullish........... 64 - reppin oaesd ee = 

i een prophesied, of course, by 
England Wins Schneider Cup Race 62 car loading figures, and from 
French Tariff Situation............ 68 such reports the prospects for 
Morrow Ambassador to Mexico.. . 68 redone bai ome 
Car Loadings Still Below 1926...... 58 meet etapa na aga 


improvement over August, are 
considerably below the same 
month of 1926. 


67 As was to be expected, the 


weekly figures on car loadings 
have gradually advanced, and 


The Fair of the Iron Horse........ 59 early in September they set a 
Conversion of Second Liberties.... 61 new high record for 1927 but 

have not been able to reach the 
New World Speed Record eb be 6s e 62 figures reported in the corres- 


ponding weeks of the previous 
year. As a matter of fact, the 











operations of any of the major 








domestic lines, but it is not yet 
apparent that all of the motor produc- 
tion is going directly into consumption. 
Production schedules are being pushed 
to what may be new high levels for this 
season in certain parts of the industry, 
and although the monthly totals are 
not yet getting the benefit of the antic- 
ipated heavy Ford production they are 
running high enough to indicate that the 
final quarter of 1927 will wipe out most 
of the deficit incurred previously this 
year and that totals for the full year will 
not be very far from the highest on 
record. 

Preliminary reports for the month of 
August continue to show rather large 
declines in net income for Class I roads 
compared with the same month of 1926, 


Mowever, and call money has firmed up 
but slightly. 

Bank clearings continue to run far 
ahead of 1926 and have extended their 
margin over last year during the past 
few weeks, with the totals now running 
more than $2,000,000,000 ahead of the 
same period in the preceding year. 
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Net for August shows Improvement Over 
Previous Month But Is Still Con- 
siderably Below Last Year 
Baan monthly reports of the individ- 

ual roads are now in process of 





weekly car loadings have run con- 
sistently below the same period 
of 1926 for over twenty weeks, or prac- 
tically since the coal strike began in the 
early part of May. 

It is also notable that a number of 
the recent weekly reports for 1927 have 
not only dropped below the same weeks 
of 1926 but have also shown a mod- 
erate falling off from the corresponding 
periods of 1925. 

The decline in traffic is not confined 
to coal by any means, although that 
classification shows a rather large 
drop from 1926. Other laggards are 
livestock, forest products, coke and 
ore. Merchandise and miscellaneous 
freight are practically the same as last 
year, while grain and grain products 
show the largest increase over the same 
period of 1926. 
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FTER the usual Labor Day re- 
action due to the holiday, car 
loadings have once more turned up to- 
ward new high levels, but the current 
figures are still running behind 1926. 


Fair of the Iron Horse 


The world turned suddenly back 
about one hundred years, earlier in the 
present month, with the opening of the 
Iron Horse Fair celebrating the cen- 
tenary of the Baltimore & Ohio Rail- 
way. From the earliest beginnings of 
railroad transportation, the successive 
developments rolled on swiftly in a 
brilliant pageant culminating in the 
most efficient of the modern giant lo- 
comotives. 

















Irregular Movement Follows Sharp 


Reaction from High Levels. Indexes 
Reach New High Since Spring 


eg the sharp reaction which halted 
the rapid upward movement in com- 
modity prices around the close of last 
month, the subsequent movement has been 
highly erratic. While general prices: have 
had some rallies, there have been more 
days of weakness than strength. The 





declines have not been nearly as sharp 
as during the latter part of September, 
but the average level is moderately lower 
and has cancelled a good portion of the 
gains which were registered in the Au- 
gust advance. 


Month Year 
Latest Prev. ev. 
Dun’s Index ...... 188.298 186.335 185.717 
Bradstreet’s ...... 12.9015 12.5830 12. 


Most of the indexes are somewhat 
irregular but have not yet fully reflect- 
ed the declines in the individual com- 
modities and their trend is still mod- 
erately upward. 


Price Indexes 


& OMPARED with weekly ad- 
vances of as much as 22 
points, the Irving Fisher wholesale 
price index of 200 representative com- 
modities has slowed down its rate of 
advance so that for the latest week the 
gain is only a fraction of a point. The 
latest figure, however, stands at 144.7, 
a gain of 2 1-2 points since the begin- 
ning of September, and compared with 
a figure of slightly under 140 as the 
average index number for the second 
quarter of 1927. 

As usual wheat and the other grains 
have been the leaders in the movement 
toward lower prices. Wheat is off a 
couple cents a bushel from the prices 
current around the latter part of the 


59 


past month, and corn, oats and the 
lesser grains show about the same de- 
gree of reaction. 


After reaching the highest price in 
well over a year at around 24 cents, it 
became apparent that the long and 
rapid advance'in this staple had been 
overdone at least temporarily and prices 
have been realigning themselves to- 
wards somewhat lower levels for nearly 
a month. 

The reaction appears to have been 
at least partially a technical one which 
has strengthened the market to a con- 
siderable degree. That it is more 
healthy at the lower levels than at the 
high points around 24 cents has more 
recently been indicated by a new dis- 
position for this staple to advance. 

Following bullish ginning reports, 
this staple has recovered at least a por- 
tion of its recent losses and there has 
been a disposition towards strengthen- 
ing prices throughout the entire com- 
modity market within the last few days. 


Steel and Iron 


I RON and steel prices have shown 

no change for the past couple 
months so far as officially posted 
figures are concerned, but the miscel- 
laneous metals have taken part in the 
general weakening of commodity prices 
during the early part of the month. 
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The power construction work of Stone & Webster 

is 3,120,000 horse power—10% of the installed ca- 

pecty of the industry. Steam power work, 2,060,000 
.p- Water power work, 1,060,000 h. p. 


The illustration shows the Fore River crossing of 
main 110,000 volt transmission lines designed and 
built by Stone & Webster, Inc., under supervision 
of I. E. Moultrop, Chief Engineer, The Edison 
Electric Illuminating Company of Boston. 


STONE & WEBSTER 


INCORPORATED 


DESIGN-BUILD , 


NA 


“OPER AT ES 





SAN FRANCISCO, Holbrook Bidg. 
PITTSBURGH, Union Trust Bidg. 
PHILADELPHIA, Real Estate Trust Bidg. 
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Lead has held quite firm and COPper 
has also resisted the downward move. 
ment, but zinc and tin have both r¢. 
acted moderately. 

Rubber prices have pursued an ¢. 
ratic but generally downward trend fo 
the past few weeks and despite a cy. 
rent upturn future options are at some. 
what lower levels than around the clog 
of last month. Livestock prices cop. 
tinue strong against the general tren 
and hogs are not far from the highey 
for the year. Beef has also had a rather 
rapid advance during the past couple 
weeks. 

The price situation in petroleum an¢ 
its refined products shows little change, 
and while there is no definite dispogi- 
tion toward higher prices the lower trend 
has given way to a status quo. 


Domestic Commodity Prices 


2 Wks. Year 
Latest Prev. 





Prey, 

Wheat, March ............ $1.3454 $1.39%4 $1.35 
orn, OS SRP So ecomarares 1.01 1.03% 2 
oe a ee 50% 514 & 
Cotton, Mid., March 20.96 21.22 16.8% 
ee atid J 7.20 7.75 
Coffee, No. 7, Rio P 13 7 
Sugar, Gran .06 059 
ee ae 24.00 22.00 23.0 
Iron, 2X, Philadelphia .... 22.75 22.75 22.75 
Steel, Pittsburgh ......... 33.00 33.00 35.0 
BOE. tintcdahndeks<gptias Ueceecd 6.25 6.25 8.70 
Ri: gence thitatieeona eas 13.20 13.25 14.10 
Zine, E. St. Louis ....... 6.15 6.25 7.35 
(ER ag ES oC ee 59.75 62.50 69.4 
OO eee 34 34 a 
Crude Oil, Mid-cont. ..... 97 97 2.05 
SREB. 4 cawsach coepitiassee 17 17 2 
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Brokers’ Loans at New High Record. 
Roy Young Succeeds Crissinger as 
Reserve Governor. Conversion 

of Second Liberties 


D ESPITE an unprecedented volume 
of refunding, Government financ- 
ing and general transfer operations over 
periods of unusual stress, the money 
market has not firmed up to any per- 
manent or marked degree. 


Call Money 


Call money has shown its usual wider 
swings at this season of the year and is 
generally higher than during the sum- 
mer months but no “seasonal string- 
ency” has developed by any means and 
none is anticipated. The call rate has 
gotten around 5 per cent. on a few days 
but the ruling rate is still 4 per cent. 
and the longer maturity loans, though 
firmer than they were, show no changes 
from the latter part of September. 


2 Wks. ‘- 

Ruling A go 

Cie: Me ee es ae 4% % 44% 
60-90 day time ...............4 4 4 434 
Commercial Paper ........... 4 4 4% 
New York rediscount ....... 34H 3K 4 


Brokers’ Loans 


D ESPITE some slowing down in 
the upward march of stock- prices 
extraordinary demands have been made 
by the brokerage fraternity for credit, 
due to issue and exchange of new 
stocks, and brokerage loans have con- 
tinued their rather rapid course into 
new high ground for all time. 

The most recent total for such 
brokers’ loans, as reported by the Fed- 
eral Reserve Board, is around $3,300,- 
000,000, a gain of about $30,000,000 in 
a single week, and a new high record 
in the history of such figures. 
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Such totals compare with the low 
noint of $2,408,000,000 reported in May 
nf 1926, and are currently more than 
90,000,000 higher than in the corre- 
sponding week of last year. 

The startling furor raised in financial 
ircles regarding power of the Federal 
Reserve Board at Washington to dictate 
Lbsolutely the rediscount policy for the 
individual district banks, has quieted 
down to a large extent but the question 
is still far from settled and the Chicago 
bank authorities promise a judicial ap- 
peal for clearer decision of the courts, 
or the Attorney-General, on the subject. 
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change New Reserve Governor 

‘isposi- INCE he is reported as standing 
r trend S largely responsible for action of 





the Board in overruling the Chicago 
; bank with regard to its discount rate 
policy, the recent resignation of D, R. 





% Ho Crissinger of Ohio, as Governor of the 
4 $1.35 Federal Reserve Board, has aroused a 
i * great deal of discussion. 
= Mr. Crissinger has let it be known 
0 that he is not “backing down,” and that 


059 the discount rate affair has had nothing 


275 to do with his resignation. In his place 
35.00 President Coolidge has appointed Roy 
te A. Young, former Governor of the Min- 
7.35 neapolis Reserve Bank, to serve on the 
a Board at Washington and the intention 
20 is very clearly to make Mr. Young the 


new head of the Board, the youngest 
member and the youngest Governor the 
Board has ever had. 

Bank clearings continue to gain and 
the comparatively large gains now be- 
ing shown coincide with a period of 

comparatively small gains at this time 
ord. 
last year, to show the current weekly 











as ° 
- totals at very large increases over last - 
year. The latest statement shows the 
week’s total volume of check collections 
ume at not very far from three billions above 
‘ane: the corresponding week of last year. 
over 
oney Latest Weekly Bank Clearings 
por District 1927 1926 
New York ..064:%2e83 8,998,968,000  6,930,904,000 
OE Le 697,132,000 617,973,000 
Philadelphia ....5:2cau 644,462,000 574,057,000 
. Cleveland . .ssaadcsagenas 770,778,000 701,107,000 
‘ider Richmond ...........00 332,090,000 311,601,000 
d ie Atlanta ....<dsdidaveaeks 333,038,000 298,916,000 
CBicago .....<sab seep sae 1,540,902,000 1,430,619,000 
um- Ht, LOUIS ....,cscapeneen 346,848,000 ,285,000 
ing- Minneapolis ............ 258,773,000 198,720,000 
Kansas City. *.. 00.0.2 .35% 325,270,000 318.605 000 
and SOURS... scseesucmemene 204,151,000 200,215,000 
has San Francisco .......... 816,118,000 755,185,000 
lays Totals ... Avision 15,303,530,000 12,681,219,000 
ent. ‘ ° 
nal HE annual convention of the In- 
yee vestment Bankers’ Association of 
America, held this year at Seattle, has 
val completed its program and among the 
Aaa more important proposals discussed is 
as a plan to avoid duplication in organizing 
+4) syndicates for proposed bond issues, 
which, if carried out, would cut down 
the bill for financing by millions of dol- 
lars each year. 
in ° 
a Liberty Exchange 
ide fF, *CHANGE of the Second 4% per 
lit, cent. Liberty Bonds has apparently 
ew been even slower than the Treasury De- 
ai partment had anticipated, especially as 
to regards the latest and last offer of the 
Government for the refunding of these 
ch bonds into other Government securities 
rs Which offer was scheduled to expire Oc- 
0. tober Ist. 
n Interest on these Liberty Bonds will 
rd cease after November 15th, 1927, as of 


which date they have been called for 























redemption and it is essential that hold- 














THE COST OF 
HOME OWNERSHIP 


includes certain fixed items, 
such as interest, taxes and 
running expenses, which may 
be budgeted with a reasonable 
degree of accuracy. 

But there is always the 
possibility of emergency ex- 
penses that should be offset 
by proper and adequate 


insurance. 











Atna Combination 
Residence Insurance 


3 is home protection in a most convenient and 
attractive form. By this one contract, you may safe- 
guard your home and your invested funds against 
loss from any or all of the following unfortunate 
occurrences : 


I. Burglary, theft or larceny. 


This clause may be amplified to include highway 
robbery, if you so desire. 


P 


Water damage. 
Explosion of heating or cooking apparatus. 


Accidental breakage of windows or other fixed glass. 


$Y 


. Windstorm or tornado. 


. Loss of use. 


N OQ 


. Liability for injury to others. 


W: URGE you to avail yourself of this protection 
at the earliest possible moment. There is an Aitna- 
izer in your community who would be glad to serve 
you. If you do not know who he is, write at once to 


Etna Casualty and Surety Co. 


Hartford, Connecticut 


Affiliated with FLT “|ZF 
INA LIFE 


INSURANCE COMPANY 
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EVERY MODERN FACILITY 
FOR FOREIGN BANKING 
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Purchasing Agents ~ Customers ~ 
Anniversaries ~ Employees 


A recognition of good will and Friendship. Something 
different—sure to be appreciated. Goes right into the 
home. An unusual idea, a delicious, ‘home-made 
Fruit Cake in a beautiful Gift Box. 


B and C Golden FRUIT CAKES 


—made rich and appetizing. Eighty-five per cent fruit and 
ce om pecans. candied cherries, luscious Hawaiian pine- 
apple, spicy citron and sweet raisins, blended and slowly mixed 
with the purest butter, eggs, milk and sugar. Flavored “s you 
would expect Fruit Cake to be (with Government limitations). 
Wholesome and delicious—the finest product pos- 
sible. Each Fruit Cake comes packed in your 
choice of these four individual and beautifully 
decorated containers, hand wrapped and ribbon - 
tied, complete with mailing container, special 
Holiday Shipping label, and a card enclosed. 


For Quantity Prices Write er Wire 
B and C BAKING CO., Dayton, Ohic 


Tere eee eee ee eee eee eee eee eee eee ey 
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ers who have not exchanged their bon 
for the new Treasury issue shall submj 
the Second Libertties for payment ) 
fore their redemption date, in order ng 
to lose any interest on their princip, 
Well over a billion dollars of this iggy 
is still outstanding. 

















England Wins Schneider Cup Race 
with American Entry Missing. New 
Werld Speed Record. Spokane 
Air Carnival 

OLLOWING the series of tragic 

attempts at flying across the At. 
lantic and public opinion against furthe 
trials, there have been no recent at. 
tempts of the flight, but some of the 
more daring flyers are still planning the 
trip. 

Messrs. Brock and Schlee landed a 
Tokyo, Japan, in the Pride of Detroit, 
just 19 days after their take-off from 
Newfoundland,having flown 12,275 miles 
in that time, well over half way around 
the world. There they were met bya 
flood of friendly counsel urging them to 
come home by boat and the proposed 
but very dangerous flight across the 
Pacific Ocean was finally cancelled. 


The Germania 


Another contender for round-the- 
world honors is Lieut. Koennecke, who 
started from Berlin late last month in 
the Germania, to fly across the pacific 
to America via the Orient. Charles A. 
Levine, the American “stormy petrel” 
of aviation, balked in his attempt to fly 
westward across the Atlantic, has turned 
his plane’s nose toward the Orient and 
flown from England to Vienna where 
he was brought down, far short of his 
goal. 


Schneider Cup Race 


Es HE famous Schneider Cup Races 
were held at Venice, Italy, around 
the close of last month, with the Amer- 
ican entry missing, due to the inability 
of Lieut. Williams to perfect the flying 
and testing of his speed ship in time to 
enter it in the race abroad. 

England and Italy were the chief con- 
tenders and the former walked away 
with the honors of the classic race. Out 
of six machines entered only two were 
able to finish and both of these were 
British planes. 


Lieut. S. N. Webster, flying a Super 
Marine monoplane, with a Napier en- 
gine, won the race, completing the 217- 
mile course at an average speed of over 
281 miles per hour. Lieut. Kinkaid 
smashed all world records for speed 
when he did one lap of the course at a 
speed of 289.75 miles per hour. | 


Spokane Air Carnival 


; 4 HE eyes of the United States were 
turned toward Spokane, Washing-. 
ton, for fully a week during the recent 
and successful air derby held in that 
city. The Class A trans-continental 
race from New York was won by Speed 
Holman of St. Paul and the Class B 
event by C. W. Meyers in a Waco 10. 
There were many other events included 
in the week-end of flying and for the 
first time an “air carnival” seems ta 





have made expenses. 
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cost less 
than Streets 


HE future of the street car is 

assured by the fact that street 
cars cost less than streets. Every 
large American city today has 
outgrown its streets, most of 
which were built to meet traffic 
conditions of many years ago. 
Now, with populations increas- 
ing, with business concentrated 
in a limited “down-town” area, 
cities must either provide new 
streets or increase the transporta- 
tion facilities that enable the 
streets to carry the people. 


The most efficient city trans- 
portation agent is the street car. 
Occupying little more than 2% 
of the street space, street cars 
carry, in many cities, 75% of the 
street users. Because from 60 to 
100 people can ride on one street 
car, the street car uses fewer 
square feet per person carried 
than any other method of trans- 
portation. Urban transportation 
is mass transportation — and 
mass transportation demands 
movement in large units. 


WESTINGHOUSE ELECTRIC & MEFG. CO. 
Offices in All Principal Cities 


= > Representatives Everywhere 
Ss: Localized Service — Men — Parts — Shops 


iy 
\s : 


ECONOMIC TRENDS 


STC 
Wty, 
Z 
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Doubtless cities will add new streets — but they will also add many new 
street cars. A large percentage of these will be driven by Westinghouse 
motors. The first single-reduction railway motor — the progenitor of all 
present-day railway motors — was developed by Westinghouse in 1890. 








IN THE ELECTRICAL INDUSTRY 
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Are You Overlooking 
Opportunities 


in the Newer but Solidly 
Founded Fields 


of Bond Investment? 





Just as a man changes methods or policies in his business to meet 
new conditions, so should his investment viewpoint be flexible. 
Otherwise his money cannot benefit from employment in thriving 
situations nor avoid penalty where there is stagnation or decline. 
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A little later in the month a world’s 
record for parachute jumping was es- 
tablished at the Anacostia Naval Air 
Station when nine men leaped from a 
Ford transport plane in 18 seconds. The 
previous record was six simultaneous 
jumps, held by Germany. 


Spirit of St. Louis 

OL. CHARLES A. LINDBERGH 

is still touring the country and 
continues to be received with successive 
ovations. Late last month he landed 
at San Diego, Cal., from whence he 
started last May on his history-making 
treck across the United States and the 
Alantic Ocean. Since that time the 
Spirit of St. Louis had flown approxi- 
mately 25,000 miles in about 273 hours 
in the air without overhauling either 
the plane or its Wright Whirlwind mo- 
tor. 

















te steady progress and change that are going on in the business and 
industrial world must be considered by the bond investor. Observa- 
tion will make clear that new fields for investment thus develop, some 
attaining positions of outstanding strength and stability. The automobile is 
a notable example in the industrial world; real estate bonds, farm loan 
bonds, foreign bonds, have come into wide popular favor only since the War. 


Consider the motion picture industry. Itis only about thirty years old, 
but it has grown to such giant proportions that gross receipts now approx- 
“imate a billion a year. And what was at first a mere novelty has become 
almost a necessity in the lives of millions of patrons. The demand is active 
in all seasons and under widely varying conditions. It meets universally 
the need for recreation at a price within the reach of all. 


Another instance is the publishing business. Until recently great news- 
papers and magazines seldom went to the public for capital. But growth 
in this field has been so rapid that the publishing business is now a source 
of a considerable volume of attractive securities. The earning power of 
strongly entrenched publications with great circulations and advertising 
revenues provides a sound basis for long-term credit. 


Investors may add safety and often increase their yield by including in 
their holdings, bonds—-whether debenture or first mortgage — of large, 
established concerns in the newer industries or the newer forms of financ- 
ing of old industries. 

Halsey, Stuart & Co. is on the alert for such investment opportunities, 
applying the same high standards of conservatism in their appraisal as in 
older fields of bond financing. It has underwritten, alone or with associ- 
ates, bond issues of companies subsidiary to prominent interests in the 
motion picture industry—Fox Film Corporation, Fox ‘Theatres Corpora- 
tion, and Loew’s Incorporated. In the publishing field, issues of such 
companies as The Chicago Daily News, Inc.; Evening American Pub- 
lishing Company (Chicago); Minnesota Tribune Company (Minneap- 
olis Tribune) ; Memphis Commercial Appeal, Inc. ; Hearst Publications, 
Inc., Hearst Magazines, Inc., and The Butterick Publishing Company. 
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i == Mumcipal \ peal BONDS TO HT) , 
HALSEY, STUART & CO. 


INCORPORATED 





cuicaco 201 §, La Salle St. New yorx 14 Wail St. 


PHILADELPHIA 111 South 15th St. vetrorr 601 Griswold St. creverann 925 Euclid Ave. 


sT. Louis 319 North 4th St. oston 85 Devonsbire St. 
MILWAUKEE 425 East Water St. MINNEAPOLIS 608 Second Ave., S. 
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Public Clamor Aroused Against Gov- 
ernment Commodity Reports. Cetton 
Ginning. Figures Are Bullish 


HERE has been renewed discus- 

sion regarding the Department of 
Agriculture’s policy in releasing regu- 
lar figures on the cotton crop and this 
commodity im general. The discussion 
is ‘usually occasioned by such rapid 
fluctuations in the cotton market as are 
induced by large changes in the Gov- 
ernment’s .estimate. The clamor that 
is raised against such figures usually 
comes from the traders who have been 
unfavorably affected by price changes. 


Crop Reports 

Thus far in the present season, the 
Department’s estimates of the crop 
have been quite bullish and conse- 
quently; perhaps, there is little heard 
about abolishing such estimates. On 
the other hand, the mid-September 
break in cotton futures which appeared 
largely the result of its rapid advance 
and weakened technical position was 
blamed on a certain type of govern- 
ment report which hazarded a conclu- 
sion regarding the future trend of cot- 
ton prices. Public clamor after the 
break became so insistent that Secre- 
tary Jardine announced that this par- 
ticular form of report will henceforth 
be discontinued. 

The bulls in cotton will probably 
not ask to have the regular ginnings 
statements discontinued by the De- 
partment of Agriculture, however, be- 
cause, like the crop estimates, they 
have been consistently bullish through- 
out the season. 

Ginning Report Bullish 

T HE regular report showed total 

cotton ginned thus far in the sea- 
son at 3,500,000 bales, against only. 2,- 
510,000 bales during the same portion 
of last year’s season. Despite the 
rather large increase in ginnings this 
year over 1926, the totals were not 
nearly as large as had been expected 
with most estimates around 4,000,000 
bales thus far in the 1927 season. 

The ginning report was therefore 
regarded as definitely bullish and fu- 
ture options turned about quickly and 
ran up over 100 points in a single day. 
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4 AS rw" Unnily Horsepower 
7 “’“S# uns up your production costs 


N Industry,amightyforcesprings places where it can efficiently per- 
- ; from the heart of the coal pile. form useful work. 
: Unless this force is carefully har- Johns-Manville insulations, 
: nessed it becomes rampant and un- _ packings, refractory cements, all 
truly. It breaks away from useful serve industry and the entire nation 
work and escapes from the engines by taming unruly horsepower. 
of Industry. Fuel is wasted . . . up Let a Johns Manville power spe- 
goes the cost curve. cialist go ov2r your plant to sug- 
To restrain unruly horsepower gest means by which the products 
is the function of Johns-Manville of asbestos can keep your horse- 
products of Asbestos. They hold power within the traces and bring 
it in check, they guide it to the down your cost of production. 


JOHNS-MANVILLE 


SAVES HORSEPOWER 


JOHNS-MANVILLE CORP., MADISON AVE., AT 41st ST., NEW YORK. BRANCHES IN ALL Lance Cities. For CanapA: CANADIAN JOHNS-MANVILLE CO., Ltp., TORONTO 
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The Bell System plant 
investment is greater than the 
largest railway system’s 


N its daily handling of more than 53,000,000 telephone 
conversations, the Bell System utilizes the abilities of more 
than 300,000 men and women, and has an investment in plant 


facilities of $3 ,000,000,000. 


Investment counsellors recommend A. T. §5 T. because: 


Its business is of an indispensable character. Q It—and its 
predecessors—have paid dividends regularly for 47. years. 
q Its earnings provide an ample margin of safety above divi- 
dend requirements. @ Its management is far-sighted, con- 
servative, and yet progressive. Its research and laboratory 
work, employing 3,500 people, is untiring in its quest for 
means that will bring the nation’s telephone service nearer to 
perfection. @ It owns over 91% of the combined common 
stocks of the operating companies of the Bell System. 


A. T. & T. stook can be bought in the open market to secure 
a good return. Write for booklet, ‘‘ Some Financial Facts.” 


BELL TELEPHONE 
SECURITIES CO. Ine. 


195 Broadway 

















Lie a) Bureau of 
‘eS. Canadian 
Ve) 
& Information 


The Canadian Pacific Railway through its 
Bureau of Canadian Information, will furnish 
you with the latest reliable information on every 
Phase of industrial and agricultura] develop- 
ment in Canada. In our Reference Library at 
Montreal is complete data on natural resources, 
climate, labor, transportation, business open- 
-—, Additional data is constantly being 

e 


DEVELOPMENT BRANCH 


If you are interested in the mining wealth and 
ustry of Canada or in the development or 
supply of industrial raw materials ayailable 
from resources along the Canadian Pacific Rail- 
way, you are invited to consult this Branch. 
Ap expert staff is maintained to investigate 
information relative to these resources and ex- 
amine deposits in the field. Practical informa- 
tion is available as to special opportunities for 
development, use of by-products and markets, 
industrial crops, prospecting and mining. 


“Ask the Canadian Pacific about Canada” 
ts not a@ mere advertising slogan. It is an 
sntymation of service—without charge or 
obligation—that the information is avail- 
able and will be promptly forthcoming to 
those who desire it. 


Canadian Pacific Railway Co. 


Department Colonization and Development 
J. S&S DENNIS Windsor Station 
Chief Commissioner Mon i, Can. 
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for Figuring, Checking, 
Underscoring, 
Blueprints, etc. 

Essential in every 

office, 

drafting room, 

school room 






Blue Purple Pink 











Red Brown Lt.Blue 
Green Orange Lt.Green Ba 
White Yellow Maroon & 


cAt dealers orwrite direct a hes yi 


American Pencil Co., 209 Fifth Ave.,N.Y. 
Makers of the famous VENUS Pencils 
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The advance was short lived, but jy 
general the cotton market has bee 
presenting a much firmer front in the 
last few days on reports of col 
weather throughout the southern pro. 
ducing States. 

The tendency in wheat prices ha; 
also been somewhat firmer after its re. 
action during the early part of the 
month with strength predicated op 
colder weather and more rain in the 
most important growing States of the 
North American Continent, including 
the prairie provinces of Canada. 


World Wheat Crop 


“eames Seis to these reports, the 
reactionary tendencies have been 
based on increasing estimates of the 
world wheat crop. The latest fore. 
cast of the Department of Agriculture 
covers twenty-six foreign countries and 
indicates a total world yield of 1,826, 











































000,000 bushels, or an increase of about Cana 
1% per cent. over the 1,812,000,00 has P 
bushels actually harvested by the same sonal 
countries last year. goods 
Domestic Gains 

A fair portion of the world increase Th 
comes from America, both the United tant, 
States and Canada, and prices in Euro- tural 
pean markets have been declining on ized 
foreign estimates that exports from’ the the ' 
North American Continent will be not tirel; 
far from 100,000,000 bushels above the thou 
surplus for last year. ph 














Crude Oil Production Declines But yea 
Slowly. New Restrictions on Sugar 135 
and Rubber Exports 220 
ETROLEUM—Reéestriction in the 00¢ 
Seminole field and economic ef- 
fects of low prices on production else- 
where are apparently beginning to ; 
have a definite effect upon the total fa 
weekly output of crude petroleum in al 
the United States. Ms 
Oil Output he 
Figures for the latest week available fa 
show total production estimated at a : 
daily average of below 2,495,000 bar- 5 


rels, or a decline of more than 10,000 
barrels a day in a single week. The 
figures, however, are still far above 
the same period of last year, and the 
declining output has not yet had any 
effect upon the price situation, which 
continues depressed. 


Sugar Firm 
—haggocer eta firming up rather 
suddenly during September, sugar 


prices have turned irregular and done | 
little in either direction thus far in Oc- | 
tober, but they are at least holding 
their gains well and seem merely to be 
marking time for the present. 

More talk is heard about the falacy 
of Cuba’s restriction theory but the 
planters there are apparently in favor 
of continuing the plan and it is under- 
stood that what opposition had | ap- 
peared has been silenced and the Dic- 
tator of Sugar,” President Machado, 
is expected again to curb grindings and 
production of cane in Cuba for the 
















coming season. 























of the 
luding 


been 
f the 

fore- 
ulture 
S and 
,826,- 
about 
10,000 
same 


rease 
nited 
‘uro- 


1" the 


» not 
: the 


nd 





FORBES for October 15, 1927 


; UBBER—After falling rather rapid- 
ly during most of September 
nd reaching a new low level for the 
resent year at well below 34 cents, 
rude rubber has more lately enjoyed a 
Food recovery but prices are still below 
ine levels prevailing a month ago. 
Meanwhile, traders are anticipating 
» radical change in Britain’s restriction 
policy, probably a tightening of present 
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Agricultural Crops About Finished 
with Yield and Prices Good. New 
Grain Estimates. Business Satis- 

factory 


LTHOUGH there have been good 
A upturns in many individual lines of 
Canadian industry the general situation 
has perhaps not shown as large a sea- 
sonal increase in demand for finished 
goods as had been expected. 


Crop Outlook 


The industrial aspect, while impor- 
tant, is not so much so as the agricul- 
tural outlook and this may be character- 
ized as quite good. The wheat crop in 
the Western Provinces is just about en- 
tirely harvested and threshed and al- 
though the quality has been impaired 
by special conditions in some localities, 
the volume of harvest is good and prices 
being received are somewhat above the 
average. 


| 


Estimate on Volume 


4 HE MANITOBA FREE PRESS, 

in its annual estimate, gives this 

year’s Canadian wheat crop at 424,312,- 

135 bushels. The estimate on oats is 

280,000,000 bushels and barley 83,000,- 
000 bushels. 


Canadian Business 


Business indexes continue generally 
favorable with bank clearings showing 
almost a steady gain from week to 
week. Business failures are somewhat 
lower and, although Dominion banks 
have reported moderate declines in loans 
and deposits, car loadings are running 
far ahead of 1926, the latest weekly fig- 
ure being over 70,000 cars against only 
58,000 last year. 

















McAdoo Retires and Smith Boom 

Gets Under Way. Morrow Ap- 

pointed Ambassador to Mexico. 
Utility Investigation 


EVERAL events of note have 
recently occurred to aid in shaping 
the political outlook for the National 
Conventions of next year. Perhaps the 
most important regards the Democratic 
race, for William G. McAdoo has an- 
nounced his withdrawal from the candi- 
dacy for the good of his party and to 
preclude such an empasse as occurred in 
the last Democratic Convention. 


His withdrawal is taken to leave the 
field clear for Governor Smith of New 
York and a full-fledged boom for that 
gentleman is currently under way. 









A Single Company 
Investing 


$100, 000,000 
in Virginia 


FTER an exhaustive survey of the United States, 
A The Allied Chemical Corporation has come to 

Virginia to make an investment that will exceed 
one hundred million dollars. 


Here they are building the greatest Nitrate Plant in 
the world. Contracts have been let for the first unit, 
costing ten million dollars. 


Such investments are predicated on facts only. The 
reasons which have influenced this choice, as given in 
person by the President of The Allied Chemical Cor- 
poration to the Governor of Virginia, are: 


Abundance of labor 

Genial climate 

Proximity to mines 

Boundless power 

Ample transportation by rail and water 
Nearness to all eastern markets 


The hospitable attitude of Virginia in inviting new 
industries. 

The certainty of favorable taxation both present and 
future, assured by the “pay-as-you-go” policy of the 
State—safeguarding against pyramiding bond issues 
and their ensuing taxes. 


As a matter of course, other industries are following 
the example of The Allied Chemical Corporation in 
coming to 


Virginia 


For Information Address : 








State Conservation and Development Commission 


State Office Building 
Richmond, Va. 
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EAST OR WEST, “THEY XQ onp KNOW THEIR CIGARETTES!” 
\ pare 


> a ‘\ y on 
PO ie AC 


z | \ 
i \ 


- 
. 
4 
} 
iT 


PY] \ee 
A 


a 


\ #2 
; AN v 
Bi) 
APY ; 
a certain “dude 


ranch” in Montana, all the cowboys are smoking Fatimas. 
For all their quizzical scorn of the effete East, these young 
Westerners are evidently quick to recognize the real thing, 
wherever it hails from! 
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: Public Utility Preferred Stocks 


: ALABAMA POWER 6% and 7% PFD. 
BIRMINGHAM ELECTRIC 7% PFD. 
CAROLINA POWER 7% PFD. 
COMMONWEALTH POWER 6% PFD. 
ELECTRIC INVESTORS 6% PFD. 
GEORGIA POWER 6% PFD. 

LONG ISLAND LIGHTING 6% PFD. 
NORTHERN INDIANA PUB. SERV. 6% and 7% PFD. 
OHIO RIVER EDISON 7% PFD. 

PACIFIC POWER & LIGHT 7% PFD. 
PENNSYLVANIA POWER & LIGHT 6% and 7% PFD. 
PENN-OHIO POWER & LIGHT 6% and 7% PFD. 
SIOUX CITY GAS & ELECTRIC 7% PFD. 
SOUTHWEST POWER & LIGHT 7% PFD. 
TENNESSEE ELECTRIC 6% and 7% PFD. 
UTAH POWER & LIGHT 7% PFD. 

WE MAINTAIN ACTIVE MARKETS IN 


ALL HIGH GRADE UTILITY 
PREFERRED STOCKS 


F. S. SMITHERS & CO. 
Members New York Stock Exchange 
19 Nassau Street 
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New York 
Rector 6550 
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President Coolidge has finally reite. 
ated his previous announcement that he 
is not a candidate for President but thi, 
time he has made it more clear ay 
definite and there now seems no pogg. 
bility of his being considered a cop. 
tender for the nomination. 






Morrow to Mexico 
HE PRESIDENT has appointeg 
Dwight W. Morrow of New Jer. ( 





sey, as American Ambasador to Mexico 
succeeding James R. Sheffield, resigned 
The appointment will take effect in. 
mediately but there are strong indica. 
tions that a good deal of opposition wil 
be presented toward confirmation oj 
Mr. Morrow when the Senate convenes, 
due largely to his connections with the 
firm of J. P. Morgan & Co., who are con. 
nected in the public mind with Mexicay 
financial enterprises. 

Senator Walsh has announced that he 
will propose and back a sweeping in. 
vestigation of the ten-billion-dollar light 
and power industry in the United States 
when the Senate convenes. His inves. 
tigation would delve into  capitaliza. 
tion, rates and combinations in the in- 
dustry. 




















Assembly Elects Non-Permanent Seats 
on Council. French Tariff Problem. 
Prospects for Another Confer- 
ence on Naval Armament 


HE LEAGUE OF NATIONS—The 
Eighth Assembly, at Geneva as- 
sembled, has elected Canada, Cuba and 
Finland to the three non-permanent, 
three-year seats on the Council, suc- 
ceeding Czechoslovakia, Salvador and 
Belgium whose terms had expired. 
The meeting has voted to accept Po-, 
land’s proposal for the outlawing of 
wars of agression, and arranged for es- 
tablishing a world body to study eco- 
nomic conditions from an international 
standpoint. Having cleared away stu- 
pendous obstacles at about the eleventh 
hour, the convention has also paved the 
way for continuation: of efforts looking 
toward international disarmament, tak- 
ing up the work where the Preparatory 
Conference left off in the spring. The 
new efforts will begin about December 
1st. : 
Sterling at Par 


REAT BRITAIN—Recovery in i0- 
dustry is still slow but the prospect 
appears to have taken a more hopeful 
turn of late, perhaps aided in some meas- 
ure by continued strength in Sterling 
and the final return of that exchange to 
its world parity. 


French Tariff 


RANCE—As was prophecied in_ this 
F section last issue France is holding 
out for reciprocity and concessions 1 
regard to formulation of the Franco- 
American trade treaty. The United 
States is not inclined to allow such con- 
cessions and stands firm for most 
favored nation rights. ; 

There is considerable talk in this 
country of retaliation for the new and 
high French duties but no definite 
movement appears under way, though it 
is estimated that over $60,000,000 per 
annum of French trade would be sub- 
ject to such a move. 










), 1927 


reiter. 
that he 
Ut this 
ar and 
POsgj. 
4 COn- 


Ointed 
V Jer. 
Lexico, 
signed, 
*t im. 
Ndica- 
nN will 
On of 
venes, 
th the 
e con- 
exican 


lat he 
lg in- 
* light 
States 
inves- 
taliza- 
1€ in- 


a 


eats 
em. 
‘r- 


—The 
. ase 
| and 
nent, 
suc- 
and 


- Po-, 
g of 
r es- 
eco- 
ional 
stu- 
enth 
| the 
king 
tak- 
tory 
The 
aber 


in- 
pect 
eful 
eas- 
ling 
e to 


this 
ling 
in 


ted 
on- 
st- 


‘his 
und 
1ite 
1 it 
per 
ub- 


SOLD BY. 


FORBES for October 15, 1927. 


New Engine 
GRAHAM BROTHERS 





COMMERCIAL CARS 


‘610 


34-Ton Chassis, F. O. B. Detroit 






—at no advance in price 


Now you can show an even lower 
per package cost with Graham 
Brothers Trucks and Commercial 
Cars—famous for years among store 
owners for their economy and de- 


pendability. 


The new 124 engine, the finest 4 
cylinder engine Dodge Brothers ever 
built, is surprising owners with its 
additional speed, power, smoothness 
of operation and fuel economy. 


The many improvements in chassis 
and body in the new %-Ton Com- 
mercial Cars— panel, screen and ex- 
press types—have added materially 
to their value. The jprice has not 
been increased. 


Swift, dependable, attractive, these 
Commercial Cars are regarded by 
thousands of stores as the finest light 
delivery equipment built. 


GRAHAM BROTHERS 


EVANSVILLE — DETROIT — stockton 
A DIVISION OF DODGE BROTHERS, Ine 
GRAHAM BROTHERS (CANADA) LIMITED. TORONTO, ONTARIO 


2-Ton (6-cylinder) . . $1595 
2-Ton Dump (6-cylinder) 1645 


14%-Ton .... - $1245 
1-Ton G-Boy ee 895 


%4-Ton Commercial . . $670 
(Chassis Prices, F. O. B. Detroit 


DODGE 


BROTHERS 


DEALERS 
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increased 561%. 


progress. 


Number Six 








NATIONAL ELECTRIC 
POWER COMPANY: 


In each of the six years, 1921-1926 inclusive, 
this company’s average sales of current per 
customer have increased, being 38% greater 
in 1926 than in 1921. During the same pe 
riod the total number of electric consumers 


Increase in number of customers is a sign of 
wholesome expansion—of extensive growth. 
But increase in average consumption per cus- 
tomer reflects the expanding economic power 
and prosperity of the communities served— 
an indication of intensive growth. By both 
tests, this company is making gratifying 


57 William Street 
New York 
































Get Directly at the Essentials 


of Business and 


Stock Market Moves 


Why not let leading economists, financial experts and 
investment authorities—through United Forecasts—make 
profits for you? Learn what stocks still have a definitely 
upward trend. Find out which industries are the most 
favorable. 
this valuable information. Facts and forecasts brought 
to a focus—-the sound proven method that tells you 
profitably what to do. 


Our united counsel of authorities gives you 


Our latest “Business and Investment Outlook” free. Before taking any important 
business or market action, send for your copy and details of our exceptional 
guarantee. Write for it today. 


UNITED BUSINESS SECURITY FORECAST 


Dept. F; William and Beaver Streets, New York 
.Mention of “Forbes” insures good service 
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oe A-One of the most hopeful sig- 
nals that have been furled as a result 
of the tri-power naval limitation confer- 
ence of last summer is seen in reports 
from this country that Admiral Saito 
intends to recommend to his govern- 
ment that it issue a call for a second 
three-power conference to go on with 
the work. 

Admiral Saito was leader of his coun- 
try’s policy at the recent Geneva parley 
and is quoted as of the opinion that a 
second such meeting can succeed where 
the first one failed because of insuffi- 
cient preparation. He also intimates 
that no agreement is possible except 
through compromise but that such a 
compromise may be achieved. 


German Trade 


© ppseenap Pheer position of German 
home trade continues good. Steel 
production as just announced for August 
was 1,426,253 metric tons, against 1,142,- 
664 tons in August of 1926, while produc- 
tion at the rolling mills was 1,129,839 
tons, against 998,014. 

In the foreign trade statement for Au- 
gust, however, the export of manufac- 
tured goods, on which the trade balance 
must ultimately depend, declined slightly. 
The most favored feature of the showing 
was the large increase in export of 
manufactured textiles. 

The publicly supported unemployed 
are ‘stated to have numbered 403,949 on 
Sept. 1, as against 420,174 on Aug. 15, 
but there must be added to these figures 
about 150,000 receiving so-called “crisis 
support.” On the Ist of October a new 
unemployment insurance law went into 
effect, which transfers the whole financial 
burden from the shoulders of the public 
and the States to those of employers and 
employed. 

These will contribute equally the 
premiums, the combined amount of 
which must not exceed 3 per cent. of 
wages. 


Foreign Trade 
Improves 


Increased Demand for Amer- 
ican Manufactures Abroad 
Together With Intensive 
Sales Effort Strength- 
ens Foreign Markets 
and Raises Exports 


By Julius Klein 


Director U. S. Bureau of Commerce 


XPORT activities, particularly on 
iy the part of manufacturig indus- 
tries, have been on the increase for 
some months and there is every indication 
of steadily growing pressure in foreign 
selling. This has been due in part to the 
steadily increasing appreciation of the 
stabilizing value of diversified distribution. 
Doubtless some additional impetus has been 
given to the export effort in recent months 
by the prolongation of the seasonal lull in 
certain industries and sections of the coun- 
try. 
In some cases, as for example the auto- 
motive industry, it is quite evident that 
the falling off of domestic distribution has 
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been almost exactly matched by the in- 
crease in export. The coming months will 
doubtless develop a number of further in- 
stances of the spread of this use of foreign 
markets as a counterbalance to domestic 
curtailments. 


Gain in Exports 

- may account for the eight per 

cent. increase which is evident in cur- 
rent export figures as compared with last 
year. The gains have been distributed 
through a wide range of overseas markets. 
Among those that have registered notably 
increased demand for American  mer- 
chandise is Germany, to whom our sales 
for the seven months ending August first 
ran over fifty-three per cent. in excess of 
the same period in 1926. 

It is important to note in this con- 
nection that this record gain, as well as 
more modest ones in other European 
countries, has developed because of a de- 
cidedly encouraging demand for finished 
American manufactures, quite as much as 
for raw materials for European industries. 

Improved European standards of living 
and buying power have created a most 
encouraging demand for ‘many staple 
American fabricated wares. In fact our 
exports in these lines to Europe have now 
registered an increase of some 183 per cent. 
over the figures just before the war. Even 
after liberal deduction for price changes, 
this indicates clearly the potentiality of 
the European market for finished goods. 


Europe Improving 

N the whole, the trade reports from 

the Old World are encouraging, even 
from such hitherto doubtful territories as 
Austria, Belgium, and Scandifiavia. Fis- 
cal and currency problems are creating 
some buying resistance in Italy and 
France but even here the readjustment is 
gradually gaining momentum. 

Export trade, which is always one of 
the firm indices of British prosperity, reg- 
istered a six per cent. gain during August 
1927, as compared with the same month 
last year. 


Conditions in the East 

N the Far East the major troubled 

area still continues to be China and 
Japan, with French Indo-China suffering 
also because of difficulties in the rice trade 
and Australia from certain climatic mis- 
fortunes which seem to have impaired the 
buying power of two of her most impor- 
tant states. 

Elsewhere in the East, however, the 
demand is particularly encouraging. Our 
exports to India for the seven months end- 
ing July, 1927, exceeded $44,300,000 as 
against only ‘about $29,000,000 for the 
same period in 1926. India is becoming 
one of our most attractive oversea outlets. 

Conditions in the Netherlands East In- 
dies and in New Zealand carry the same 
favorable tone with which they have been 
marked during recent months. 


N Latin America reports are a bit less 

encouraging, except in the Argentine, 
Colombia, and Venezuela, in each of which 
the export outlook for American houses 
is worthy of careful consideration. 

In other lands the unfavorable reactions 
have been largely due to political read- 
justments and to the slackening prices in 
such major commodities as sugar, cacao, 
and coffee. 
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International 
Utilities Corporation 


CAPITALIZATION 
Authorized Issued. 
$7 Cumulative Preferred Stock, No Par Value 100,000shs. 36,718 shs. 
Class “A” Stock, No Par Value; Preferential 
Dividend, $3.50 per share.......:......... 500,000 shs. 131,248 shs. 
Class “B” Stock, No Par Value........... *1,000,000 shs. 470,269 shs. 





*53,438 shares reserved against outstanding subscription rights. 


This Corporation, through its subsidiaries, serves 
with electric light and power, gas, ice and electric 
railways, over 50 communities in the United States 
and Canada, having a combined population of over 
1,100,000. Comparative Consolidated Earnings of 
the Corporation and subsidiaries for the 12 months 
ended July 31st, were: 


1927 1926 

Gross Earnings, Including 
Other Income ....... . 
Operating Expenses, In- 
cluding Depletion, Amortiza- 
tion, Depreciation, Main- 
tenance and Taxes, including 
Federal Taxes, and Earnings 
applicable to Minority In- 
terests in Common Stock of 
Subsidiary Companies..... 


$5,519,531.34 $4,622,013.78 


3,567,583.39 3,154,948.46 





Net Earnings .......... 


DEDUCTIONS: 


Funded Debt Interest and 
aS ea A 
Other Interest ............. 
Dividends Paid or Accrued 
on Preferred Stock of Sub- 
sidiaty Companies owned 
by the public ............ 


$1,951,947.95 $1,467,065.32 


770,656.41 
84,115.52 


789,918.09 
56,314.45 


264,875.85 176,904.68 





Total Deductions ...... $1,119,647.78 $1,023,137.22 





Net Income to Surplus........ 


832,300.17 443,928.10 
Net Surplus Adjustments..... 


692.72 (Dr.) 10,206.91 





COMBINED NET EARN- 


INGS on the basis of stock 
Ownership OfREFE 2 os cee $832,992.89 $433,721.19 
We will execute orders in the securities 


of this Corporation 


CHANDLER &¢ COMPANY 


INCORPORATED 
120 Broadway 
New York 


Franklin Bank Bldg. 
Philadelphia 
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If the mysteries 
of the East fas- 
cinate you — If 
the age and traditions 
of the Old World 
charm you—Surely you 


want to see the won- 
ders of 


South Africa 


a land of mystic magnificence— 
towering mountains, majestic 
waterfalls, beautiful rivers and 
verdant veld. The land of mod- 
ern cities, native kraals, mellow 
sunshine and cool, 
climate. 


The land of beautiful flowers, 
sylvan glades, botanical gardens 
and primeval forests. 


invigorating 


Where you 
can motor over fine roads or tra- 
vel by fast luxurious trains. 


Where you can see— 


Mysterious Zimbabwe Ruins 
The Magic Cango Caves 
Barbaric Warrior Dances 
Quaint Kaffir Kraals 

The Great Diamond and 


Wonderful Victoria Falls 
Speedy, Preening Ostriches 
Kruger Big Game Park 

and Giorious Cape Peninsula 


As for travel, the South African 
Government Railways are inter- 
nationally famous for comfort, 
speed, safety, convenience; dining 
and sleeping car service. 


The several de luxe cruises to 
South Africa this coming winter 
have already booked over 2,000 


Bowling Green Offices 
No. 11 Broadway, 
New York City 
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Business Good 


Edgar S. Bloom, president, Western 
Electric Company, in an interview with 
Forbes: 

“The growth of the nation’s telephone 
business continues 
at a fairly con- 
stant rate and this 
steady demand 





ty in manufacture 
and supply of ap- 
paratus and mater- 
ials. Indeed, the 
extent to which the 
officials of the tele- 
phone companies are accustomed to an- 
ticipate the public’s need of telephone 
service over a period of years and make 
provisional and then definite require- 
ments for material well in advance of 
the date when it will be needed, affects 
in a degree almost unique in industry, 
the ability of the Western Electric Com- 
pany to plan its production on an even 
scale, which makes for the stability of 
employment, increased productivity and 
lower costs. All of these advantages 
represent eventual economies to the 
telephone-using public. 

“Western Electric's Activities as a 
purchaser of raw materials takes it into 
many industries and to every part of the 
world, and our own demand for products 
from these industries seems likely to con- 
tinue on the present normal scale. Our 
sales for the first eight months of this year 
are running close to our estimates and at 
a rate in excess of $250,000,000 for the 
year, which closely approaches the total 
for 1926, our record year.” 

















“Business is good and undoubtedly will 
continue so, but we are being encouraged 
to expect too much and the Federal 
Reserve banks have helped this sentiment 
along by reducing their rediscount rate. 

“It is not unlikely that the future course 
of the money market will make the 3 1-2 
per cent. rediscount rate look ridiculous. 
There is $700,000,000 of French money on 
deposit in New York that may be taken 
from this country any day. In addition 
we are coming into a period when there 
is a seasonal upturn in demand for funds 
for the Fall expansion in business and 
crop-moving purposes.” 


“General Motors is in quite a different 
position. General Motors’ idea is to make 
a car of greater luxury than the Ford 
—a car that properly belongs to the 


LEADERS SAY 


makes for a stabili- - 


next higher price class. With every price 
car there is a definite market. 

“There is plenty of opportunity in the 
world today for Mr. Ford to give the 
public honest value, which, of course, he 
will do, with the result that he will sel! 
an enormous number of cars per year, 
and there is an equal opportunity for 
General Motors to give the public honest 
value at a higher price and likewise sell 
a very large number of cars per year. 

“It seems to me that both Ford and 
General Motors are governed by the same 
economic principle: viz., to give the great- 
est possible value in their respective price 
classes.” 


No Signs of Collapse 


George Harrison Phelps, president, 
George Harrison Phelps, Inc., Detroit, wm 
an interview with the editor of Forbes: 

“No radically unfavorable factors ap- 
pear to bé active 
in the business sit- 
uation to cause the 
balance of the year 
to show retrogres- 
sion. In fact, some 
of the present fav- 
orable elements will 
probably be opera- 
tive into the first 
part of 1928. 

“Practically all important indices give 
ground for the opinion that Fall busi- 
ness generally will be on the same high 
level as that of the last two years, which 
means a continuation of the country’s 
unparalleled prosperity. While that exists 
the purchasing power of the public will 
be maintained, furnishing the fundamental 
basis for continued high production and 

















Gold Mines The Famous Mitchell Statement =~ trade. am ee : 
The Mighty Drakenberg John J. Mitchell, chairman, Iinois Mer- sie tar ada ee Ge os 
Mountains chants Truat Combany: especially for sales and advertising ex 


ecutives, that all industries and all 
localities are not sharing present pros- 
perity to an equal extent. Crop results 
in particular will cause spottiness. 

“Furthermore, sales efforts are reach- 
ing the point of diminishing returns in 
some cases. High production with lower 
prices, close margin and pressure for 
volume, are resulting in a fineness and 
nicety of balance in profits which must 
be watched closely.” 


Notes Improvement 


W. Putnam, Union Trust Company of 
Detroit, in the Michigan Business Review 


. : Monthly : 

Americans. Write for free book- “Improvement in the general economic 
let, “East London,” or send 12 General Motors and Ford situation is noted as Autumn days are 
cents (to cover postage) for fully Alfred P. Sloan, Jr., president, General yshered in. Business, however, still lacks 
illustrated travel Motors Corporation: uniformity. At the present moment, the 
booklets. “If the past is any indication of the outlook for industry and trade during the 
future, the new Ford car will be a car Fall months is for a satisfactory seasonal 
South African that will appeal to a great mass of people. expansion. Two influential factors are at 
Government Naturally, that car must meet present con- work in this direction—the one, a large 
Bureau ditions, but the basic idea is likely to be supply of money at low rates; the other, a 

Room 657 the same. much improved agricultural outlook. 


“There are a number of unfavorable 
factors the influence of which, however, 
is not great enough to disturb the equili- 
brium of business.” 


ator 
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organization serving 


HE steadily growing earnings of the 

Cities Service organization are partici- 
pated in by more than 300,000 investors 
who own securities in this $650,000,000 
enterprise. These investors include trust 
companies, banks, insurance companies and 
individuals in every state and 37 foreign 
countries. 


Through its more than 100 subsidiaries 
the Cities Service organization supplies 
3000 cities and communities in the United 
States and Canada with every day necessi- 
ties of modern life. Millions of people, 
thousands of industries and an army of 
motorists in 32 states depend on Cities 
Service for essential service and products 
in three great industries—electric light and 






He 
& 


GO WALL ST. 
BRANCHES IN 





HENRY L. DOHERTY & COMPANY 
60 Wall Street, New York City : 
Please send me without obligation full infor- 


mation about Cities Service Common stock 
and the $650,000,000 organization behind it. 


Name ....... 
cAddress 
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of ee pr at 


yields you a dependable income from a steadily growing 
ae 3ZJOOO communities ‘with 
necessities of modem hfe. 





r 
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power, manufactured and natural gas and 
petroleum. 


Since the beginning of Cities Service 
Company in 1910 the Company’s net earn- 
ings have been more than $220,000,000. In 
the last year alone — the twelve months 
ending August 31, 1927—net earnings were 
$29,779,000, an increase of 38% over net 
earnings of $21,509,000 in the year ending 
August 31, 1926. 


You can still become a profit-sharing 
partner in the Cities Service organization 
on particularly advantageous terms by in- 
vesting in Cities Service Common stock, 
which, at its present price yields you a net 
income on your money of about 844%. 
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The New York Life Insurance Company's 


Fitting Addition to New York’s Marvelous Sky Line 








The new building of the New York Life Insurance 
pr 9 of which Cass Gilbert, Esq is the archi- 
tect, will replace one of New York’s most famous 
land marks—the.old Madison Square Garden 


Towering thirty-three stories above the street, this 
building, with distinctive treatment of setbacks and 


Architect: Cass Gilbert, 244 Madison Avenue 
Builders: Starrett Bros, Inc, 292 Madison Avenue 
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facades will create a most impressive addition to 
the city’s already marvelous sky line 

This great structure will incorporate all that is 
latest in efficiency and convenience in modern 
office building. Approximately half the space will 
be occupied by the company, the remainder being 


Renting & Mi 





available for rental for general office and business 
purposes of a highly representative nature 

It is a matter of gratification to this Company 
that Edison Service will be used exclusively for the 
lighting and power requirements— including the 
elevators—of this outstanding structure 


Consulting Engineers: Meyer, Strong & Jones, Inc, 101 Park Avenue 


ABAshforth, 12 E 44th Street 





The New York Edison Company 


CAt Your Service 
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Textiles Hurt 
by Cotton 
Price 
Movement in Staple Has 
Been So Rapid Buyers 
Have Lost Faith and 


Refuse to Buy Until Sit- 
uation Quiets Down 


By V. E. Carroll 


Editor, Textile World 


played havoc with the general de- 

demand for dry goods. Buyers 
have left the market temporarily, waiting 
until there is more certainty as to prices 
and preferring to run the risk of paying 
higher levels than of purchasing to-day 
and seeing a depreciation to-morrow. 

It is believed stocks are comparatively 
low in both jobbers’ and retailers’ hands, 
while there is no surplus in mill ware- 
houses, the majority being sold ahead for 
a number of weeks to come. 


Production Well Taken 


T vagaries of raw cotton have 


y is the general consensus of opinion 
among cotton goods agents that at the 
present level of cotton and of goods prices 
it will not be difficult to absorb produc- 
tion well into next year. If, however, there 
should be a further increase, the resultant 
advance which must necessarily take place 
in goods, is likely to have a deadening ef- 
fect upon market demand. 

The advances which have taken place, 
do not as a rule permit of a satisfactory 
margin based on replacement costs; and 
it is a question whether any material in- 
creases over the present level on manu- 
factured goods would be considered feas- 
ible. The dips in raw material have 
brought out certain concessions at second- 
hands but have not affected the first-hands 
market for the most part. 


Woolens Irregular 


C ONDITIONS in the wool goods trade 
are spotty. In men’s wear lines, a 
variety of opinion, regarding business 
taken since the opening, is heard. The re- 
ception of new. spring lines is hard to 
gauge at the moment in any general way, 
because samples have not been universally 
shown to the entire trade as yet. Where 
there has been a thorough canvass of 
buyers, it is the opinion that the cheaper 
grades of woolens have fared compara- 
tively well, and that there is a better out- 
look for staple goods, but that fancy 
worsteds show little evidence of improve- 
ment. - 

In other words, it is a spotty condi- 
tion, although on the average the situation 
may warrant the statement that the market 
is stronger than it was. In women’s 
wear, a very mixed condition obtains with 
little evidence as to the development of 
specific lines. 


TH first showing of spring silks has 

not been accompanied by any gen- 
eral demand, but it is too early to fore- 
cast the possibility of buying for the com- 
ing period. 
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Southern Railway 


Analyzed in our latest Weexiy Review 


Copy F-20 on request 


Securities carried on conservative margin 


PRINCE & WHITELY 


Established 1878 
New York Stock Exchange . Chicago Stock Exchange 
Cleveland Stock Exchange . 
25 BROAD STREET NEW YORK 


UPTOWN OFFICE: HOTEL ST. REGIS 
Chicago Cleveland Akron 
NewHaven Hartford Meriden Bridgeport Newport 
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80% Rated A or Aa 


VER 80% of the money value of stocks represented 


in 
Fixed Trust Shares 


are rated A or Aa, by Moody’s Investors Service. They 
are stocks of investment quality. 


Not only safety of principal, but stability of income is 
assured for FIXED TRUST SHARES through bal- 
anced diversification, non-substitution of stocks, and by 
a Cash Reserve Fund designed to provide steady, con- 
tinuous dividends. 


These Stocks underlie 


Fixed Trust Shares 
and no substitution may be made from this list 


Pennsylvania R.R. -Northern Pacific Westinchouse Otis Elevator 


Louisville & Nash. Stand. OilofN.J. Pullman du Pont 

New York Central Stand. Oil of N. Y. General Elec. Timken Roll. 
Illinois Central Stand. Oil of Ind. West. Union Amer. Radiator 
Union Pacific Stand. Oil of Cal. U. S. Steel United Shoe 


Southern Pacific Vacuum Oil Co. Amer. Tobacco Woolworth 
Southern Railway Amer. Tel. & Tel. Ingersoll-Rand American 
Nat'l Biscuit Int. Harvester 


Send for descriptive booklet 
“A Fixed Investment in America’s Prosperity” 


AMERICAN BASIC-BUSINESS 


SHARES CORPORATION 
67 Wall Street, New York 
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Odd Lots 


By diversifying your stock 
buying you create a reserve 
strength in your holdings. | 
In the event of depression 
in one stock the others will 
not necessarily be affected. 


That is why we advocate 
buying ten shares of stock 
in ten different industries 
rather than one hundred 
shares in one stock. 


Our booklet explains the 
many advantages of buying | 
in Odd Lots. 


Ask for Booklet F. 308 


100 Share Lots 
Carb Securities Bought or Sold for Cash 


John Muir &(0, 


Members 
New York Stock Exchange 
New York Cotton Exchange 


Associate Members 
New York Curb Market 


New York 
“Special Department for Women Investors” 








50 Broadway 


























may have little effect up- 
on day to day fluctua- 
tions but are an impor- 
tant item governing 
market values over a 
period. 


Consult our Statistical 
Department without ob- 
ligation. 


The 


ODD LOT 


department affords the 
same efficient facilities 
for executing small or- 
ders as those for 100 
Share Units. 


Write for convenient handbook 
on Trading Methods and 
Market Letter J 14. 


pas 


Cisoum e (Hapman 


Members New York Stock Exchange 
52 Broadway New York 
Telephone: Hanover 2500 
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Stock Market Outlook 


Prophecied Reaction Has Improved Market Tone and Paved 
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Way for Renewal of the Advance But Larger Declines 
Are Still Indicated for Longer Term 


By R. W. Schabacker 


a 


prophecied for around the first of 

October drove up and parked at al- 
most exactly schedule time. In prophecy- 
ing that reaction, however, we opined that 
it would not necessarily indicate the end 
of the bull market, but would be chiefly 
in the form of a technical readjustment. 

We still hold such a view and, although 
we think the market is gradually getting 
ready for a much larger reaction than 
we have seen for some time, the trend is 
still upward and we can again advise the 
purchase of good stocks from a speculative 
standpoint. 

We adhere definitely, however, to our 
opinion that the market is still at too high 
levels and has had too rapid an advance 
during 1927 to justify investment pur- 
chases at this time. 


Te intermediate reaction which was 


Re movement of prices, as disclosed 
by both the averages and in individual 
stocks, is growing wider and more erratic. 
This is in part due to the high levels which 
prices have attained but the rapid changes 
of heart, the nervous amplitude of the 
movements and the almost unquestioned in- 
fluence of pool operations are all too evi- 
dent and they all fortell continued distribu- 
tion in preparation for a larger reaction. 

Approximately similar conditions pre- 
vailed just about two years ago when the 
market broke widely, recovered rapidly 
and backed and filled, for about six weeks, 
with a number of new high levels for the 
averages during that time. And _ then, 
after reaching a new high in the early 
part of February, the swift and disastrous 








95 
90 


reaction materialized which sent average 
prices down 30 points in less than two 
months. 

We do not promise that the same thing 
will happen again in that way, but we do 
feel that the reaction which came around 
the beginning of the present month was 
not of a sufficient measure to form a 
basis for another long-continued advance 
similar to that which we have witnessed 
in the past few months. 


HE above sentiments are meant as 

“limitations” to our generally bullish 
attitude toward the market. They explain 
why we advise the purchase of stocks, but 
advise it only for the short-turn and only 
with speculative funds. 

After the recent process of correction, 
prices can go on up into new high ground 
for perhaps another month or more, but 
we think the movement, while swift and 
offering big profit opportunities, will be 
engineered chiefly by the speculative and 
pool factions with the express purpose of 
feeding out stocks to the public at current 
high prices ° 


a is HE writer’s present attitude, there- 
fore, is one of moderate bullishness, 
and with the reservations heretofore dis- 
cussed. We expect general prices to go 
forward into new high ground and there 
are plenty of chances for short-turn prof- 
its,—but the longer outlook is so dubious 
that the remaining advances appear en- 
tirely of a speculative nature. No funds 
other than that type should be used and 
we advise fairly close stops on all long 
purchases. 
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R. W. McNeel, 120 Boylston Street, Boston 


Please send copy of “Beating the Stock Market’ 
CLIP 


THIS 
COUPON 
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“Rigid”’ 
Investment 
Trusts 


What would be the 
present standing of a 
“Rigid” Investment 
Trust if formed twenty- 
six years ago secured by 
eighteen then prominent 
Common Stocks includ- 
ing Chicago, Milwaukee 
& St. Paul and New 
Haven Railroad? 


Write for this interesting 
article F.B.-1015 


COLYER : & I McGUIRE 
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16 Stocks 
to Buy 


Our latest bulletin lists 
them. It also discusses : 


Copper Stocks 
Bank Stocks 


The proper investment ratio 
is outlined, with the per- 
centages of funds (1) to be 
kept liquid (2) in group ‘‘B"’ 
common stocks (3) in group 
“C’’ stocks 


10 Stocks To Sell 


This latest Brookmire bulletin 
also contains a list of 10 stocks 
to sell and gives reasons why. 


A comprehensive report every- 
one with an incerest in securities 
should read. A copy free—mail 
the coupon. 


BROOKMIRE 


ECONOMIC SERVICE INC. 
570 Seventh Ave., New York 


Send me acopy of Bulletin S-213 
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ICHOLAS M. SCHENCK was 

elected president of Loew’s, Inc., to 
succeed the late Marcus Loew. This makes 
Mr. Schenck also the head of the Metro- 
Goldwyn Pictures Corporation, which is a 
subsidiary of Loew’s, Inc. Arthur M. 
Loew was elected first vice-president, and 
J. Robert Rubin, general counsel of the 
Metro-Goldwyn-Mayer Corporation, was 
chosen a director. 

G. B. Moore, formerly traffic manager 
of the Merchant Fleet Corporation for 
Europe, has been appointed traffic man- 
ager of the New York district. 

Daniel R. Crissinger resigned as Gov- 
ernor of the Federal Reserve Board, and 

is now associated 





Company of Wash- 


ington, D. C., as 
chairman of the 
executive  commit- 


tee. Frederick N. 
Zihlman and Ezra 
Gould have been 
elected directors. 


S. B. Sheldon, vice- 
president, has been elected president of 
the Minnesota Steel Company; and L. H. 
Kondorff, vice-president, has been elected 
president of the Federal Shipbuilding Dry- 
dock Company. These companies are sub- 
Sidiaries of the U. S. Steel Corporation, 
and both presidencies formerly were filled 
by Judge Gary. 

Evans McCary has been appointed vice- 
president of the National Lead Company. 
W. H. Crost, manager of the Magnus 
Company, has been made a director. 














AMUEL S. WALKER has _ been 

elected president of the Joliet & Chi- 
cago Railroad. Hugh G. M. Kelleher, 
of Joseph Walker & Sons, was elected 
a director. 

Colonel J. Frank Drake, president, 
Standard Steel Car Company, has been 
elected a director of the American Roll- 
ing Mill Company. 

George M. Graham, formerly with the 
Pierce-Arrow Motor Car Company and 
Chandler Motor Car Company, has been 
appointed assistant to John N. Willys, 
president of Willys-Overland. 


OBERT S. BINKERD has resigned 

as vice-chairman of the committee 
on public relations of the Eastern Rail- 
roads, to become a general partner in the 
Stock Exchange firm of J. 
Company. 

Thomas S. Gates, of Drexel & Com- 
pany; Charles Day, of Day & Zimmer- 
mann, Inc.; and Morris W. Stroud, presi- 
dent of the American Gas Company, have 
been elected directors of the United Gas 
Improvement Company. 

Clifford B. Hawley succeeds John J. Mc- 
Guirk as president of First National Pic- 
tures, Inc. Mr. McGuirk resigned in order 
to give his entire attention to the Stanley 
ene of America, of which he is presi- 

ent 

P. T. Hanscon, of the General Electric 
Company, has been elected a director of 
the Northeastern Power Corporation. 


with the F. H. Smith : 
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EVERY INVESTOR 


Whose holdings total 
$25,000 or more 


Should Read 
DIVERSIFICATION 
and 
VIGILANCE 


It tells briefly how the 
basic principles used by 
Trustees in administer- 
ing large funds can be 
used by the private in- 
vestor. 


Send for Booklet ND-2 





A.B. Leach & Co., Inc. 
57 William St., New York 
39 So. La Salle St., Chicago 


Boston Philadelphia 
St. Louis San Francisco 


Buffalo 
Seattle 























H. Oliphant & | 








.... Your Los Angeles 
business will be cared 
for promptly and care- 
fully at the “Citizens.” 


maintained for visitors. You 
are cordially invited to call. 


{ A free Information Bureau “| 


FIFTH AND SPRING 


CITIZENS 


NATIONAL BANK 
LOS ANGELES | 
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One of the South’s largest 
power developments 





























Hales Bar an aa aa navi- 
gation dam on the Tennessee River 








COMMONWEALTH POWER CORPORATION 


Controlling utility properties operating in 
MICHIGAN, ILLINOIS, INDIANA, OHIO and TENNESSEE 


HE operated properties form one of the largest 

groups of utilities in the United States, engaged 
principally in the production and sale of electricity 
for light and power, and gas as fuel—serving 549 
cities and towns with a population estimated in ex- 
cess of 2,000,000. Electric railway and motor bus 
service is furnished in Nashville and Chattanooga, 


ELECTRIC 
3,277 Miles of Transmission Lines 
27,283 Miles of Distribution Lines 
842,440 H. P. Generating Capacity 


Tennessee; Evansville, Indiana; and Springfield, IIli- 
nois. Electric light and power service is also ren- 
dered in these cities. Among the other larger cities 
served are—Grand Rapids, Jackson, Lansing, Flint, 
Kalamazoo, Muskegon, Pontiac, Battle Creek, Bay 
City and Saginaw, Michigan; Springfield, Ohio; and 
Peoria, Illinois. 


GAS 
1,943 Miles of Gas Mains 


40,825,000 Cu. Ft. Daily Manufacturing 


acity 


Cap 
17,718,000 Cu. Ft. Storage Capacity 








RECORD OF GROWTH 

Gross Electric Sales ‘Electric Gas Sales Gas Revenue Passen- 
Year Earnings* in K. W. H.* Customers* in Cubic Feet - Customers’ gers Carried* 
1927+ $51.818,618 1,507,077,704 451,192 6,353,513,200 178,889 67,985,594 
1926 49,197,543 1,429,553,946 433,664 5,939,658,600 171,280 68,362,015 
1925 44,174,864 1,277,370,522 391,960 5,310,973,900 158,745 68,807,316 
1924 39,314,810 1,005,855,275 354,613 4,337,707,400 143,016 68,649,989 
1923 37,442,596 979,681,098 317,116 4,249,271,600 119,103 71,016,441 
1922 32,144,695 750,346,913 264,027 3,807,422,300 111,513 70,337,995 

* These figures are prepared on basis of giving effect for the full period to the acquisition of 

the Tennessee Electric Power Company under Plan which became effective in July, 1925. 

+ Twelve months ended July 31, 1927. 








Over 70% of the gross revenue of the 
properties is contributed by the Elec- 
tric Department. The interesting fact 
about this phase of the business is the 
evenly balanced character of service 
rendered. About one-half is utilized 


for lighting, being divided almost 
equally between residence and commer- 
cial lighting and the other half is taken 
principally by industrial power cus- 
tomers, a small part being delivered to 
other public utilities. 


There are more than 70,000 shareholders of Commonwealth Power Corporation 
and its subsidiary companies 
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Bonner, Brooks & Co. 


| Investment 


Bonds 


| Our Statistical Department 
will be glad to analyze 
your present holdings 
or contemplated purchases. 





120 Broadway 
New York 





























Daily 
Stock Market 


Sent upon 
written request 
for “Letter BF-15” 


Letter | 





JACKSON, 
BOESEL & Co. | 


Members 
New York Stock Exchange 
Chicago Stock Exchange 
Chicago Board of Trade 
New York Curb Market | 


Private wire connections to | 


Chicago Detroit Buffalo 
Toledo Columbus Baltimore 


42 Broadway New York, N. Y¥. 
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E made mention of possibilities in 
W the rail stocks about a month 
ago and since then they have 
been irregular, but with most of the is- 
sues we recommended either holding well 


in face of general weakness or actually 
moving upward. 


The Railroad Situation 


T HERE is going to be a tug-of-war this 
fall between lower earnings for the 
chief railroad systems and the tremendous 
volume of surplus funds seeking high 
grade investment, which naturally gravi- 
tate toward good rail stocks. 

With the seasonal movement toward 
heavier traffic and higher earnings we be- 
lieve the constructive forces will win out, 
at least temporarily, and still feel that the 
rail list will enjoy a good upward move- 
ment, especially in the case of the high- 
priced investment stocks. 


Some R 


dations 





N this class we place such issues as B. 

& O., C. & O., New York Central, 
Atchison, Southern Pacific, Pennsylvania, 
Norfolk & Western, Lackawanna, Dela- 
ware & Hudson, and Union Pacific. 

Other rail stocks which may be enti- 
tled to somewhat more speculative ad- 
vances include New Haven, Nickel Plate, 
St. Louis-San Francisco, Rock Island, 
Erie and Chesapeake Corporation. 


Victor Talking Machine 


ARLY last summer we called favor- 

able attention to the common stock of 
this company which was then selling 
around 37. The stock advanced to 41, and 
then reacted with a decline to 32 and more 
recently has again gotten back to around 
current levels of 35. 

The writer did not expect any such 
profits as were reported last year at above 
$10 a share and the decline in earnings this 
year does not appear serious. For the first 
six months of 1927 net was only $2,000,000, 
or $1.60 a share, compared with well over 
$3,000,000 or $3.80 a share in the first half 
of last year. 

It is important to realize that Victor’s 
biggest half is the final six months and 
we would continue to hold this stock for 
higher levels before the close of the year, 
though the commitment should be labelled 
speculative. 


Convertible Preferred 


Aer it is still a speculation, 
the $6 cumulative, convertible pre- 
ferred is a more conservative buy, since it 
is now paying regular dividends and yields 
nearly 7 per cent. on current prices around 
88. The dividend appears fairly safe and 
the stock is convertible into two shares of 
common for each share of preferred. 


Gillette Safety Razor 


=< HIS is one of that comparatively small 
group of stocks where past record of 
rapid gain in profits is so steady that cur- 
rent prices are based not so much on pres- 
ent earnings as on those of a year or two 


WALL STREET 
POINTERS 
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hence, assuming expansion will continue at 
the usual rate. 

Since 1913 Gillette has shown a steady 
advance in net profits in every year and 
they have advanced from only about 
$1,000,000 to last year’s total of $13,311,- 
000. For the first half of 1927, profits 
went ahead even more rapidly than usual 
and over $3.40 a share was earned on the 
2,000,000 shares of no par stock which is 
the companys’ only capitalization. 


A Good Purchase 


& seems probable, therefore, that the 
stock will earn between $7 and $8 a 
share for this year. Merely on this basis, 
of course, the stock is selling too high, but 
we are inclined to take more notice of the 
companys’ financial strength and the prob- 
able continuation of the strong upward 
trend in earnings. 


The issue has just been listed on the New 
York Exchange and selis at around 103, 
giving a low yield on the dividend of $4.50 
per share per annum. With its switch from 
the curb to the Big Board just completed 
we think it could have a run-up of very 
worth-while proportions 

Growing competition in the industry as 
well as the low dividend return detracts 
from the stock’s pure investment calibre 
but as a “business man’s investment” we 
recommend its purchase at present prices. 


Standard Oil of New Jersey 


17 is unnecessary to rehearse the details 
of this company’s tremendous financial 
strength, its splendid management and the 
stability of its earnings. Suffice it to sug- 
gest that profit and loss surplus is over 
$425,000,000, with a theoretical book value 
of more than $45 a share for the 20,000,- 
000 shares of capital stock outstanding. 

Last year the company earned $5 a 
share and although 1927 will probably 
show a decline we do not expect it to be 
drastic. At any rate the stock has been 
acting much stronger recently than for 
many months past and at around 40 is 
within striking distance of the year’s high. 


Some Sweet Day 


E recommend this stock but not be- 
cause we expect a swift run-up of 
20 or 30 points within the next few months, 
although we do feel it might advance sat- 
isfactorily in that time through straight 


investment buying. 


Movements in an issue with 20,000,000 
shares outstanding are not very sharp and 
that is why Standard of New Jersey is a 
long-pull investment,—but we consider it a 
good one. 

The stock has discouraged many old 
holders by its lethargy,—its extreme range 
since the 400 per cent. stock dividend of 
1922 has been 31 to 48. When everybody 
else is getting discouraged with the inac- 
tivity of a stock, it is usually a good signa! 
to buy for higher prices. And some swect 
day, within the next few years, we ex- 
pect to see Standard of New Jersey sell- 
ing a good deal above 50. 
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Stock 


Electric Investors 
Consolidated Gas 
United Gas Improvement 
Engineers Public Service 
Utilities Power & Light 
Standard Gas & Electric 


netted generous profits. 


reserved for distribution, free. 





AMERICAN SECURITIES SERVICE 
1047 Corn Exchange Bank Bldg., New York 


Send me copy of your latest “Special Report on 


Electric Power & Light...... 
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Electric 


Light & Power Stocks,” also copy of “Making Profits in 


Securities,” both free. 
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Despite mixed movements in the general market, 
accrued on electric light and power stocks, as— 


Febr. 19 
Febr. 26 
April 2 
April 2 
March 12 
March 19 
March 26 


Clip Coupon at Left 


Have You Profited a This Move In 
Electric Light & Power Stocks: 


Since late February, at a time most persons overlooked them, the American 
Securities Service has again and again pointed out the sound position and possibili- 
ties for real profit in electric light and power stocks. 


? 


substantial profits have 


Closing Profits 
ice (Margin 50% of 
Sept. 14 purchase price) 

26% 111% 

39% 27% 

11816 43% 

117 0 
3456 97% 
194 73% 
6416 25% 


American Securities Service 


For more than three years now, the American Securities Service has been recommending 
electric light and power stocks at what later proved to be profitable buying times—see arrow 
above, which shows our latest general buying recommendation—and every purchase has shown 
a profit. Here again, the last seven months, at the same time many stocks like coppers merely 
see-sawed and oils sold off, our clients taking on electric light and power stoc 


ks have already 


What Further Profits Ahead Now? 


While many stocks are now high, and unsafe, certain 
sound electric light and power stocks 
’ have not advanced much, yet. 
These particular stocks are described, and the whole electric light and power outlook 


analyzed with care, in another special industrial report just prepared for our clients. This 
report should prove valuable, like our last March report already has been. 


A few copies 


Suite 1047 
Corn Exchange Bank Bldg. 


New York 
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Testimonies of 








Progress 


URING the first eight months of 1927, 
the ranks of the users of electric public 
utility service in the United States were 
augmented by nearly one million new- 


comers. 


For the same period, the expansion pro- 
grams of the utility companies supplying 
this service called for a total expenditure of 
of approximately $640,000,000. 


This latest testimony of the continued 
growth of American public utility service 
is striking proof of the progressive spirit of 
an industry, which, through the ever-widen- 
ing application of its product, has, in the 
last fifty years, raised itself to the position 
of the second largest industry in the country. 


BROOKLYN Epison Company 


BROOKLYN, N. Y. 
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Mortgages Out 


in Volume 


Building and Real Estate 
Mortgage Bonds Find 
Wider Market 


By Matthew V. Cass 


ANY dollars heretofore employed 
M in other fields of investment are 

being placed in real estate secu- 
rities, in issues covering the production of 
needed construction in many leading cities 
of the country. 

The popularity of such securities with 
the investing public has been marked since 
January. Since then there has. been a 
steady increase in the number of. issues 
successfully floated as well as the amount 
of financing. There were perhaps only 
two months in the entire stretch which did 
not show a gain over the preceding month 
or over the corresponding period last year. 

The year will close with a record of 
$1,000,000,000 in bond issues secured by 
real estate variously located. Tio date the 
investors of the country have subscribed 
to about $700,000,000 worth of securities, 
which is about $100,000,000 more than was 
invested in realty bonds in the correspond- 
ing months of last year. 

For instance in July issues totaling more 
than $90,000,000 were presented to in- 
vestors. As compared with July of 1926 
this is a gain of $15,000,000. 


Demand Exceeds Supply 


Raphi bankers of the country, 
convened recently at Seattle to discuss 
the trend of business and other matters, 
estimated that about $8,000,000,000 would 
be the total of the investments made in 
various securities during the current year. 
Real estate bonds figured prominently in 
the bankers’ estimates for as matters 
stand now about one-eighth of this tre- 
mendous investment will be real estate 
financing. 

In some sections of the country the de- 
mand for realty mortgage bonds is be- 
yond the market. An official of one of 
the leading lending companies in New 
York told me recently that the demand 
made on his company for real estate se- 
curities was greater than the issues avail- 
able at that time, despite the fact that the 
bonds of his institution yield a smaller 
return than the issuesof other companies 
active in the New York Metropolitan dis- 
trict. The rising interest in participating 
mortgages, this man intimated might in- 
duce his company to abandon the short 
term, or rather the old form of mort- 
gage in which the institution has special- 
ized for many years before bond mortgage 
was brought to New York from the West. 


HE short term mortgage, the old 

form which has been handed down 
through the generations, has long since 
passed in the West. It was expedient that 
some substitute should be found to meet 
conditions, in the. newer, regions of the 
country. The wealth of the section, lim- 
ited as it was, was widely scattered so 


(Continued on page 85) 




















Practical Accounting 


a Organized for Easy Reference i 
In a Single Handy Voluine 


A “Reference Library” for the Accountant—A Complete Source 
Book for the Student—A Daily Guide for Every Business Man 


ACCOUNTANTS’ HANDBOOK 


When 50,000 men in all ranks and branches of business seize u a manual for dail 
use, that volume must be of exceptional value. That is the record, of The Accountants’ 
Handbook in the two years since its publication. In Public Accounting o! , in the Ac- 
counting Departments of private concerns, on the desks of treasurers, in large and small 
organizations—everywhere that modern accounting practice is involved in the day’s work, 
there you will find The Accountants’ Handbook accepted as the’ standard reference book 
and regarded as an indispensable tool. 


The First Complete Collection of Working Data for Accountants 


Concentrated in the 33 sections of this Handbook is essential information you would other- 
wise have to seek out in scores of specialized sources. The information is given in the form 
of incisive, definite statements of policy and method, with a minimum of theory. Without 
sacrificing clarity, the editors have boiled down whole paragraphs into brief, pithy state- 
ments. Tables, rules, definitions, formulas abound. 300 rts and forms offer valuable and 
easily understood guides to actual practice. ; 

Hardly a question of policy or detail can arise in the ordinary course of accounting practice, pro- 
fessional or private, which the editors have not foreseen and for which they have not provided. ‘The 
volume is designed to supplement, not replace, the other works in your library—it is a book to which you 
can turn for — data in working out a practical solution where consultation of more extended treatises 
is not convenient. 


«ga 


1675 Pages. Flexible Binding. Sent to You for Examination 
Gilt Edges Aen out and es the a = y+ and we will 
ys send a copy postpaid on approval. se it your work for 
33 Sections that Cover: a fall five days, if you wish, : Within that time after its 
Accounting Principles receipt, you can send us $7.50 in full payment or return 
Audits and Working Papers eo tee @ pee Cee 
Banking and Bank Credit 
Bankruptcy, Insolvency, and Receivership [ "~7""°USE THIS ORDER FORM~ ~~~ 


Business Law—Classification—Consolida- 
tions—Commercial Banking—Corporate 
Organization — Corporations — Cost Ac- 
counting — Credits and Collections— 
Depreciation—Economies—F Iductaries— 
Financial Statements — Foreign Ex- 
change—Glossary of Terms—lInstalla- 


| THE RONALD PRESS CO., 

f 

i 
J 
{ 
I 

tion — Finance—Goodwill — Inventories Business AGGress 2... ccccccccecccccccccscccccccccecs 

i 
I 
I 
| 


15 E. 26 St.. New York, N. Y. 


Send me postpaid a copy of the Accountants’ Handbook. 
Within five days after its receipt I will either send you 
$7.50 in full payment or return the book to you. 


Name (please print) 


ee ee ee ee ee) 


Management—Mathematics (with tables) 
—Municipatities—Professional—Net In- 
come and Surplus—Office Appliances— 
Office Practice—Publie Utilities—Sta- 
tisties and Graphics—vValuation 





(Orders from outside continental U. S. and Canada must 
be accompanied by cash plus 25¢c to cover shipping.) 
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Puts .- Calls - Spreads 


Guaranteed by Members of the New York Stock Exchange 





May be utilized as insurance to protect margin ac- 
counts; to supplement margin; and in place of stop 
orders, 


Profit possibilities and other important features are 
described in Circular F-1. Sent free on request. 


Quotations furnished on all listed securities 


Ss. H. WILCOX & CO. 


Established 1917 Incorporated 


66 Broadway » eet oon ee wt o> New York : 
Telephone Hanover 8350 
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Forbes Guide for Investors 
Latest Figures Showing What Leading Stocks Are Doing 


Thou. 

Shares Book Earns Earns. 1927 
Par Out Value 1926 m = months 
No 209 $80 $10.87 $6.53, 6 m 
No 2,178 78 mee 8 be 
100 260 166 9.40 4.25, 6 m 
25 2,474 41 Oa. es Bess 
No 600 140 6.67° 4.16, 12 m 
No 770 96 7A5 1.48, 6 m 
100 610 170 (Ie tote 
100 450 138 OL 
100 10,788 118 11.00 5.83, 6 m 
100 400 139 Nil Nil, 6 m 
50 3,000 74 mae OS ee ed 
25 2,000 34 lata 
No 600 27 Soe 
100 2,324 228 meee. ©. vedas 
100 676 245 me cacy of cabs. 
100 500 187 11.58 1.04, 6 m 
100 200 241 Bees) >. Sepden 
100 1,520 140 17.20 6.36, 6 m 
100 1,802 168 7.48 4.04, 6 m 
No 977 48 12.36" 6.33, 6 
No 510 101 ee ee 
No 252 31 a. pines 
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No 42 3.83 1.93, 6 m 
2 4415 27 2.65 0.64, 3 m 
No 2,705 11 5.08 . 3.42, 6 m 
No 100 10 8.25 5.09, 6 m 
100 342 «108 7.60 6.98, 6 m 
No 3,000 54 ] a 

No __1,641 16 0.20 0.31, 6 m 
No 4320 94 oo: potas 

No 60 Pe re 

No 1,760 12 1.15" 0.08, 6 m 
ae! 4.03 1.85, 6 m 
100 550 147 8.72 3.82, 6 m 
No 500 Nil ee ee 

10 1,000 32 ——:  — ¥seear 

No 310 87 SS Se 

100 425 177 19.27 Nil, 3 m 
50 1,690 131 10.60 4.00, 6 m 
No 1,935 Nil 6.46 0.85, 6 m 
No 2,662 66 13.98 8.05, 6 m 
No _ 1,626 26 . eens 

No 604 18 5.00° Nil, 9 m 
100 «$1,125 156 6.72 0.06, 6 m 
No 4,500 10 4.09 2.06, 6 m 
No 100 73 10.06 1.03, 6 m 
No 730 40 2.48" 2.20, 6 m 
100 200 141 8.21 0.62, 6 m 
No 7.211 45 6.15 3.13, 6 m 
No 8,700 56 19.36 14.35, 6 m 
No 325 24 11.61 5.27, 6 m 
No 600 55 4.83” 3.03” 

No 602 25 Nil 7.62, 6 m 
No 831 14 3.80 4.23, 6 m 
100 2,490 155 10.42 1.37, 6 m 
100 125 127 5.28 2.41, 6 m 
100 105 4.63 2.50, 6 m 
No 1,597 3.36" 6.15, 6 m 


33 


‘25 1,673 36 3.00 1.51, 6 m 
500 m 


eeeees 


1.55, 6 m 
(a) Partly extra. 
lune 30. 


am ¢ 
10 <a 
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Section One 
(See Page 86 for Second Section) 
Div. 
Rate 
De $6a 
Allied Chemical .......... 6 
Pee Celiners |... i.e ccc sie 6 
PMmprICR GAR oo 6 ccs 2 
Amer. Car & F’dry........ 6 
Amer. Locomotive ........ 8 
Amer. Smelt & Refin...... 8 
Amer. Sugar Refin........ 5 
yt Re 2. ge. | Re 9 
Amer. Woolen ............ ee 
Anaconda Copper ......... 
Armour & Co. (Ili) “A”... 
Assoc. Dry Goods......... 2.50 
Atch., Topeka & S. F...... 7 
Atlantic’ Coast Line........ 10a 
Atlantic Refining ......... 4 
Baldwin Locomotive ...... 7 
Baltimore & Ohio......... 6 


Bethlehem Steel .......... an 
Brook-Manhattan Trans.... 4 
Brook. Union Gas......... 5 


Brown Shoe .i6.isccc. ced 2 
Burroughs Add. Mach..... 3 
California Packing ........ 4 
California Petroleum ..... 1 
Central Leather pfd....... 
Comte Gt Faso. . ccicccs ccs Sa 
Chesapeake & Ohio........ 10 
Chic., Mil., St. Paul pfd... .. 
OG ee aes 2.40t 
GCRe CRONE kis hse sr enase 2.50 
gh & SRE rE 3 
I a wh 5c aid ine esa 5 
Colorado Fuel & Iron...... Bis 
Columbia Gas & Elec...... 5 
Congoleum-Nairn ......... ay 
Consol. Gas of N. Y...... 5 
Continental Can .......... 5 
Continental Motors ....... 0.80 
Corn Prods. Refining...... 3a 
Comet SOREL. casks tcc e's 6 
Cuba Cane Sugar......... <a 
Cuban Amer. Sugar....... 1 
Davison Chemical ......... * 
Delaware & Hudson....... 9 
Del., Lack & West........ 7a 
Dodge Bros. “A”......... oi 
Du Pont de Nemours...... 8 


Elec. Power & Light...... 
Elec. Refrigeration ....... 


PMs AE and van 5 ace h ck a Ace 2 
Fleischmann Co. .......... 3 
Foundation Co. ........... 5 
Freeport Texas ........... au 
General Asphalt .......... ay 
General Electric .......... 4 
General Motors ........... 8 
Gen. Railway Signal....... 2 
ge ee peree es 
J SS Peers 4 
Goodyear Tire & Rubber... .. 
Great Northern, pfd....... 5 
Gulf States Steel.......... se 
Hudson & Manhat......... 2.50 
Hudson Motor ............ 5 
Illinois Central ........... 7 
Interboro Rapid Tr........ $y 
Int. Business Machines.... 4 
Int. Combustion Eng...... 2 
Int. Harvester ............ 6t 
International Nickel ...... 2 
International Paper ....... 2 
Kennecott Copper ......... 5 
i Sy. @ eer 1.20 


Long Term 

Price Range 
147- 22; ’20-'26 
149- 34; ’20-’26 
97- 27; ’20-’26 
63- 39; 1926 
116- 91; ’25-’26 
145- 65; °23-’26 
152- 29; ’21-’26 
96- 36; ’21-’26 
151- 96; ’21-’26 
166- 19; ’20-’26 
67- 28; ’20-’26 
; °25-’26 
; °25-’26 
; '21-'26 
: '21- "26 
°22-"26 
*19-'26 
’21-'26 
’20-’26 
23-26 


154- 78: 
168- 62; 
110- 30: 
97- 37; 
78- 9; 
100- 56; 
157- 33; °16-’26 
124- 45; ’24-’26 
75- 66; 1926 
38- 17; °23-’26 
109- 28; ’20-’26 
74- 23; ’20-’26 
179- 46; '21-’26 
55- 7; °21-'26 
75- 32; ’24-'26 
39- Bi 
55- 28 + oo 


39- 11: 
81- 20; 
184- 90: 
154- 93; 
49- 21; 
360-105 ; ’22-’26 
40- 17; ’25-’26 
91- 33; 1926 
42- 10; ’23-’26 
58- 32; ’25-’26 


37- 7; ’20-’26 
94- 23; ’20-’26 
96- 79; 1926 
226- 55; ’24-’26 
94- 60; °25-’26 


21-26 
’20-’26 
°21-’26 
21-26 
’25-’26 


96- 53: 
105- 25: 

42- 20; 
1.40- 20: '22-'26 
127- 77; '23-'26 
: °22-26 
57- 38: 1926 
22-26 


°21-'26 
’20-'26 
"24-'26 


92- 28; ’20-’26 
64- 14; ’20-’26 
82-42; 1926 


Prices 1927 Aprox. Yield 
High Low Prices % 


199%-134% 178 33 
169%-131 160 38 
118%- 88 113 53 
66%4- 43% 65 31 
109%-95 101 60 
116-103 107 74 
18034-1325 174 46 
9534- 79 0 57 
179%4-149% 175 51 
CS dg? A 
49%- 41% 47 62 
sy 8% «218 
52-39% 49 50 
200 -1613% 190 37 
20534-174% 191 53 
1313%-107 118 = 32 
26534-143% 250 28 
124%-106% 120 51 
66%4- 433%, 6 — 
20%- 53 Me 5 92 
154%4- 8954 140 3.6 
46%- 30% 42 48 
125%-90 120 26 
70-60% 64 63 
324-214 22 43 
- 54 

- 58 65 77 

199 -151%, 198 5.1 
a a. — 
6534- 485% 60 7.6 
39%- 33% 35 73 
62%- 38% 57 54 
129 - 96% 124 41 
96%- 42% 7 — 
9834- 82% 93 5.4 
meee — 
1214-94 118 4.1 
77'%,- 58%, 72 69 
1334- 10 10 80 
63%- 46% 59 5.1 
9634- 77 88 68 
103%4- 7 Be em 
28%4- 21% 22 44 
ea 
230 -171% 204 44 
136 -132 132 54 
Ri 
342%-168 330 23 
ws. Bs 
4. ta. 
65%- 394 6 — 
644-46% 61 49 
8854- 46 51 10.0 
84 - 34 79 «5.1 
9634- 65 " oe 
14654- 81 134 3.0 
277%4- 145% 265 41 
153%4- 82% 139 36 
oe aa oe 
85%- 42, 83 48 
2% @  — 
103%- 795% 100 5.0 
- 40 Se 
65%- 40% 54 48 
91%- 484 80 63 
13734- 121% 134 - 5.2 
—a. 2 
04-53% 91 46 
64-43% 50 40 
237 -1353% 224 69 
75 -38% 70 29 
60%- 39% 56 38 
77%4- 60 74 «68 
77%4- 45% «72~—~=O 


c) Year ended -February 28. (d) Year —— March 31. (e) Year ended April 30. (g) Vear ended 


(k) Year ended September 30 


. (mn) Year ended 
tion. (r) 10% in com. stk. (s) Partly estimated. (t) Plus 4% in com. stk. (u) Pi 


tober 


a a Year ended Novem- 
S% in com. stk. (v) 
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Investors 
and 


Traders 


will find our Market Letter 
analyses of corporations 
useful for ready reference. 


SENT ON REQUEST 
ASK FOR 108-26 





FULL AND ODD LOTS 


of listed securities bought 
and sold for cash, or car- 
ried on conservative margin. 


McClave & Co. 


MEMBERS 
New York Stock Exchange 
New York Cotton Exchange 
67 Exchange Place 
New York 
Telephone: Hanover 3542 





BRANCHES: 


Hotel Ansonia, 73rd St. & B 
1451 Broadway, Cor. 41st sis vy. 
New runswick, 



































For Autumn Investment 





R. J. Reynolds 
Tobacco Co. 


Capital Stock 
(Class B) 


Analytical Circular 
upon request 


Fenner & Beane 


Members New York Stock Exchange 


and other principal exchanges 
60 Beaver Street -— New York 


Fenner & Beane Bldg. — New Orleans 


Private wires to New Orleans, Chicago 
and principal points throughout South 
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(Continued from page 83) 
the real estate men and the bankers of 


the West had to devise means of collect- | 
ing it, gathering it together to obtain siz- | 


able amounts. The principle by which rail- 
roads,‘ industries and other enterprises 
have been financed were applied to real 
estate, with the result that bonds or trust 
certificates were issued in various denom- 
inations for the amount of loans required. 

As the scheme permitted a person of 
limited income to buy an interest in the 
choicest real estate in his neighborhood 
the public—the estate executor and the 
small moneyed man,—quickly saw the op- 
portunities and in a short time the bond 
mortgage and trust certificate became deep- 
ly intrenched in the financing of the West. 

A story out of California recently em- 
phasizes the spread of securities in the 
real estate field of the West. A despatch 
says that the last of the old time mort- 
gage investments to be drawn in that sec- 
tion of the state had just been filed with 
the county clerk. 

The event had news value because of 
the fact that trust certificates have been 
so long in use in that state. 


Desirable Changes 


T HEY have attained great success be- 
cause of the ease with which a holder 
of a certificate can obtain his investment 
in the default of interest payment. The 
long-drawn-out foreclosure procedure is 
eliminated and within: three months the 
matter is settled. Investors have often 
hesitated to enter the mortgage market be- 
cause of this objectionable feature. 


The staid old East may adopt some of 
the ideas which the West has developed. 
Eastern mortgage bankers and real estate 
interests have often advocated changes 
which would expedite the settlement of 
the affairs of one who had defaulted on 
the payment of the interest on his mort- 
gage. 

The impression among financial tnen of 
the East is that bonds will eventually be 
utilized entirely in financing major struc- 
tural projects and old line mortgages will 
be employed in the financing of individual 
homes, the difference in the latter being 
that instead of short terms the loans will 
be for ten to twenty years during which 
time they will be amortized. 


Investment Demand 


ay HE plan of the government to dump 
about $45,000,000 into the hands of 
thousands of holders of second Liberty 
bonds in the next few weeks is expected 
to work well for real estate securities. 
These people having learned something of 
bonds will be partial to similar invest- 
ments. Mortgage bond houses have already 
discovered some of this new capital. 

Many new issues will be ready for offer- 
ing long before the Government has com- 
pleted the disbursement of this great heap 
of money. A number of anticipated issues 
will affect properties in New York City 
where there is. still a demand for certain 
types of construction which the mortgage 
bankers feel should be supported. 

‘Westchester will want about $50,000,000 
in the next few weeks to replace mort- 
gages which are expiring. Some of the 
loans naturally will be extended but a good 
number will be refinanced through bond 
issues. This will be particularly so in 
the case of large apartments or other 
capital improvements. 











Share the Profits ! 
of Leading 
Canadian Banks 


Practically. the entire banking 
business of the great, expanding 
Dominion of Canada is concen- 
trated in the 9 banks whose 
stocks underlie 


Canadian 


Bank Stock Trust Shares 


EMPIRE TRUST COMPANY, 
New York, Trustee 
These banks have 3,306 branches 
and total assets of nearly 3 billion 
dollars. 




















Weekly 
Market Letter 


PUBLIC UTILITY 
STOCKS: | : 


Utilities Power & Light 
Electric Power & Light 
National Power & Light 
Amer. & Foreign Power 


THE OIL STOCKS 


PARAMOUNT 
FAMOUS LASKY 





Copy on Request 


Members N. Y. Stock Exchange 
25 Broad Street New York 
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Forbes Guide for Investors 
Latest Figures Showing What Leading Stocks Are Doing 


Section Two 
(See page 84 for First Section) 


Thou. 

Shares Book Earns Earns, 1927 Div. Long Term Prices 1927 Approx. Yield 

Par Out Value 1926 m=months Rate Price Range High Low Prices % 
50 Ko — $8.27 $1.42, 6 m Lehigh Valley ............ $3.50 106- 40; ’21-’26 13075 9934 103 3.4 
25 794 ae eo Liggett & Myers “B”...... 4a 103- 49; ’24-'26 1eS%4- 8654 122 3.3 
No 1661 3: 6.02! 5.09, 9 m ER aera 2 48- 10; ’21-’26 63%- 46% 54 3.8 
25 500 30 ——- —tst Loose-Wiles Biscuit ....... 1.60 178- 36; ’23-’26 56%4- 35% 51 3.2 
100 §=1,169 164 Ee ae Louisville & Nashville.... 7 155- 36; 21-26 156%4-128% 152 47 
No 713 68 9.86 4.36, 6 m OP here 6 242- 25; ’20-’26 1183%4- 88% | 110 5.5 
No 350 §86«62 9,20” 13.20” j= SS . ae 5 131- 54; ’22-'26 21034-124 201 25 
No 2,317 39 6.06 Nil, 6 m pO eo ee areas ds 63- 12; ’21-’26 58%- 31 35 — 
No 1,357 46 5.90 3.38, 6 m*% Mid-Continent Pet ....... a 62- 22; ’20-’26 313%%- 283%, 29 a 
No 808 118 _- ~lmeeees Missouri-Kan-Texas ....... .. 47- 7; ’21-’26 56%4- 31% 35 oon 
100 828 125 6.10 Nil, 6 m Missouri Pacific ......... et 45- 8; ’22-’26 62 -37% 54 — 
No _ 1,141 30 6.25 Nil, 6 m Montgomery Ward ....... 4 84- 12; ’22-’26 8134- 60% 81 49 
No 2,730 . 16 8.50” 5.78, 9 m Nash Motors ............ 4 71- 52; 1926 93%- 61% 92 5.7 
25 = 2,045 42 6.32 3.52, 6 m National Biscuit .......... 6a 102- 38; ’23-'26 150%- 9434 145 3.5 
No 1,100 25 6.14 3.00, 6 m Nat. Cash Register “A” ... 3 54- 37; 1926 4834- 39% 47 6.2 
No 200 29 ee on National Bellas Hess...... ae Listed 1927 444- 41% 33 — 
100 310 200 aa a National Lead ............ 5 181- 63; '20-'26 129 - 95 122 4.1 
100 3,833 150 14.52 6.66, 6 m New York Central........ 8 148- 64; ’21-’26 168%4-137% 166 48 
100 303 261 20.11 7.60, 6 m Y., Chic. & St. Louis... 6 205- 67; ’23-26 133 -110 129 46 
100 1,571 106 5.24 1.67, 6 m N. Y., N. H. & Hart....... si 48- 9; ’21-’26 5854- 415% 51 —_ 
100 1,380 180 —°”0 (Cwahes Norfolk & Western....... 8 171- 88; ’21-’26 . .192 _ -156 186 5.2 
10 4,078 22 ae oe North American ......... 10r 75- 18; '23-26 6034- 45% 59 10.0 
100 2,480 175 a - =" Zadblac Northern Pacific ......... 5 91- 48; ’21-’26 97 +78 95 5.4 
25 740 37 6.30 3.44, 6 m Owens Bottle ............ 3u 91- 24; ’20-’26 84%4- 75% 77 8.8 
=» 228..2 2.45 1.29, 6 m Pacific Gas & Elec........ 2 34- 18; ’23-’26 4534-31 44 46 
10 3,004 16 5.49 3.00, 9 m Packard Motor .......... 2.40 49- 10; ’22-’26 44 - 33% 44 a3 
50 2,421 58 9.32 2.64, 6 m Pan-Amer. Pete., “B”..... < 96- 34; ’21-’26 663%- 455% 51 8.0 
No 571 108 8.12 5.24, 6 m Paramount-Fam.-Lasky .... 10a 128- 40; ’20-’26 11434- 92 96 9.4 
50 10,000 87 i  eeeges Pennsylvania R. R........ 3.50 57- 323. ’21-'26 67%- 56%. 66 = 5.4 
100 450 142 a 060s wean bh Pere Marquette ........... 6 122- 36; ’23-'26 14034-114%. 131 4.4 
50 930 76 ese et Philadelphia Company ..... 4 91- 31; '2226 110 - 85% 107 3.7 
No 330 = Nil 1.42 Nil, 6 m Pierce-Arrow ..6.....0200. be 83- 6; ’20-’26 23%- 95% 10 _ 
100 124 237 me ee Pressed Steel Car......... = 114- 39; ’20-’26 78 - 36% 74 _— 
No 3,577 — .21 Re. —-.---ewexas Public Service of N. J...... 2 34- 31; 1926 46%4- 32 45 4.6 
No 3,375 80 6.00° 3.60, 9 m Pullman Incorporated .... .. 200-88 ; ’20-’26 8234- 73% 81 _— 
No 1,155 12 3.55 Nil, 6 m SE TN 6 wan ean ean xine - 78- 26; ’24-’26 68%- 41% 63 —_— 
50 1400: 8 1124 ° ....., a NR atta a 5a 101- 52: '2226  123%-94 . 114 44 
No _ 1,252 6 Jeo Remington Rand, Inc...... 1.60t Listed 1927 474%4- 35%: 35 8.5 
100 300 221 11.05 3.86, 6 m Republic Iron & Steel..... 4 125- 40; ’20°26 75%- 56%. -63-- 6.4 
— a “ae. St. Louis-San Fran....... 8a 104- 15; '20-26 11714-10094 1127. 
100 164 175 | iz kee St. L.-Southwestern ....;.. &, 74- 11; ’20-’26 - 61 81 —_— 
100 370 §=115 4.71 0.86, 6 m Seaboard Air Line......... ole 54- 2; '20-’26 ai 4. 281% 35 _ 
‘No 4,200 30 leita he A Sears Roebuck ........... 2.50 58- 44; 1926  7734--51 76° — 3.1 
ae 4,500 52 3.53 2.78, 6 m Sinclair Consol. Oil....... ... 40- 15; '20-°26 ; °..22%- 16, '. 17. — 
1 100 203 ae |. eed Sloss-Sheffield Steel ....... 6 144- 42; ’20-’°26 134%4-113 123 48 
100 sie ~ = Tiere Southern Pacific .......... 6 112- 67; °21-°26 _125%4-106% 119 5.0 
100 = 11, 187 ae Southern Railway ......... 7 131- 17; ’21-’26  136%-119 131 5.4 
a! lh ae |! ree Standard Gas & Elec...... 3.50 69- 31; ’24-'26 6534- 54 64 5.7 
No 12,602 44 — re ee Standard Oil of Cal...... 2 135- 51; ’21-’26 6034- 503% 53 3.9 
25 24,145 35 Sheng ey Standard Oil of N.-J...... 1.50a 48- 31; ’22-’26 41%- 35% 39 2.6 
No 600 42 8.42 4.28, 6 m  Stewart-Warner .......... 6 125- 21; ’20-'26 70%-: 544% ' * 67 9.0 
‘No 14875 50 6.67 4.27, 6 m Studebaker Corp. ..3...... 5 66- 30; ’24-’26 63%4- 49 58 8.6 
, 25 6578 45 ries neste Texas Corporation ....... 3 58- 29; ’21-’26 58 - 45 51 6.0 
'No 2,540 6 3.70 2.41, 6 m Texas Gulf Sulphur ....... 4 53- 39; 1926 8134- 49 73 5.5 
No 1,201 24 7.05 4.50, 6 m Timken Roller Bearing.... 5a 86- 28; '22-'26  114%- 78 114 42 
100 660 62 11.00 4.30, 6 m Tobacco Products ........ 7 117- 45; ’20-'26  1103%- 93% 96 7.4 
25 400 38 4.41 2.86, 6 m Underwood Typewriter .... 4 65- 36; ’23-'26 60%- 45 58 6.9 
No _ 2,660 65 9.08 3.84, 6 m Union Carbide & Carbon... 6 101- 78; 1926  1447%- 9834 135 4.4 
25 3,789 43 3.12 1.48, 6 m Union Oil of Cal......... 2 58- 35; °24-’26 5614-93954 42 59 
100 2,223 183 ee | wines Union Pacific ............ 10 168-110; ’20-’26 19234-15914 188 5.4 
No 2,500 74 rer United: Fruit... .i..e.scese a 126- 99; 1926 150 -113% 142 2.8 
100 120 212 - ee U. S. Cast Iron Pipe...... 10 250- 10; ’20-26 246 -190% 204 5.0 
100 240 168 Soa hee U. S. Industrial Alcohol.... 5 98- 35; ’20-’26 89 - 69 77 6.6 
No 666 54 2.13° 5.46, 9 m U. S. Realty & Improve.... 4 185- 41; ’21-’26 6714- 54 62 6.5 
100 810 174 10.54 0.78, 6 m Re || AR ee a 144- 22; ’20-’26 67%- 37% 56 — 
100 7,116 171 10.80 5.60, 6 m Woe BME cs ssase sees ens 7 161- 70; ’20-’26 16034-11134 149 4:5 
100 666 158 ae. ~.c aheads Wabash Railway ......... ce 52- 6; ’20-’26 81 - 40% 69 —_ 
100 600 108 RT Western Pacific .......... af 40- 12; ’20-’26 47V%,- 25% 40 én 
100 998 182 15.25 7.34, 6 m Western Union .......... 8 158- 76; ’21-’26  170%4-144%4 162 49 
50 793 «64 13.30 6.61, 6 m Westinghouse Air Brake... 8a 146- 76; ’23-’26 50%4- 46% 47 4.3 
50 2290 73 5.954 2.31,.4 m Westinghouse Electric .... 4 80- 38; ’21-’26 895%- 67% 83 48 
50 800 56 2.75 1.09, 6 m White Motors ........... 4 105- 29; ’20-’26 5834- 36 39 =—:10.3 
§ 2.527 20 0.25 1.83, 6 m Willys-Overland .......... oe 35- 4; °20-’26 2434- 14% 15 — 
25 3,900 44 Rw - , diae aie Woolworth, F. W......... 5 222- 72; 24-26 192 -11734 186 2.7 


(a) ove extra. (b) Year ended January 31. (c) Year ended Febrmry 28. (d) Year ended March 31. (e) Year ended April 30. (g) Year ended 
ang 30. (h) Year ended July 31. (j) Year ended August 31. (k) Year ended September 30. (n) Year ended October 31. (p) Year ended Novem- 
o 30. ni? Before charges for depletion. (r) 10% in com. stk. (s) Partly estimated. (t) Plus 4% in com. stk. (u) Plus 5% in com. stk. (v) 
months. 
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How to Make $6,000 








Grow to $600,000 


in an investment lifetime. 





S an investor, you are interested in 
increasing your capital as much 

as possible in the time you have. It has 
been possible in the past to zmcrease 
$6,000 to over $600,000 2m an invest- 
ment lifetime—that has been proved. 
The future—in which you are inter- 
ested should offer equal opportunities! 


Careful Investing—Time 
Element 


T would be virtually impossible for 
any one person to devote to the 
study of business and finance, the 
time and energy necessary to gain 
the greatest profits — consistent with 
safety. You would not attempt to run 
a large department store alone. Yet, 
there are, perhaps, just as many com- 
plications and duties involved in run- 


ning your investment funds correctly. 


GROW TH #4444646 ose we — 


B a b SON, S Baws eats | ‘The’ Baboos' Statiotiosl “Orguention 
Reports 


The Babson Statistical Organization 


Babson Park, Massachusetts 


The Largest Statistical 
Commanity in America 





19167 
A906 7/ 


O ASSIST THE INVESTOR, 

the Babson Statistical Organiza- 
tion has available almost unlimited 
facts and data which each day scores 
of persons are engaged in compiling 
and analyzing. For 25 years, this 
work has been going on—piling up 
experience which can be at your 
command. 


The “3 Methods” 


Babson’s Reports, through constant 
application of the “3 METHODS,” 
can provide YOU with a well-bal- 
anced Investment Plan which should 
increase and protect your capital and 
enable you to put it to the most efficient 
use AT ALL TIMES. 


WE should like to send you, gratis, 
our booklet, “How to Make 
$6,000 Grow to $600,000,” together 
with complete information about the 
“3 METHODS.” Write to Dept. 8 
or use the coupon. 


Div. 9-1, Babson Park, Massachusetts 
| Send me, gratis, copy of “How to Make $6,000 


Grow to $600,000,” also complete details about 
“3 METHODS.” 


v4 
: 
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Attractive Investments in the 
Public Utility Field 


Investors Slow to Recognize Strong Position of Many Electric and Gas Utility Securities— 
Better Than Average Yields Available Plus Safety and Stability of Earning Power— 
Vast Growth of Holding Companies 


7 HY it is that numerous electric 
W light and power preferred stocks 
and bonds should be selling to 
return more than certain railroad and 
industrial securities protected by no bet- 
ter earning power is difficult to fathom. 
Possibly it is because the industry is 
relatively young and is growing so 
rapidly and is requiring so much new 
capital that popular investment demand 
for this particular class of securities has 
not been educated to the point where it 
can keep pace with the requirements 
for new funds. 

At all events, the investor shopping 
around for the highest yields compatible 
with safety cannot afford to overlook 
the utility field. There are numerous ex- 
cellent securities available to return 5% 
to more than 6 per cent., some of which 
are described in the following para- 
graphs. 


Electric Power and Light Corp. 


| Farrier Power & Light Corpora- 
tion has 464,537 shares of $7 cumu- 
lative preferred, no par value, and 110,- 
741 shares of $7 second preferred 
Series “A” no par value, outstanding. 

This is a comparatively new holding 
company, organized in 1925, its operat- 
ing companies serving 533 communities 
in the ten states of Arkansas, Colorado, 
Idaho, Louisiana, Mississippi, Nevada, 
Oregon, Texas, Utah and Wyoming, the 
aggregate . population served being 
1,733,000. Gross earnings last year ag- 
gregated $49,843,877, a 12 per cent. gain 
over the preceding year. 


f 


By Edward L. Barnes 














Representative Utility Preferred Stocks | 


Div. Approx. Call —Earned Per Share— 
Rate Price Yield Price 1926 1925 1924 
Southwestern Power & Lt.$7.00 110 64% 115 $45.61 $3685 36.18 
Commonwealth Power .... 6.00 101 5.9 105 19.82 13.73 15.14 
National Power & Light... 7.00 108 65 110 40.21(a) 31.51(b) .. 
Electric Power & Light... 700 106 66 110 13.88 9.72 a 
North American Company.. 3.00 ny = 28.95 21.91 18.19 
ot 
American Gas & Electric.. 6.00 104 5.8 callable 32.80 20.39 
(a) For 12 months ended June 30, 1927. 
(b) For 12 months ended June 30, 1926. 














Earnings on the preferred were $13.88 
a share and on the second preferred 
were $30.27 a share. No dividends are 
at present being paid on the 1,775,844 
shares of common, but preferred divi- 
dends appear reasonably secured, though 
not covered by as good a margin as in 
the case of various other properties de- 
scribed here. 


Commonwealth Power Corporation 


OMMONWEALTH Power Corpora- 
tion has $50,000,000 of $100 par 
value preferred stock outstanding, the 
entire authorized issue. It is a 6% cumu- 
lative stock, callable at 105. It is. fol- 
lowed by more than 1% million shares 
of common stock paying regular divi- 
dends and having a market value in 
excess of $82,000,000. 
This is a large holding company, sup- 
plying a diversified utility service in the 
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states of Michigan, Illinois, Ohio, in- 
diana and Tennessee, serving an esti- 
mated population of about 2,000,000. 

Electric properties include 59 power 
stations which have a combined installed 
generating capacity of 789,950 horse- 
power. Gas properties include 12 manu- 
facturing plants with a rated capacity 
of 40,825,000 cubic feet daily output. 
Approximately 70 per cent. of the rev- 
enues was derived from the sale of 
electricity. An interesting part of this 
phase of the business is the evenly bal- 
anced character of the service rendered. 

About one-half is utilized for light- 
ing, being divided almost equally be- 
tween residential and commercial light- 
ing. The other half is used principally 
for power. About 15% of the corpora- 
tion’s 1925 gross business came from the 
gas division. 

Last year established a new high 
record in earnings, which 1927 promises 
to surpass. Balance available for pre- 
ferred and common dividends last year 
was $7,291,883, of which preferred divi- 
dends consumed $2,203,044. This year, on 
account of an increase in stock, pre- 
ferred dividend requirements will be 
larger in the aggregate, but the margin 
of safety will be ample. 


Southwestern Power & Light 


ae Power & Light 

per cent. cumulative preferred 
stock sells at 110, or 5 points under its 
call price, without any apparent reason. 
The yield of 6.4 per cent. offered by this 
stock is exceptionally liberal in the cur- 
rent money market for a utility stock 
so well protected, and investors have 
evidently overlooked these shares. 


Numerous 7 per cent. preferred stocks 
reporting no better earnings are selling 
at 5 to 10 points higher. 

There are 83,870 shares of preferred 
outstanding, out of an authorized issue 
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of 150,000° shares. This company has 
earned its fixed charges from 3 to 4 
times over in recent years and in 1926 
the preferred dividend requirements 
were earned more than six times. Net 
earnings have displayed excellent 
growth, and in 1926 were more than 
three times as large as in 1922. 

Southwestern Power & Light serves 
a population estimated at more than 
1,000,000, the 250 communities served 
being chiefly in Texas. Electric light 
and power business accounted for 83 per 
cent. of gross revenues in 1926. Gross 
revenues of subsidiaries gained 15 per 
cent. last year over the year preceding 
and net income increased 24 per cent. 

This company owns all the common 
stock of the Texas Power & Light and 
is itself controlled by the American 
Power & Light Company, in which 
Electric Bond & Share holds a substan- 
tial interest. 


National Power & Light 


F OR the 12 months ended June 30, 
1927, National Power & Light re- 
ported net income of $5,641,622, an in- 
crease of close to 30 per cent. over the 
previous twelve months, This figure in- 
cludes undistributed income of subsid- 
iaries applicable to the parent company 
after appropriations for depreciation. 
Preferred dividends of National Power 
& Light consumed $982,057 and were 
covered more than 5% times. 

National Power & Light is a holding 
company whose subsidiaries serve about 
200 communities in North and South 
Carolina, Alabama, Tennessee and 
Texas. There are 140,295 shares of no 
par value preferred stock outstanding, 
receiving $7 annual dividends, which are 
cumulative. This small issue of preferred 
is followed by more than 2,500,000 shares 
of no par value common, which is pay- 
ing regular dividends. 

Due to consolidations, mergers and ac- 
quisitions it is impossible to make any 
accurate comparison of share earnings 
over a period of time, this holding com- 
pany being a comparatively new one, 
but showing excellent growth. 


North American Company 


N ORTH American Company has a 
little over $30,000,000 of $50 par 
value 6% cumulative preferred stock 
outstanding, callable at $55 a share, and 
selling a few points under its call price. 
Dividends are paid quarterly on or about 
the Ist day of January, April, July and 
October. 

Dividend requirements on this stock 
have been covered by a splendid margin 
Since issuance, The 1926 net income 
available for dividends was $17,563,507, 
as against which preferred dividends 
last year took but $1,820,107. 

This holding company has no bonds 
outstanding, though subsidiary proper- 
ties have. The preferred stock is fol- 
lowed by more than 4,000,000 shares of 
common with a market value in excess 
©! $250,000,000 and on which regular 
‘ividends are being paid. 
North American Company controls the 


largest group of utility properties under 


‘ single ownership. The combined sub- 
‘aries had an electric output last year 
of 475,317,875 kilowatt hours, while 
gas output was 4,106,838,900 cubic feet. 
About 87 per cent. of net operating in- 

















DOES BANKING SERVICE MEAN 


Financing 
the Export 
of American 
Products 


NEW YORK 
LIVERPOOL HAVRE 


SERVICE TO YOU? 





Cotton Exchange Buildings, Liverpool, 
in which is located one of our eight 
European Offices 


IN act 20 per cent. of the cotton exports 
of the United States for the year 1926 were 
financed by the Guaranty Trust Company. 


While this is but a part of the large volume of 
export financing of various products handled by 
this Company, it is substantial and concrete evi- 
dence of the important position occupied by this 
Company in the field of foreign trade, and of the 
part it plays in assisting the sale of American 
goods in foreign markets. 


This business has come to us because of our 
years of valuable experience in this branch of 
finance, our exceptional facilities for service both 
in the United States and abroad, and the close 
and expert attention given to our customers’ 
interests. 


Business houses are invited to consult with us 
on our service in financing exports and imports 
and in meeting all the various requirements of 
commercial banking. 


Guaranty Trust Company 


of New York 


140 Broadway 


LONDON PARIS 











come is obtained from electric light and 
Power business. 
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Territory served includes over 12,6 Good 
| squares miles and contains a population 
of more than 5,400,000. Remarkable 


growth is being experienced and the HE 
e current year will shatter previous high red' 
e imes voales UO. wens. 


the dam 
American Gas & Electric grains |: 

. ry ry ‘ +9 the 

HE present American Gas & Elec. m 

of Chicago, Illinois tric Co. is a comparatively new but — 
strong utility holding company, organ- ; 

S. P. MAGEE, Manager ized in 1925 as a consolidation of a com- _, 
pany of the same name and the Appa- = + 


lachian Securities Corporation. It has 
i. ° ° 396,562 shares of $6 cumulative, no par f 
Are Authorized to Secure Subscriptions || vase preferred stock outstanding, ox fp 8,0! 
titled to $100 a share in case of dissolu- 


to Forbes Magazine + tion, but non-callable. This stock looks bushels 


: . ; territo 
like another very high grade invest- 









































ment, the dividend being earned more H 
than 5 times over last year. T I 
The TIMES SALES COMPANY are agents for some Subsidiary properties serve more than aroun 
of the leading publications of America. Representa- 800 ii ae nee in Pennsyl- oe 
tives cover the United States and Canada. Business eee ee Virginia, New ro 
: ; Jersey, Michigan, Kentucky, Illinois, will, 
executives anywhere may safely transact business Tennessee and Delaware. Gross earnings at a! 
with any representative bearing a TIMES SALES of subsidiaries last year exceeded $72,- Ba 
ah: COMPANY credential. 400,000. There are 1,866,135 shares of good 
common outstanding. west 
Attractive Bonds pi 
, NVESTORS who prefer bonds ‘to Re 
Main Office I preferred stocks will find in Ameri- in O 
can Gas & Electric debenture 6s, 2014, kota 
a high grade long term security. They crop 
431 South Dearborn Street are available in denominations as low aver 
hi ° e as $100. They are redeemable as a B usu 
C 1cago, Illinois whole only at $110. The current market pra 
is around 105 to yield about 5.7 per cent. Ind 
BRANCH OFFICES IN MANY OF THE LARGEST CITIES Total interest charges last year were of 
earned more than 6 times over. 18 : 
American Power & Light Co., one of 14, 

the very strong utility holding com- 
panies, has an issue of 6 per cent. deb- V 

entures, due 2016, also selling to yield 
5.7 per cent., which constitute a desir- ter 
able investment holding. These deben- If 
SESS SSS ESS SSS SSS SSSR SSSR SSS SSS SSS SSSR SSSSSSESSSSSSSSSSSSSESESSSS ; tures, outstanding to the amount of - 


about $46,000,000, are redeemable at $110 th 
and are available in $100, $500 and y 
$1,000 pieces. Interest is payable March | 
and September 1. Total fixed charges of 7 
the parent company have been earned : 
4 to 5 times over in the last few years. 


Texas Power & Light 5s ] 


’ Question No. 4 





How Are 


INSURANSHARES 
; Trust Certificates 


Safeguarded as to 
Principal and Income? 





‘ YIELD of 5.2 per cent. is given by 

‘ A the Texas Power & Light Co. Ist | 
s and Refunding 5s, due 1956, and quoted | 
: on the New York Curb at about 97. 

‘ They are secured by a first lien on 

‘ 45,000 kilowatt generating capacity and 

H certain transmission and distribution 

“ lines and are also secured by a mortgage 

H on the balance of the property, subject 

‘ to $15,000,000 prior liens. There are 
) 





ANSWER: 





$16,000,000 of these bonds outstanding, 
interest being payable May and Novem- 
ber 1. They are redeemable at 105 up 
to October 1, 1931, and at lower prices 
thereafter. 

Texas Power & Light is controlled by 
the Southwestern Power & Light Co., a 
subsidiary of the American Power & 
Light. Interest requirements on. these 
bonds have been earned by an excellent 
margin and total funded debt of the 
company as of December 31, 1926, was 
but little more than 50 per cent. of the 
figure at which investment in plant and 
property is carried. 

Texas Power & Light serves an es- 
timated population of 520,000, doing a 
gas and electric business in nearly 200 
communities in Texas. 


By ESTABLISHMENT of a reserve 
and surplus fund to insure a steadily in- 
creasing return and appreciation in value 
of principal. Income above a certain 
amount may be withheld and retained in the 
Trust. The surplus thereby accumulated 
belongs to the Certificate holders and is 
invested and reinvested for their benefit, 





For full particulars of this attractive 
safe form of modern investment write to 


INsURANSHARES CORPORATION 
67 Wall Street, New York Tel. Whitehall go82 
Representatives Sent Oniy on Request 
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Good Crops Indicated for 
Northwest Area 


HE fast grain movement to market 

reduces uncertainty and the extent of 
the damage by rust to wheat and other 
grains is now known. A portion of wheat 
in the Dakotas and Minnesota was af- 
fected by rust and is showing lower pro- 
tein content than last year. There is con- 
siderable high protein wheat, however, es- 
pecially from western North Dakota and 
parts of Montana. 

Indicated production of 243,636,000 bush- 
els of spring wheat in the four North- 
western states is more than 50,000,000 
bushels above the 10-year average for this 
territory. 


: i oat crop on the whole is disap- 
pointing, running light and poor all 
around. There is an abundance of feed, 
however, throughout the Northwest and 
this, according to an important grain firm, 
“will, in a way, offset the shortage of oats 
at a number of points.” 

Barley has not been affected, is of very 
good quality from all parts of the North- 
west and the yield is highly satisfactory. 
Rye, generally, is also good, except from 
some points in North Dakota. 

Red rust has done some damage to flax 
in occasional fields in northern South Da- 
kota and North Dakota. This is a fine 
crop, however, “considerably more than 
average” with the oil content better than 
usual. Late planted flax is well along and 
practically all of it expected to mature. 
Indicated production of 23,352,000 bushels 
of flax for the four Northwestern states 
is much above the 10-year average of 
14,543,000 bushels. 


W ITH temperatures so high as to be 
unusual during the middle of Sep- 
tember, corn prospects were given a boost. 
If forcing weather continues, a part of the 
corn in northern districts will mature. In 
the corn belt of South Dakota, fields show 
special promise. Corn is very spotted in 
Minnesota and, while some fields are good, 
other fields are backward and with small 
chance of maturing. 


Permits Granted for Mexi- 
can Oil Drilling 


aint ana January 1 and August 10, 

1927 there were 529 permits granted for 
the drilling of new wells. Since com- 
mencement of operation of new petroleum 
laws, concessions have been asked for ex- 
ploitation of 85,317,397 acres, of which 
27,219,365 were on land, the petroleum 
rights to which haa -been acquired prior 
to May, 1917. It is not stated whether 
foreign companies or domestic companies 
sought these concessions. 


World’s Zinc Production 
Shows Gains 


RODUCTION of zinc by principal 

countries, which furnished about 96% 
of output in 1926, amounted to 117,858 
short tons in August, according to Ameri- 
can Bureau of Metal Statistics. Estimate 
for non-reporting countries was 4,000 
tons, bringing total to 121,858 tons. 

In July reporting countries produced 
116,301 short tons, and estimate for non- 
reporting countries was 4,000 tons, a total 
of 120,401 tons, while in June output of 
reporting countries was 116,533 tons, and 
estimate for non-reporting countries, 4,000 
tons, making total 120,533 tons. 
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REFERRED STOCKS 
Px strongly entrenched 
public utility companies 
appeal to the judgment and 
confidence of investors in 
all localities. 


Our current investment 
bulletin discusses the tax 
features of preferred stocks, 
particularly with regard to 
issues of public utility 
companies. 





Copy gladly: furnished 


on request 


STONE & WEBSTER and BLODGET 







INCORPORATED 
BOSTON NEW YORK CHICAGO 
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E extend the facilities of our 
organization to those desir- 
ing information or reports on com- 
panies with which we are identified. 


Electric Bond and Share Company 


(Incorporated 1905) 
Paid-up Capital and Surplus, $100,000,000 


Two Rector Street New York 
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Seal Redio Tubes 


Vi 
Gold Seal 


Radio Tubes 
For Better Radio 


Broadcasting has been greatly 
improved in the past year or two « 
—is your set equipped to give 
you the full benefit of these im- 
provements ? 

You can easily bring it up to 
CEleor-lembhaalameejar-leleloehon mes 
superior quality of the new 
broadcasting. A complete in- 
stallation of Gold Seal special 
purpose tubes will amaze and 
delight you. 


Thousands of set owners all 
OLA ane oLmeelerolemiar-tucise hu moen len 
ing the better ception that 
Gold Seals bring. Prepare for the 
big programs now starting—you 
can make the few little changes 
needed without trouble or expert 
knowledge. 

Send for free copy of our new 

booklet, ‘‘Better Tubes for 

Better Radios’’—full of helpful 


information. Use coupon below. 
All Standard Types 


" Gold Seal Electrical Co., Inc. 5 
\ 250 Park Ave., New York 


| 
| 
' Send me copy of the new booklet. \ 
i 
i 
§ 
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| 
| Address _= 
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HOSE who still think of public 
utilities in terms of “public” or 


“private” ownership and control 
will do well to ponder the recent agree- 
ment of Thomas N. McCarter, president 
of the Public Service Electric and Gas 
Company; Walter H. Johnson, presi- 
dent of the Philadelphia Electric Com- 
pany, and Sidney Z. Mitchell, chairman 
of the board of the Pennsylvania Power 
and Light Company, for the pooling of 
the total resources of these three huge 
corporations to prevent any interruption 
of service to the people of New Jersey 
and Pennsylvania. 


If it were granted, which it cannot be, 
that a politically controlled utility might 
evince all the enterprise and initiative 
of a regular business organization, it 
would still be beyond the power of a 
Pennsylvania unit to do anything for 
the people of New Jersey, and beyond 
the power of a New Jersey unit to con- 
sider the needs of Pennsylvania. All the 
States are friendly, to be sure, but they 
must show their friendship in a negative 
way. They can and do agree not to en- 
croach upon each other’s rights, but 
they can’t and don’t agree to settle each 
other’s troubles. 


Economies Effected 


T best, some kind of inter-state 

“authority” must be set up if the 
people of two States are to engage in 
any common enterprise. This, in itself, 
is an expensive bit of overhead which 
regular business does not need to have. 
Political business, however, not only 
needs to have such an overhead, but 
wants it. It is bad business to employ 
more men, especially more bosses, than 
necessary, but it is good politics to do 
exactly that, and then to correct the 
ensuing evils by raising stll more bosses 
over them. 


By virtue of this so-called “private” 
contract, however, the residents of all 
New Jersey and half of Pennsylvania 
have been done an incalculable service; 
and yet no machinery has been set up 
for the purpose, and it will cost millions 
of dollars less, in the long run, to per- 
form this service than to leave it un- 
performed. 


Not a Merger 


T HE newspapers called the agreement 

a merger, but no new company was 
formed and no new financial machinery 
need be provided for. All these com- 


ix 


Power Giants of Penn and Jersey 


Blaze Trail of Public Service 


Working Agreement Will Allow Co-Operation on Tr 
mendous Scale and Save Public Millions of Dollars— 
Philadelphia Electric Merges with U. G. I. 
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panies, as before, will go on with their 
expensive program, and each will finance 
its own program. But the programs wil 
be co-ordinated; and the three system; 
will be tied in so closely that each of 
the three territories concerned will here. 
after be able to draw upon the whok 
tie-up for its light, heat and power, in. 
stead of being dependent as before upon 
the resources of the local company. 

Philadelphia, like all big cities, has a 
tremendous problem of illumination. 
Night life, night travel, the theatres, the 
increased demand for electric signs— 
these and many other things tend to 
make the big city load very heavy from 
twilight until eleven P. M. Philadelphia 
at present has a great surplus of powa 
at certain hours of the day, nevertheless 
the P. E. is hurrying through with its 
Conowingo development, which will add 
250,000 to its present 570,000 kilowatt 
capacity. 

Somewhat similar conditions prevail 
in Trenton, Jersey City and Newark, 
and the State is noted for its network of 
trolleys, which are kept busy far into 
the night. The maximum load, both 
upon P. E. and Public Service, comes 
in December at 5 P. M. 


In the eastern half of Pennsylvania, 
on the other hand, which is supplied by 
the Pennsylvania Power and Light, the 
maximum load comes in October, and 
at 10 A. M. The coal mines and the 
cement works through the region are 
principally responsible for this. Obvi- 
ously, if Philadelphia and Newark can 
draw upon this region in the evening, 
and this region can draw upon Philadel- 
phia and Newark during mining and 
cement-making hours, there can be 
greater service all around for which no- 
body will have to pay. 














No Duplications 


BVIOUSLY, also, the expansions 

contemplated by each company will 
serve each territory better if they can 
be carried on with the needs of all in 
view. There need be no duplications. It 
is not a mere tie-up of present resources, 
but a tie-up of all future plans. When 
the present expansion programs are 
completed, the pool will have a com- 
bined capacity of 2,250,000 kilowatts. 
making it one of the largest in the 
world, and it must grow even larger, 
not only with increased population, but 
in proportion to the population; for 
there is no limit to the amount of power 
that people want to use, and each in- 
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Utility Service for New Jersey 


HE public utility companies, subsidiary to Public 

Service Corporation of New Jersey, serve a section of 

New Jersey containing two hundred and sixty-three 
municipalities having a total population of over three million 
people with gas, electricity and local transportation by trolley 
cars and buses. 


On June 30, 1927, there were 737,519 electric meters 
and 703,307 gas meters on Public Service lines; for the month 
of June there was a daily average of over 1,700,000 trolley 
car and bus riders. 


For the year ending June 30, 1927, Public Service Cor- 
poration of New Jersey and its operating companies had an 
operating revenue of $110,427,255.37 with a balance of 
$12,775,710.21 for surplus and dividends—an amount equal 
to nearly three times the sum required for the dividends on 
preferred stock. 


PUBLIC SERVICE CORPORATION 
OF 
NEW JERSEY 
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ELECTRICITY TRANSPORTATION 

















Associated System 


Founded in 1852 








Public Service in 15 States 


From a small beginning in 1852, the Associated Gas & Electric 
System has grown until now it serves over 580,000 customers. Of 
these, 357,630 are electric customers. 77% of the net earnings of 
the Associated System are from the sale of electric current. 

Over 164,000 customers are served in New York State, 138,000 in 
New England, 58,000 in Kentucky, Tennessee and Indiana, 21,000 in 
Ohio, and 117,000 in Pennsylvania. 

The public service activities of the Associated System extend 
throughout 1,000 communities having 2,700,000 population. 





Associated Gas and Electric Company 


Incorporated in 1906 





Write for our booklet “F” 


61 Broadway New York 
























































Interest begins 


the day of deposit 


A QUARTERLY DIVIDEND 


ly at the rate of 4% per annum 
has been declared payable on 
or after October 15, 1927 
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| 74° Wall Street ‘New York 
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crease in that direction calls for an ad- 
ditional increase. 

An §82-mile transmission line will be 
constructed from Siegfried, Pa., to a 
switching station near Newark, where 
it will connect with the Public Service 
system; a 49-mile line will be constructeg 
from Siegfried to another station near 
Philadelphia, where it will meet lines 
from Conowingo and other P. E. plants; 
and these stations will be connected by a 
77-mile line, forming a ring into which 
the generating stations of the whole 
three companies will feed. This work, 
it is expected, will be completed in 1930 
and will cost in the neighborhood of 
$26,000,000. 

Twenty-six millions is a sizeable fig- 
ure, but it is but a fraction of what must 
have been expended if the needs of 
these three territories were to be sup- 
plied by independent action. As to what 
it would cost to supply them by political 


action, one hardly dares to make an 
estimate. 


Public Citizens 


ND it was all accomplished by a 

conference of three supposedly 
private citizens. In reality, of course, 
Messrs. McCarter, Johnson and Mitchell 
are not private citizens, but men who 
are engaged in public service as truly 
as any Senator or Governor could be. 
There has been a good deal of discus- 
sion recently in our intellectual maga- 
zines as to why wealthy and competent 
Americans show such a tendency to 
keep out of public life. The answer is, 
they don’t. They are entering public 
life in America, to quite as great an ex- 
tent as wealthy Europeans do, but they 
seem to prefer the sort of public life 


in which they are most free to serve 
effectively. 


P. E. Merges With U. G. I. 

O-INCIDENT with this physical 

tying in of power resources every- 
where, hardly a week passes these days 
that does not bring the announcement 
of financial unification on a scale that 
would have staggered the country only 
a few years ago. 

The latest and greatest of these was 
the announced plan to merge the Phila- 
delphia Electric with the United Gas 
Improvement Company by the exchange 


of one $50 U. G. I. share for two $25 
shares of P. E. 


Huge Power Pool 


U. G. I. has an interest in more than 
100 utilities operating in twenty-eight 
States. It is said to be the principal 
stockholder in the Public Service Cor- 
poration of New Jersey, is already tied 
in to some extent with the Niagara 
Falls power interests and is associated 
with the General Electric Company in 
many New York State developments. 
The announcement, therefore, has set 
the prophets dreaming of a huge power 
pool centering about Niagara Falls, the 
new Conowingo plant of the Philadel- 
phia Electric and the great St. Lawrence 
River development projected by the 
General Electric, and taking in about 
everything as far north, east, south and 
west as a high-power imagination can 
travel. ms 

Whatever the financial developments 
may be, it is obvious that the power re- 
sources of America are being co-ordi- 
nated for the use of the people. 


FOR 
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wh . NEW ISSUE 
he Offering of CLASS “A” SHARES 
icted j OF 


near 
lines 


“||| Manhattan Financial Corporation 


hich (Organized under the Laws of the State of New York) 


hole 


ork, CLASS “A” SHARES PREFERRED annually as to dividends. 


1930 

a (CUMULATIVE) to the extent of $1.50 per share. 
PREFERRED as to participation in additional dividends 

fig- § as stated herein. 

1ust ° ° ° . . 

a PREFERRED upon dissolution or liquidation. 

up- CAPITALIZATION Authorized To be presently issued 

hat CLASS “A” STOCK (No par value) ..............cceeeeeeeees 520,500 shares 200,008 shares 

ical CLASS “BR” STOCK (ilo par walle)... i.ccccccccsccccccccces 175,000 shares 175,000 shares 

= CLASS “C” STOCK (No par value management shares)...... 4,500 shares 4,500 shares 

Transfer Agent Registrar 

“a AMERICAN EXCHANGE-IRVING TRUST CO. CHEMICAL NATIONAL BANK 

dly Business: The Manhattan Financial Corporation is authorized under its charter to acquire, hold, 

Se, sell and underwrite stocks, bonds and other securities of Banks, Insurance companies, 

ell financial institutions and business organizations. Opportunities for profitable invest- 

ho ments not usually presented to the individual investor will be available to the 

we corporation. ; 

be. | Assets After the issuance of the shares of stock presently to be issued, the corporation will 

2. SSEES ¢ have assets consisting of cash in excess of $6,000,000, which will be available for 

ae immediate investment. 

“A ° CLASS “A” SHARES—are entitled to preferred cumulative dividends payable 

a Capital Stock quarterly (after January 1, 1928) of $1.50 per share per annum before any 

is Preferences: dividends are paid upon other classes of stock, and are, thereafter, entitled to 

lic participate in additional dividends declared in any calendar year (after there 

~ has been paid in such year forty (40c) cents per share on Class “B” stock 

X- . and five (5c) cents per share on Class “C” stock), to the extent that each 

ey share of Class “A” stock shall receive twice the amount of such additional 

ife dividends declared on each share of Class “B” stock. Class “A” shares are 

ve also preferred on liquidation or dissolution to the extent of Thirty ($30) 


Dollars per share if the liquidation is voluntary and Twenty-five ($25) 
Dollars per share if the liquidation is involuntary, and after class “B” stock 
shall have received Twelve ($12) Dollars per share and Class “C” One ($1) 
ai Dollar per share all the remaining assets of the company shall be divided 
ae among Class “A” and Class “B” shares, so that each share of Class “A” 
stock shall receive twice the amount received by each share of Class “B” stock. 


The affairs of the corporation will be under the management of men of broad 


a Management : ong and proven capability in banking, investment and industrial affairs, and the 
Vv wer 0 es fe) e im i 1 
ly of that Ghaneter of management will Re | diets be ee oe 
“ The Board of Directors Includes : 
1S JOHN H. BRENNEN MARCUS J. FEDERMAN JOHN C. McCALL 
ie President, Times Square Trust Co. Merchant. Vereen, — ™ 
° LEWIS W. FLAUNLACHER BENJAMIN A. HARTSTEIN ARTHUR MENDES __ 
Vice-Pres., Thoens & Flaunlacher, Inc., Attorney. President A. D. Mendes & Co., 
pesos LOUIS HUBSHMAN BERNARD REICH 
— bss a... Inc. © nas baie Merchants. caren Nw a Te Sys 
RL TAU 
SAMUEL KAUFMAN hae 
Real Estate. Times Square Trust Company. 


Mr. Bernard Reich will be President of the Corporation. 
Mr. John H. Brennen will be Chairman of the Executive Committee. 


All subscriptions will be subject to rejection or allotment at the absolute discretion of the Allotment Committee 
designated by the Corporation. 

We offer this stock when, as, and if issued and subject to the approval of our counsel, Messrs. Benjamin A. 
Hartstein and Herman Goldman, and as to accounting matters by Messrs. McArdle and McArdle. 


Price $30 Per Share 


All subscription checks should be made payable to 


Manhattan Financial Corporation 
151 West 40th Street New York City 


[Tc eee a if 
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How 
Successful 


Men 


Invest 


EN who succeed 

owe much of their 
success, in most cases, 
to a systematic plan of 
investment which grad- 
ually builds and keeps 
a fortune. 


Fortune builders would 
do well to consult S. W. 
STRAUS & CO. We 
have advised and help- 
ed many thousands on 
the road to success — 
served them in the 
selection of safe and 
satisfactory investment 
securities. We can help 
you. 


We suggest that you 
ask us for literature de- 
scribing the sound and 
attractive investment 
bonds underwritten by 
S. W. STRAUS & CO., 
at present yielding as 
high as 5%- 6%. Write 
today and ask for 


BOOKLET J-1711 


S.W. STRAUS 
& CO, 


Investment Bonds y , {ucorporated 


STRAUS BUILDING SrRAUS BUILDING 


565 Fifth Avenue Michigan Ave. 
at 46th S:. at Jackson Blvd, 
New YORK CHICAGO 


STRAUS BUILDING 
79 Pest Street, SAN FRANCISCO 





eS ESTABLISHED IN 1882 — 
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American Brown-Boveri Electric 
Corp.—Conducting tests of a 20-foot 
ship model which, it is hoped, will be 
basis for a new American-owned trans- 
Atlantic fleet that will cut time of voy- 
age to four days flat. 


American International Corp.—Ulen 
& Co., an affiliation, has completed 2% 
years’ work on contracts for financing 
and constructing public utilities in ten 
Polish cities. 


American Railway Express Co.—R. E. 
M. Cowie, president, is reported to have 
said that every city on the routes of 
the company’s air express were mak- 
ing regular shipments of a large num- 
ber of packages and other cities were 
anxious to be included on the schedule. 


Atchison, Topeka & Santa Fe Ry.— 
President Storey is quoted as follows: 
“Our earnings in the last three or four 
months of the year will be below last 
year, while results for 1927 as a whole 
will also fall below the 1926 showing. 
‘ihe increase in operating expenses on 
Atchison this year has been due chiefly 
to larger wages, a question with which 
we are not through, by the way, and to 
a much larger rail renewal program.” 

Certain-teed Products Corp.—Planning 
four-story addition to plant, to cost 
$200,000. 


Chrysler Corp.—Denied that merger 
negotiations with General Motors are 
under way. 


General Motors Corp.—Common stock- 
holders ratified changing the authorized 
common from 10,000,000 shares of no par 
value to 30,000,000 shares of $25 par 
value. As a result of the ratification 
each common stockholder will receive 
two shares of new $25 par stock in ex- 
change for each share of present no par 
common stock held. 

Consolidated Gas of New York.—New 
York Public Service Commission ap- 
proved new wholesale gas rate schedule 
filed by this company and seven of its 
subsidiaries. 

Dodge Bros., Inc.—Graham 
division announced new line of 
cylinder motor coaches. 

Eastern Public Service Corp.—Finan- 
cial position as of June 30, 1927, shows 
cash on hand and due from subsidiaries 
of $106,938, and shows ratio of current 
assets to current liabilities to be over 
seven to one. Carries on its books no 
item for leaseholds nor good will. 

Erie Railroad—Was given tentative 
value by I. C. C. of $172,026,148 on its 
total owned and $282,390,001 on its total 
used property as of June 30, 1918. 

Ford Motor Co.—Reported to have 

purchased large tract of land in Brazil 
for rubber planting purposes. 
Fox Theatre Corp.—Opened new Cap- 
itol Theatre in National Press Club 
Building, Washington, D. C. Seating 
capacity of 4,000. 

General Asphalt Co—Venezuelan 
crude production in eight months ended 


Bros. 
$ix- 





Aug. 31, 1927, totaled 406,300 barrels, 


compared with 84,500 barrels in corres- 
ponding period of 1926. 


Goodyear Tire & Rubber Co.—Direc- 
tors approved plan to exchange new $ 
cumulative no-par preferred stock for 
existing 650,796 shares of 7 per cent. 
cumulative preferred, in ratio of 14% 
shares of new for each old share. 


Great Northern Ry.—Interstate Com- 
merce Commission authorized three ad- 
ditional intervenors in the Great North- 
ern Ry.-Northern Pacfic Ry.-Spokane, 
Portland & Seattle Ry. application for 
unification into Great Northern Pacific 
Ry. Co. Permission to intervene was 
granted to Wyoming R. R. Co., La- 
crosse & Southeastern R. R. Co., and 
Grand Forks (N. D.) Commercial Club, 
all of whom asserted their interests were 
involved in proposed unification. 

International Agricultural Corp.—J. J. 
Watson, president, said in réport for 
year ended June 30, 1927: “Corporation 
is in strong financial condition, having 
no banking indebtedness and with am- 
ple working capital.” 

International Paper Co.—Fourth ma- 
chine in Gatineau newsprint mill of 
Canadian International Paper Co., a sub- 
sidiary, has begun production and mill 


. now is in complete operation with ca- 


pacity of 1,300 tons of newsprint paper 
a day. 


International Shoe Co.—Sales this year 
are said to be running $7,700,000 ahead 
of 1926. Had best August in history, 
shipments amounting to $14,477,000. 

Mid-Continent Petroleum 
Passed dividend on the common. 


Middle West Utilities Co.—Called at- 
tention to fact that through unification 
of subsidiaries consumers had _ saved 
$8,000,000 between 1915 and 1926. This 
was accomplished through benefits ob- 
tained from more competent engineers 
than the smaller companies could com- 
mand, through more economical financ- 
ing and throvgh the creation of a more 
diversified demand when a larger terri- 
tory was served. 

Nash Motors Co.—President Nash an- 
nounced that demand for cars, greatest 
in history of company, makes. necessary 
expansion of three plants, involving ex- 
penditures of approximately $1,300,000. 

National Electric Power Co—Cai- 
paign for increased sale of electric 
power to domestic consumers is said to 
be producing excellent results. 

National Lead Co.—Organized Newton 
Die Casting Corp., to take over assets 
and business of die casting divisions of 
National Lead Co. and Marf Machine & 
Die Casting Co. No new financing will 
be done. 

New York, New Haven & Hartford 
R. R.—President Pearson announced 
that if stockholders and debenture hold- 
ers did not take up whole of $49,036,700 
of 7 per cent. preferred stock. which 
company is offering to them at par, em 
ployees would have privilege of sub 
scribing to stock at same figure. 
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| of electric systems of three companies, 
' which when completed will have com- 
) bined generating capacity of more than 
; 2250,000 kilowatts. About 200 miles of 
| transmission lines will be constructed at 
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Pan-American Petroleum & Trans- 
port Co.—Secretary of Navy Wilbur an- 
nounced deposit in Los Angeles to credit 
of Treasury as result of oil litigation of 
$11,092,264 by Pan American Petroleum 
& Transport Co., and $1,920,886 by Pan 
American Petroleum Co., subsidiary of 
Pan-American Western Petroleum Co. 


Public Service Electric & Gas Co.— 
This company, Philadelphia Electric 
and Pennsylvania Power & Light signed 
contract providing for interconnection 


an estimated cost of $26,000,000, to be 
completed in 1930. 


Radio Corp. of America.—Three suits 
have been filed in Federal Court in 
Wilmington by Dubilier Condenser 
Corp., charging infringement of patent 
rights which are said to effect entire 
radio industry as far as power operated 
set) and battery eliminators are con- 
cerned. 


Sears, Roebuck & Co.—Opened fourth 
big neighborhood outlet store in Chi- 
cago. 


Southern Pacific Co.—Southern Pacific 
Motor Transport Co., a subsidiary, an- 
nounced plan to engage in motor stage 
transportation as adjunct to rail service 
in Oregon. About 45 busses have been 
placed in operation. 


Standard Gas & Electric Co.—Cus- 
tomer ownership sales of preferred 
shares of the operated properties for 
August totaled $2,522,300 par value, there 
having been 4,268 separate transactions. 


United Gas Improvement Co.—Stock- 
holders ratified increase in authorized 
stock from 2,036,528 to 2,130,088 shares 
par $50, the new stock to be exchanged 
for the shares of companies recently ac- 
quired. 


U. S. Steel Corp.—Operating slightly 
better than 64 per cent. towards end of 
September. A year ago plants were 
operating at 85 per cent. 


Westinghouse Electric & Mfg. Co.— 
Westinghouse Electric International Co., 
a subsidiary, announced establishment of 
new branch—Compania Electrica West- 
inghouse de Chile—with activities in 
Chile and Bolivia. In co-operation with 
Marion Steam Shovel Co., is reported 
to have developed a noiseless, smokeless 
Shovel for excavation work. Electrically 
operated, it is said this type of shovel 
will eliminate firemen; no fuel to haul 


and handle and no problem of water 
supply. 


Williams Oil-O-Matic Heating Corp.— 
a in August was 63 per cent. 
arger than preceding month, which in 


turn had been the best month for the 
current year. 


’ Wright Aeronautical Corp.—Unfilled 
rders are reported to be in excess of 
1,000,000. Output has been more than 
oubled in last three months. 


Yellow Truck & Coach Mfg. Co.— 
— of Chicago Hertz Drivurself 
ig ons during last few months is said 
“ have more than tripled that of the 
me period of 1926, and that stations 
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were being taxed to capacity. 






Financing the Growth 
of Electric Service 


N THE TASK of providing reliable electric 
I service, ample in quantity and economical in 
cost, to small and medium-sized communities, 
one problem stands out most prominently. That 
is the problem of providing the necessary facilities 
to meet all the demands for service made by the 
public, which necessitates a flow of invested capital 
into the companies providing this service. 


Small companies operating in limited areas or 
single communities, without wider affiliations, are 
restricted by the difficulty of securing new capital 
on advantageous terms. Their financing is expen- 
sive and largely limited to local capital. The ex- 
pansion of their service to the public is limited to 
their ability to raise capital. 


When such companies are united under the control 
and direction of a public utility investment com- 
pany, such as the Middle West Utilities Company, 
they gain the tremendous advantage of ready and 
economical financing. It is this solution of their 
problems of financing that has enabled electric 
service companies under investment company con- 
trol to build the efficient generating stations and 
extensive interconnected transmission systems with 
which they have supplanted inadequate local 
plants, to achieve greater reliability of service and 
lower costs of operation, to encourage community 
growth by undelayed expansion, and to extend 
the benefits of electric service to more users and 
more uses. ‘To these advantages are added the 
efficiencies and economies of group management 
—all directed toward constantly increasing service 
at constantly diminishing cost. 


MIDDLE WEST 
Utilities Company 


SERVING 1920 COMMUNITIES IN 19 STATES 
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East of 
the Mississippi River 
orders s for 





Water deed _ 
VY Press 


“The Wood Eternal” 


are filled from 
Jacksonville 


THE main office of the Gulf Red 
Cypress Company distributes to all 
states east of the Mississippi River. Last 
year sales totaled more than $4,500,000. 
On April 1 of this year, after a detailed 
examination of various locations, the 
main office was moved to Jackonville. 


Already, in six short months, the company 
is impressed by the economy of operation here. 
Reports on selling costs are very favorable. 
Again, Jacksonville has been tested by the sales 
organization of a national company and found 
to give full measure. . . The Gulf Red 
Cypress Company is only one of nearly 200 
manufacturing concerns that have capitalized 
the asset of locating here. 


Four railroad systems with 9 trunk lines, 
18 foreign steamship lines, and 24 regular and 
irregular coastwise and inter-coastal services 
bring world products into Jacksonville. They 
distribute Jacksonville’s products through a 
vast and prosperous territory. Jacksonville has 
no labor troubles. Its power rates are among 
the lowest in the United States. Its bank 
clearings for 1926 totaled more than one 
billion, five hundred millions of dollars. For 
production units as well as sales organizations, 
Jacksonville offers all the advantages of a 
flourishing, growing center of business and 
commerce. 


Come to Jacksonville this winter for your 
vacation, and investigate its business oppor- 
tunities. Bring your family with you. A 
vacation in Jacksonville is a vacation. Year- 
round sport under warm Florida skies. Days 
in the open on land or sea. For further infor- 
mation and for booklet with hotel rates, ad- 
dress Believers in Jacksonville, P. O. Box 318, 
Jacksonville, Florida. 


Relievers in 


acksonville. 





“An association of representative business men 
incorporated for the single purpose of commu- 
nity advertising. Affiliated with Jacksonville 
Chamber of Commerce.” 

Mention of “Forbes” insures good service 
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Important Banking 
Changes 














ULIAN M. GERARD has resigned as 

chairman of the Central Mercantile 
Bank & Trust Company, to become presi- 
dent of the International Germanic Trust 
Company. W. E. von Marx, of Berlin, 
formerly representing Blair & Company 
and the Chase National Bank in Ger- 
many, will be vice-president and a direc- 
tor in charge of the foreign department 
and European activities. 


Roy Archibald Young, Governor of 
the Minneapolis Federal Reserve Bank, 
was appointed Gov- 
ernor of the Fed- 
eral Reserve Board 
by President Cool- 
idge to fill the 
vacancy caused by 
the resignation of 
D. R. Crissinger. 





Sam Samuels has 
been elected presi- 
: ident of the Ameri- 
can Union Bank, New York. Isidor 
Lauterstein succeeds Mr. Samuels as 
vice-president, and Benjamin Titman 
has been elected second vice-president. 


Walter B. Merriam, president of the 
New Process Cork Company, has joined 
the Seward National Bank of New York 
assistant to the president, in charge of the 
new business department. 














ywreis H. EDDY, chairman of 
the New York group of the Invest- 
ment Bankers Association, has been ap- 
pointed a vice-president of the Equitable 
Trust Company. 

Charles P. Wilson, vice-president, Great 
Atlantic & Pacific Tea Company, has been 
elected a director of the Central Manu- 
facturing District Bank of Chicago. 


Are 
MOTORS 


A Buy—Now? 


_In_ spite of the high market level, many 
individual motor stocks, such as Willys Over- 
land, Dodge and the smaller motors, have 
reached new _low prices for the year, while 
others, like Hudson and Chrysler have reacted 
materially from their recent advance. 


A PURCHASE—NOW? 


Is this unsettlement an opportunity to once 
again enter motor securities? The answer is 
given, specific recommendations made, the mo- 
tor situation is analyzed in a NE Bulletin, 
—s the press. A few copies are available, 


Simply Ask for FOC-15 
American Institute of Finance 
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Your 
Investments 


Need This 


Service 


Exactly, which class of securities 
should you buy during this period 
—bonds, preferred stocks or 
common stocks? 


And just which ones in each class 
are sound—or “out of line” and, 
hence, cheap? 


These are questions which the 
Investor’s Supervisory Service 
answers for its clients with a 
high degree of accuracy. Any in- 
dividual investor. or banker can 
share the benefits of this service, 
provided by an able staff of econ- 
omists and investment analysts, 
for a reasonable annual fee. 
Write today for our book- 
let “Managing Investment 
Funds” and copy of cur- 
rent bulletin. They will 
explain our service tn de- 
tatl, You will incur no 
obligation by asking for tt. 








Investors Supervisory Service 
1071 Corn. Ex. Bank Bldg., New York 





























Offerir> Safe Securities of Electric Light 
and Power,Gas, and TransportationCome- 
panies operating in 20 states. 


Write for list. 


UTILITY 
SECURITIES 
COMPANY 


230 So. La Salle St., CHICAGO 
Mitwaukee St.Louis Louisville Indianapolis 














ww Certificates 
O Full Paid 


Dividends Payable July 1st and January Ist 
Instalment and Prepaid Certificates 


Are participating and are earning 9%. 


Under State Supervision, and required by law 
to invest all funds in First Mortgage Notes on 
improved real estate. 


Located at El Paso, Texas, where real estate 
values are not inflated. 


People’s Building & Loan Association 
Authorized Capital $15,000,000 














260 Tremont Street Boston, Mass. | 205 No. Oregon El Paso, Texas 
ite || i 
FORBES readers may take — Nemes 
advantage of our service to Investors Everywhere Use 


inquire, without cost, re- 
garding reliable security 
brokers with whom they 
can safely do business. 
Investors Department 


FORBES MAGAZINE 
120 Sth Ave. New York City 























MOODY'S 
RATINGS 


Found Only in Moody's Manuals 
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FORBES for October 15,'1927 
Investors’ 
Booklets 


The following booklets, pamphlets, etc., 
will be sent free on request by the com- 
panies mentioned. 


How Successful Men Invest.—S. W. 
Straus & Company, 565 Fifth Avenue, 
New York, also Chicago and San Fran- 
cisco, will be glad to send booklet No. 
J-1711, descriptive of the attractive bonds 
underwritten by that company. 

The Investment Trust.—For informa- 
tion about the International Securities 
Corporation of America, or Second In- 
ternational Securities Corporation, ad- 
dress the American Founders Trust, 50 
Pine Street, New York. 

Cities Service Common.—Henry L. 
Doherty & Company, 60 Wall Street, 
New York, will mail on request informa- 
tion on this investment opportunity. 

Market Letter.—Giving analyses of 
corporations, useful for ready reference, 
issued by McClave & Co., members New 
York Stock Exchange, 67 Exchange 
Place, New York. 

Managing Investment Funds.—It is the 
title of a booklet issued by Investors 
Supervisory Service, 1050 Corn Exchange 
Building, New York. Indicates which 
stocks to buy at this time. 

Weekly Financial Review.—Covering 
developments in the stock market with 
special reports on Electric Refrigeration 
Corporation and developments in the oil 
industry, issued by Prince & Whitely, 
members New York Stock Exchange, 
25 Broad Street, New York. Sent free 
on request. 

Electric Bond & Share Company.— 
2 Rector Street, New York, will be glad 
to send information or reports on com- 
panies with which they are identified. 

Smith Bonds.—Write for booklet “99- 
49” giving complete information about 
this security, to The F. H. Smith Co. 
Smith Building, Washington, D. C. 

Investors Guide—This will be sent 
free on request by Greenebaum Sons 
Investment Company, LaSalle and Madi- 
son Streets, Chicago, Illinois. 

Eastern Public Service Corporation.— 
Analytical report on this security free 
on request of Morton Lachenbruch & 
Co., 42 Broadway, New York. 

Making Money in Stocks.—This book- 
let will be sent free on request by In- 
yestment Research Bureau, Division 130, 
Auburn, New York. 

The Bache Review.—Sent free for 
three months. The readers of the Re- 
view are invited to avail themselves of 
the facilities of the J. S. Bache & Co.,, 
organization for information and advice 
on investments. Address 42 Broadway, 
New York. 

Market Letter—A copy of this 
month’s market letter will be sent free 
on request by Kennedy & Co., members 
New York Stock Exchage, 72 Broadway, 
New York. 

Handbook on Trading Methods and 
Market Letter—Sent free on request 
by Chisholm & Chapman, members of 
New York Stock Exchange, 52 Broad- 
way, New York. 

Odd Lots.—Ask for booklet F. 308, ad- 
dressing John Muir & Co., members 
New York Stock Exchange, 50 Broad- 
way, New York. 





porations. 


vanced 36%. 








Safety of Bonds 


combined with 


Profits of Stocks 


The ideal investment should be not 
only safe but also profitable. 


Collateral Trustee Shares of the New England 
Investment Trust, Inc. are a single investment 
in listed stocks of 80 leading American cor- 


They are far safer than the average stock or 
bond because the investment is diversified 
among 80 high grade securities. 


Since 1925 they have yielded 742% and ad- 


They would be a good investment 
for YOU. 


Write now for free Circular F-17 
giving complete information. 


NEW ENGLAND 
INVESTMENT TRUST, INC. 


85 Devonshire Street 
BOSTON, MASS. 
Free from Normal Federal Income Tax 

















INVESTORS’ INQUIRIES 
EADERS of “Forbes” 
may consult the In- 

quiry Department for infor- 

mation and opinions con- 
cerning investments. The 


fee is $2 for each security, 


or $5 for three. Letters 
should be addressed to 
Inquiry Department, 
Forbes Magazine, 
120 Fifth Avenue, New York 














The Bache Review 


Will keep you informed on the business 
and financial situation. 


Readers of the Review are invited to 
avail themselves of our facilities for in- 
formation and advice on stocks and bonds, 
and their inquiries will receive our careful 
attention, without obligation to the cor- 
respondent. In writing, please mention 

e Bache Review. Sent for three 
months, withqut charge. 


J. S. BACHE & CO. 
Established 1892 
Members N. Y. Stock Exchange 
42 BROADWAY NEW YORK CITY 






































How Many. of Your 


Executives Read Forbes? 
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Success doesn’t just happen. It 
must be won. There’s a reason 
| why Dayton Thorobred Tires 
and Tubes are soaring to new 
sales records—why a unit gain 
of 94.32% during current six 
month period has been recorded. 
The reason is simply this. Day- 
ton Thorobreds appeal to peo- 
le who know the worth of a 
dollar—and who want a dollar’s 
worth. Thorobreds are the 





Supremacy 
gained by 


Day 


Thorobred Sires | 


merit! 


unanimous choice of motorists 
who count the cost at the finish. 
A combination of precise, pain- 
staking craftsmanship, the high- 
est quality raw materials and a 
square deal merchandising pol- 
icy has been the formula for 
Dayton’s success. It has been 
won on sheer merit! 


The DAYTON RUBBER MFG. CO. 
Dayton, Ohio 


tom 





























Send for Investors Guide 


Dur Investors Guide will lead you to complete 
investmenc satisfaction and service, wherever 
you live. Write today. Use attached coupon. 





Mail This Caupon-—-——————- 





Please send without charge or obligation 
cond, of Investors Guide and current list 
























The strength of an institution lies 
in many factors. Its size, age, finan- 
cial responsibility, experience, 
record of achievement, integrity 
and adherence to sound policies— 
these are the elements of character 
which have given the House of 
Greenebaum strength to ‘withstand 
the storm and stress of 72 years. 
They provide an effective safe- 
guard both for the House and the 
interests of its patrons. 


Greenebaum Sons 
Investmen 


OLDEST REAL ESTATE BOND HOUSE _. 
FOUNDED 1855 CHICAGO 
Offices in Principal Cities 
Affiliated with Greenebaum Sons Securities 

Corporation, New York 
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Industrial 
Booklets 


The Key to Atlanta—Complete jp. 
formation in a 40-page illustrated book. 
let on Atlanta’s advantages as a manu- 
facturing and distribution point. Sent 
free upon request by Industrial Bureay, 
Chamber of Commerce, Atlanta, Ga. 

Bureau of Canadian Information— 
Address Canadian Pacific Railway Co, 
Department of Colonization and Devel. 
opment, Windsor Station, Montreal, 
Canada. 

Money Saved - Time Saved.—Through 
the use of the modern account-writing 
machines, adding-figuring machines. Ip. 
formation on the Elliot-Fisher and the 
Sundstrand will be supplied by the Gen- 
eral Office Equipment Corporation, 342 
Madison Avenue, New York City. 

Combination Residence Insurance— 
The Aetna Casualty and Surety Co, 
Hartford, Conn., will be glad to send 
information on this protection for your 
home. 

Saves 40% of Executives’ Time.—Send 
for information on their check signer 
to The Todd Company, 1145 University 
Avenue, Rochester, N. Y. 

Profitable Business Control.—Describes 
the Acme Visible Records System. 
Address Acme Card System Company, 
116 South Michigan Avenue, Chicago, 
VI. 

Autopoint for Goodwill Building —A 
request from an executive of your com- 
pany will bring sample autopoint pencil 
and free booklet on sales building. 
Address Autopoint Co., 4619 Ravenswood 
Avenue, Chicago, III, 

The Motorized Salesman.—Experience 
of various companies in handling auto- 
mobiles with salesmen will be furnished 
free upon request by Oakland Motor 
Car Co., Dept. L., Pontiac, Michigan. 

The Age of Vision in Business Affairs. 
Send for this booklet to Remington 
Rand Co., Dept. F-7, Tonawanda, N. Y. 
Treats of the problem of eliminating 
waste in office practice. 

Motors for All Purposes—The Wis- 
consin Motor Mfg. Co. Milwaukee, 
Wisconsin, will be glad to send free on 
request facts and figures on their motors. 
for various uses. 

Forging Ahead in Business.—Is the 
title of a booklet issued by the Alex- 
ander Hamilton Institute, Astor Place, 
New York, containing information of 
value to executives and those training 
to be executives. Sent free on request. 

What’s Your Bookkeeping Problem? 

The Burroughs Adding Machine Com- 
pany, 6474 Second Boulevard, Detroit, 
Mich., will be glad to have you write 
for free information. 

What’s Wrong With Shortland ?—The 
Dictaphone Sales Corporation, 154 Nas- 
sau Street, New York, have prepared a 
booklet of interest to executives and to 
their secretaries. Free on request. 

The Port of Newark.—The story of its 
development and its industrial advan- 
tages are described in a booklet that will 
be sent free on request by Thomas L. 
Raymond, Mayor, Newark, N. J. 

Trucks to the Frozen North.—Write 
the International Harvester Company of 
America, 606 So. Michigan Avenue. 
Chicago, IIl., for folder on International 
trucks. 
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News of the Motor World 


Fall Production Gets Up to New High Levels and Final Quar- 
ter Is Expected to Bring 1927 Figures Up to Totals 
Comparable With Previous “Big Years” 

By Walter Boynton 


Detroit Editor, Automotive Daily News. 


ritory has touched new high 

points, according to reports from 
almost every maker here. The final 
quarter of the year is being relied upon 
to make 1927 a white stone in the indus- 
try’s calendar of output. It has been 
estimated that the second half of the 
year will see as much as 90 per cent. to 
95 per cent. of the production turned 
out in the last six months of 1926, and 
if this happens, 1927 will go down into 
history as another “big year.” 

To match the increased production, 
increased sales effort is a natural thing. 
Most of the big companies are going 
further than ever in their program of 
aid to the dealer. One. of the biggest 
has established a definite plan of get- 
ting the dealer to carry on his business 
according to policies laid down by the 
factory. While this idea is of course 
not new, it is being carried to new 
lengths. 


Fes fall production in this ter- 


Importance of the Dealer 


S URVEYS generally have shown that 
the average dealer cannot be wholly 
trusted in his judgments as to how his 
business should be conducted. As an 
example, one inquiry developed the fact 
that the single item of rentals ranged 
all the way from less than one per 
cent. of possible gross business to a 
figure close to five per cent. of this. 

Obviously such variations spell the 
difference between a dealer operating 
at a profit and working at a loss. In 
the latter case, the effect is damage to 
the maker’s prestige, and, in many cases, 
to his pocketbook as well. 


N the other side of the shield, the 
most modern prospective dealers 
want to know all about a territory be- 
fore they take it on. Their questions 


as to values, standing in the list of 


sales, prosperity of territory and almost 
countless other items have put the 
market survey departments of the fac- 
tories on their mettle to furnish satis- 
factory answers. 

The dealer recognizes his importance 
in the picture more than ever before, 
and the industry is steadily trending 
toward a more and more benevolent at- 
titude toward the man who in the last 
analysis spells success or failure for the 
firm that makes the car. 

It has been said by the head of a 
large organization that no dealer who 
did business according to factory in- 
structions ever made a failure in the 
retail car business, but the modern 
dealer takes very little on say-so. Better 
equipment, on both sides of the fence, 
is the modern rule. 


NAS Motors Company has an ex- 
AN pansion under way, involving the 
erection of new buildings and the in- 
stallation of new equipment, that will 


cost $1,200,000. It is planned to have the 
new set-up operating by early spring, 
when the daily output will have been 
increased to 950 units. 

The extensions will include the plants 
at Milwaukee, Racine and Kenosha, 
Wis., and the plant of the Seaman-Dun- 
ning Corporation at Pine Bluff, Ark., 
where lumber for the Seaman enclosed 


bodies is cut. 
S ELDEN Truck Corporation has 
brought out a four-ton Model 6, 
designated as the Special Roadmaster. 
It carries an 86-horse power six-cylinder 
power plant and has a dual range, nine- 
speed transmission. It is heavier 
throughout than the standard Roadmas- 
ter type, and has greater carrying capac- 
ity. 

C. G. McDonough has been made 
director of sales for Selden, after long 
experience with Kelly-Springfield com- 
mercial vehicles and with the commer- 
cial car department of Willys-Overland. 


RANKLIN- Automobile Company 

has brought out a new line, known 
as the “Airman” series. Hydraulic four- 
wheel brakes have been adopted and 
these, with the addition of a seven-pas- 
senger chassis with a wheelbase of 128 
inches and numerous improvements in 
power plant and chassis, mark the most 
radical changes that have ever been 
made in a new Franklin model. 

The line has been greatly extended, 
comprising twelve different body types, 
six on a 199-inch chassis and six on the 
new 128-inch chassis. Price range is 
from $2,490 to $2,790 on the shorter 
wheelbase and from $2,975 to $3,080 on 
the longer. Power and speed are ac- 
cented as features of the line. 


NEW home for the Detroit branch 

of the General Motors Truck 
Company has been put in commission. 
The building has a frontage of 249 feet 
and a depth of 210. There are 60,000 
square feet of floor space, and the struc- 
ture, with its modern equipment, cost 


about $400,000. 


General Motors in Detroit 


(5 BAERAL MOTORS put on a full 
exhibit for the first eight days of 
October, with 68 models of passenger 
cars on view in the exhibition hall on 
the fourth floor, occupying a space of 
30,000 square feet. In the bays of the 
building opening from corridors leading 
to the exhibit, about 14 commercial 
vehicles made by the corporation were 
on view and Cadillac showed a group 
of 30 custom bodies in the auditorium 
on the ground floor. 

Besides these, there was a simultane- 
cus showing of vehicles in the 200 or 
more showrooms of the dealer organi- 
zation in Detroit and within a radius of 
56 miles. 
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WE DEAL IN 


Eastern Public 
Service Corp. 


Class “A” 
Common Stock 


Odd Lots 
“at the market” 


Analytical Report F. M. 
Upon Request 


Morton Lachenbruch & Co. 


42 Broadway, N. Y. 
Tel. HANover 5600 
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Called \* Redemption ~ 
Such notifications are continually 
confronting the large and small 
investor alike— making more 
acute the problem of reinvest- 
ment — Safety of principal must 
not be jeopardized; adequate in- 
come is imperative — 


The solution — 
Safe — Sound — Dependable 


SMITH BONDS 


Yielding 6% to 6%% 
Denominations $1000. $500. $100. 
Maturities from 2 to 15 years 
Booklet “99-49” giving complete 
information about this House 
and the first mortgage bonds it 
offers, is yours for the asking. 





Our Mail Service Department 


No matter where you may be you can 
avail yourself of the Mail Order Service 
of our Home Office inW ashington, D.C. 
Your investments and inquiries will be 
given the same personal, efficient and 
courteous attention you would receive 
if you called at one of our offices. 


“YAe FH.SMITH ©. 
°Founded 1873 


Smith Building, Washington, D.C. 
285 Madison Ave., New York City 
Branch Offices in — Chicago — and Other Cities 


Kindly send booklet and information regarding 
SMITH BONDS. 


NAME 





“99.49” 
ADDRESS 
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Dividends 

















ESSENTIAL SERVICE 
Zant 





IN 19 STATES 


‘MIDDLE WEST 
COMPANY 


Notice of Dividend 
on Preferred Stocks 


The Board of Directors of 
Middle West Utilities Com- 
pany has declared the regular 
uarterly dividends of One 
Dollar and Seventy-five Cents 
($1.75) upon each share of the 
outstanding Preferred Stock 
having a par value of $100 a 
share and One Dollar and 
Fifty Cents ($1.50) upon each 
share of che outstanding $6 
Cumulative Non Par Pre- 
ferred Stock, payable October 
15, 1927, to the holders of 
such Preferred Stocks, respec- 
tively, of record on the com- 
pany’s books at the close of 
business at 5:00 o'clock P.M. 

September 30, 1927. 

EUSTACE J. KNIGHT 

Secretary, 









































WESTINGHOUSE ELECTRIC 
& MANUFACTURING COMPANY 

A Quarterly Dividend of 2% ($1.00 per share) 
on the PREFERRED STOCK this Company 
will be pai 1927. 

A Di 2% ($1.00 per share) on the 
COMMON STOCK of this Company for the 
uarter ending September 30, 1927, will be paid 
tober 31, 1927. 

Both Dividends are ig to Stockholders 
of record as of September 30, 1927. 
BAETZ, Treasurer. 


New York, September 20, 1927 


DISTRIBUTING AGENCY WANTED 


CLEVELAND, O. 


Experienced executive and salesman wants agency 
for a permanent metal, textile or other line selling 
jobbers, retailers or consumers. Preferably dis- 
tributor for nationally known line. 

“General Agent.” 1830 Union Trust Bidg., 


Cleveland, Ohio 




















Pacific Gas and Electric 
Company 
Dividend Notice 


Common Stock Dividend 
No. 47 


A regular quarterly cash dividend, 
for the three months’ period ending 
September 30, 1927, equal to 2% of 
its par value (being at the rate of 
8% per annum), will be paid upon 
the Common Capital Stock of this 
Company by check on Octcber 
15, 1927, to shareholders of record 
at the close of business on September 
30, 1927. The Transfer Books will 


not be closed. 
D. H. FOOTE, 


Secretary. 
San Francisco, California. 











The Baltimore & Ohio Railroad Co. 
OFFICE OF THE SECRETARY 
Baltimore, Md., September 2, 1927. 

The Board of Directors this day declared for 
the three months ending September 30, 1927, from 
the net profits of the Company, a dividend of one 
(1) per cent. on the Preferred Stock of the 
Company. 

The Board also declared from the surplus 
profits of the Company, a dividend of one and 
one-half (1%) per cent. on the Common Stock 
of the Company. 

Both dividends are payable December 1, 1927, 
to stockholders of record at the close of business 
on October 15, 1927. 

The Transfer Books will close at 12 o’clock 
noon on Saturday, October 15, 1927, and remain 
closed until 10 o’clock A. M., on Tuesday, Octo- 


ber 18, 1927. 
C. W. WOOLFORD, Secretary. 





e ° 
Peoples Gas Dividend 
The Peoples Gas Light and Coke 
Company (of Chicago) 

The Directors of The Peoples Gas Light and 
Coke Company have declared a quarterly divi- 
dend of two (2) per cent on the capital stock 
of this Company, being at the rate of eight (8) 
per cent per annum, payable out of the sur- 
plus earnings of the Company to stockholders 

record at the close of business on the 3rd 
day of October, 1927. Said dividend to be payable 
on the 17th day of October, 1927. 


A. L. TOSSELL, Secretary. 





INTERNATIONAL PAPER COMPANY 
New York, September 28, 1927. 
The Board of Directors have declared a quar- 
terly dividend of Sixty Cents (60c) a share on 
the Common Stock of this Company, payable 
November 15, 1927, to Common Stockholders of 
record at the close of business November Ist, 


Checks will be mailed. Transfer books will not 
ciose. 
OWEN SHEPHERD, Vice-President & Treas. 














Established 1884 


ENNEDY & CO. 


74 BROADWAY 
NEW YORK CITY 


High Grade Bonds Bought on 
Partial Payment Plan 


Investment Suggestions 


A copy of this month’s market 
letter will be mailed on request 
without obligation. 


























A DIRECTOR OF 
SALES AND AN 
ADVERTISING 
MANAGER 


Now associated with nation- 
ally- known manufacturer, 
available this Fall as a team 
for Pacific Coast representa- 
tion on either a branch office 
or an agency basis. 


N. R. CRAWFORD 
CARROLL PARK 
BAY CITY, MICHIGAN 











Mention of “Forbes” insures good service 





Liaugi 
Now and 
‘oe ‘Phen | 


“Forbes” pays $5 for the best story 
published in each issue, and presents a 
copy of “Forbes Epigrams” for each 
story used. 














In Trouble 


In the freight terminal of a certain rail- 
road they had an Irishman whose busi- 
ness it was to check up shipments, com- 
pare freight bills and report what he called 
the “longs” and “shorts.” In other words 
—report shipments for which there were 
no freight bills, and bring in the freight 
bills covering shipments that had not ar- 
rived. 

The Irishman reported as follows: “We 
are ‘long’ one jackass and ‘short’ one 
bureau. I’ve looked all through the 
freight house and there’s no bureau for 
the freight bill, And there’s no freight 
bill for the jackass.” 

The clerk examined the freight bill 
which covered the shipment of “One 
Burro.”—$5 prize to J. Morgaridge, Rock 
Falls, Ill. 

* * &* 
Waste Prevention 


Pat was hired in a lumber office. The 
proprietor was a young man and he de- 
cided to have some fun with the new 
hand, so Pat was left in charge of the 
office, with instructions to take all orders 
which might come in. Going to a near- 
by store, the proprietor called up the of- 
fice. 

“Hello! 
Company ?” 

“Vis, sorr.” 

“Send me up 1,000 knot holes.” 

“What’s that?” 

“One thousand knot holes.” 

“Well, now an’ ain’t that a shame! We 
are just out of them. Sold them all to 
the brewery.” 

“To the brewery? 
with them?” 

“They use them for bungholes in bar- 
rels.’—Prize of “Forses Epigrams” to H. 
Fox, Brooklyn, N. Y. 

* * * 
It Happened in England 

I ’ear the men ‘ave gone on a strike.” 

“What ’ave they struck for?” 

“Shorter hours.” 

“I always said as "how sixty minutes 


was too long for an hour.”—Anon. 
* * * 


Is this the East Side Lumber 


What do they want 


A Drawing Account 


“I should like to open an account at this 
bank, if you please.” ; 

“We shall be glad to accommodate you, 
madam. What amount do you wish to de- 
posit?” 

“Oh, I mean a charge account, such as 


I have at the big dry goods store.”— 
Clipped. 


Those wishing contributions returned 
if found unsuitable will please enclose 
stamped, addressed envelope. 


TN 








